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State of the nation’s economy: 
Up 

Crupe Om Stocks—Domestic and 
foreign crude petroleum stocks in 
the U. S. on July 14 aggregated 
247,765,000 barrels, higher than the 
week before by 1,950,000 barrels. | 
Texas boosted the total the biggest | 
amount—1,095 barrels. 

CANADIAN Newsprint—June out- 
put was 464,332 tons, a hike of 5.3 | 
percent ahead of the correspond- 
ing month a year ago. 

Ramroap FreiGHtT—A 32.5 percent 
gain was shown by freight car- 
loadings to 779,454 cars in the week 
ended July 14 over the previous 
seven-day period, but was off 1.3 
percent from a year ago. 

How’s Business? — The New 
York Time’s index hit 171.7, a re- 
bound in the week of July 14 
from the preceding week’s 159.9. 
Last year it was 162.4 for the like 
week. 

Bic Buwpincs—Contracts, accord- 
ing to the latest weekly report, 
gained again to $361,082,000. That’s | 
up 24 percent over the average 
week this year so far. For the first T 

jare waiting to see what will result 


Used-Car Sales 
In Surprise Gain; 


New Cars Slump 


Peace Talks Bring 
Added Prospects; 
Stocks Still Heavy 


By Bob Gordon 
Associate Editor 

N ACCORDANCE with 

ard” custom, new-car sales have 

dropped off in most areas of the 

country since July 4, an AvTomo- 

TIVE News’ survey revealed last 
week. 

Used-car sales, however, appar- 
ently are flaunting custom, since 
most cities reported improved 
volume with prices ranging from 
steady to slightly better. 

Although the influence of peace 
|talks in Korea was discounted en- 
|tirely by many dealers, others con- 
tended the negotiations have added 
to the indecision of many prospec- 
tive buyers, with a consequent 
weakening in new-car demand. 

* * k 


YPICAL comment of dealers in 


29 weeks of ’51, awards have bested 
the same period a year ago by 28 
percent to reach $8,409,694,000. 


* * * 


Down 

RFC Loans—Stuart Symington is 
slicing the sum of salaams success- 
ful in seeking shekels from Uncle 
Sam. Reconstruction Finance Corp. | 
loans shriveled to eight in a recent | 
two-week period. Before that RFC} 
had been averaging about 40 loans | 
in the same period. 

Bic Store Votume—Department 
stores reported the biggest dip |peace talks, it being their impres- 
in sales since Korea resulted in |sion that if the war is ended, they 
flocks of “scared” buyers. They |won't be called upon for military 
said sales were off 10 percent |service and can, therefore, pur- 
from the same 1950 week. The | chase new cars. 

Kansas flood washed out sales to | The relative strength of the used- 
24 percent under the correspond- | car market since Independence Day 
ing week in 1950. | has proved to be a surprise to most 

Money IN CircuLaTIoON—It was off | dealers. The majority thought that 


they are postponing new-car buy- 


takes place.” 

On the other side, many deal- 
ers simply said the talks had had 
no effect on new or used-car 
purchases. Only one area reported 
constructive results due to the 
armistice. 

In Chicago, several dealers noted 
that more young men have been 





$112,000,000 in the latest Federal| used-car volume would go into its 


Reserve Bank statement to $27,781,- | usual tailspin after July 4. 
000,000. * * * 

Business Far.ures — Declined to HAT has not been the case in 
133 in week ended July 19, com- most areas, however. New-car 
pared with 173 in the preceding (Continued on Page 32, Col, 1) 
week. Same week last year saw 170 
fail to make the grade. 

Lire INsuraNce — Purchases in| 
June totaled $2,295,000,000, orpee | 
$2,303,000,000 a year ago. In June, 
1949, the volume was $1,910,000,000. | 


Ea * 


Production 


Automotive News Estimates 
U. 8. Cars, Trucks 


185,920 


* 


BULLETIN 
NPA last Friday ordered auto | 
makers to restrict passenger car | 
production in the fourth-quarter 
of this year to 1,100,000 units, in | 
order to effect another 5 percent 
cut in steel usage. The industry is 
restricted to building 1,250,000 
cars in the third quarter. NPA 
said makers may use foreign steel 
to build up to the 1,100,000 quota 
in the fourth quarter. 


Last Prev. 1950 
Week Week Week 


For complete production totals 
by makes, see table, page 33. 


Industry Set for Showdown on Excises 


Manufacturers Assn.; Charles C. 
Freed, for NADA; Russell E. 
Singer, for the American Auto- 
mobile Assn.; Edgar S. Idol, for 
the American Trucking Assns.; 
Jack Garrett Scott, for the Na- 
tional Assn. of Motor Bus Op- 
erators, and Paul W. McGovern, 
for the American Transit Assn. 
| Barit is president of Hudson and 
Excises generally are to take up | chairman of AMA’s taxation com- 
most of the first day, while wit-!mittee. Freed is chairman of 
nesses against special automotive|NADA’s Public Affairs committee. 
levies will take the stand on Tues-|Singer is general manager of the 
day. | AAA. The others are legal counsel 
Expected to appear are A. Ed- |for their organizations. 
ward Barit, for the Automobile The Revenue act of 1951, as sent 


ae) ASHINGTON. Today and to- 
morrow—July 30 and 31—will 
be devoted to proposed increases in 
federal automotive taxation, it was 
announced last week by Chairman | 
Walter George of the Senate) 
Finance committee, which has been 
holding hearings on HR 4473, the} 
Revenue act of 1951, as approved 
by the House. 


“stand- | 
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the latter class was: “People Dealers Watch Governor Sign Mo. Use-Tax Bill— | 


The Newspaper of the Industry 





| For 14 years the Missouri Automobile Dealers Assn. has been fighting for a use-tax 


| 
|}and use. 


1 
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By Bernie Thomas 
Associate Editor 


vo year’s car production in U. 

S. plants has dropped 232,000 
junits behind last year’s pace, and 
| July volume will be well below 
what the industry had hoped for 
after having taken NPA restric- 
tions into account 

Through last week July's car 
| production total was only an esti- 
mated 347,787, according to Auto- 
motive News’ estimates. With 
| only two more work days left in 
| the month, shutdowns at General 
| Motors, Nash, Packard and Hud- 
| son preclude the building of any- 

where near the 400,000 cars that 

were hoped for when the month 
started. 

Meanwhile, labor disputes at 
Chrysler continue and, despite in- 
creased output at Chevrolet and 
|Ford, the industry’s overall effort 
llast week suffered insofar as car 
|/output was concerned. 

Built in U. S. plants last week, 
| according to AUTOMOTIVE News’ esti- 
mates, were 93,813 cars and 28,891 
trucks for a total of 122,704 vehicles. 





In the comparable week of 1950, | 


|U. S. plants accounted for 156,749 


to the Senate by the House, would 
increase the federal excise on gaso- 
line from 1% to two cents a gallon; 
| raise the federal tax on new auto- 
mobiles from 7 to 10 percent, and 
|jump the federal levy on trucks, 
truck trailers, buses, parts and ac- 
cessories from the present 5 percent 
to 8 percent. 

The hearings were scheduled to 
end Aug. 3. 


| 

In This Issue 

|] Registrations .................Page 20 
|] Used-Car Auctions ............Page 16 
|] Production by Makes .........Page 33 
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July Output Below Hopes; 
Week’s Total Is 122, 704 


making inquiries as a result of the | 


from the discussions in Korea, and | on cars and trucks purchased outside Missouri and brought back to that state for titling 
‘ I ? l Victory came in the 1951 session of the legislature. Signing of the bill by 
jing plans until something definite | Gov. Forrest C. Smith was witnessed by James A. Gorman, association manager; Don 
| E, Fitzgerald, president; Roland H. Record, 


director, and Herbert Kincaid, director. 


cars and 29,171 trucks for a total) 
of 185,920. 
* * * 
| URING the week ended July 21 
this year, U. S. plants built 94,-| 
|570 cars and 26,928 trucks—a total | 
|of 121,498 vehicles. It was the first 
|time in July that total industry 
;volume had been up to NPA-per- 
mitted levels. 

Nash closed down last Wednes- 
day (July 25) until this Wednesday 
(Aug. 1). Nash blamed its action 
on a parts shortage resulting from | 
a trucking strike in Cleveland. 
Earlier this month, Nash gave its 
workers a two-week vacation. | 

Packard ended the first of a | 


(Continued on Page 33, Col. 3) 


Wildcat Tieups 
Persist Despite 


UAW Crackdown 


By Mac Gordon 


j Associate Editor 
[pRAstic measures to control “ir- | 
responsible” wildcat strikes were 
invoked last week by the UAW-CIO. | 
The UAW international appointed 
an administrator to take over De-| 
Soto Local 227, which represents | 
|the DeSoto Wyoming and Warren | 
plants in Detroit. Already this year | 
the two plants have been closed | 
80 times by unauthorized walkouts. | 
A day after the DeSoto an- 
nouncement by the UAW, trouble 
broke out at another Chrysler 
Corp. plant. Dodge Main was 
shut for three more days by a 
wildcat strike in the trim depart- 
ment. 
Meanwhile, a conference of local- 
union presidents to discuss the pro- 
duction rate-employment problem | 
was proposed by Carl Stellato, head | 
of Ford Rouge Local 600 and leader 
of the anti-Reuther movement in| 
the UAW. 
Norman Matthews, director of 
|the UAW national Chrysler depart- | 
|ment, said the appointment of a 


| DeSoto local administrator was de- 
(Continued on Page 33, Col. 2) 
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THIS WEEK—NET PAID ABC 


40,004 


$8 Per Year, 25c Per Copy 


oan Payoff 
lation W 


25% Down Likely 
For Used Cars 


Discount Amendment 
In Doubt as Congress 
Debates Defense Act 


By William Ullman 
Washington Correspondent 
ASHINGTON.—On the eve of 
Congressional completion of a 
new Defense Production Act, it 
appears that the nation’s auto deal- 
ers may get relief from their pres- 
ent sales difficulties under Regula- 
tion W to this extent: 


1. One-third down and 21 
months to pay off on new cars. 

2. One-fourth down and 21 
months time allowance for used 
vehicles. 

That represented the sentiment 
of a majority of the members of 
Congress at press time Thursday 
for AuToMoTIVE News. 

Unless the Senate-House confer- 
ees, in session as this dispatch was 
written, are subjected to more ter- 
rific pressure than has_ been 
brought to bear in recent days, the 
sentiment on Regulation W will be 
incorporated in the final legislation, 
which President Truman probably 
will accept despite his insistence 
that the powers of the Federal Re- 
serve Board be not tampered with. 

* * * 
T= voting on relaxation of Reg- 
ulation W to 21 months will be 
thus motivated: 

1. Virtually every member of 
Congress has heard from the auto- 
mobile dealers among his constitu- 
ency, and the story in virtually 
every case has been the necessity 
for relief for both the dealer and 
his customer, accompanied by many 
documented tales of hardship. 

2. Most national legislators feel 
that, if the Federal Reserve 
Board won’t ease its credit terms 
in the face of the dealers’ plight 
and the laborer’s need for a car 
to get him to work, Congress 
should. And, in addition, if Con- 


| gress is to break down the FRB 


9) 


(Continued on Page 31, Col. 


Top Cars 

New-car registrations for five 
months, plus 24 states for June: 
1951 Pos. Make 1950 Pos. 
1—542,629 Chev. 587,615— 1 
2—435,338 Ford 505,923— 2 
3—265,341 Plym. 123,830— 8 
4—199,322 Buick 220,327— 3 
5—166,538 Pontiac 184,668— 4 
6—139,610 Dodge 74,612—10 
7—137,193 Olds. 155,483— 5 
8—114,050 Mercury 136,671— 6 
9— 94,824 Stude. 129,664— 7 
10— 76,972 Chrys. 37,627—12 
1ll— 59,450 Nash 76,532— 9 
12— 52,768 Hudson 64,041—11 
51,592 DeSoto 27,218—15 
45,943 Cadillac 32,751—14 
33,235 Packard 33,217—13 
28,323 Kaiser 18,564—16 
27,849 Henry J 
12,395 Lincoln 
12,320 Willys 

2,751 Crosley 

1575 Austin 

1,263 Ang.-Pref. 452—22 

Frazer 6,544—19 
Total All Makes 

2,507,570 2,450,190 

For further details page 
20, today’s issue. 


14— 


14,199—17 
12,544—18 
2,860—20 
2,538—21 


see 
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Probe Uncovers ‘Favors’ at Detroit Tank Center. . . 
eet eter tects enone ectepessteneteannnateaicietnnenentenateaetaanniamaserasaaenoansans 


Defense Contract Scandal Bared 


By Bernie Thomas 
Associate Editor 


HOUSE EXPENDITURES com- | troit Chevrolet dealerships and the 

mittee was back in Washing-| Chrysler Corp. were as vague as a| 

ton this week promising startling| Missing witness, who reported to 
new disclosures on irregularities in| police late Thursday. 

the awarding of defense contracts 

by the Detroit Ordnance-Tank Au- 


tomotive Center. 

At a two-day hearing in De- 
troit, headed by Rep. Hardy (D., 
Va.), committee members said 
they had learned enough to war- 
rant the ouster of Brig.-Gen. 
David J. Crawford as commander 
of the Detroit Ordnance Center. 

Otherwise, Rep. Bender (R., O.), 


a member of the committee, said: | 


“We have barely scratched the sur- 
face.” Bender urged that Congress 
appropriate $1 million for the com- 
mittee to continue work now sup- 
ported by a $75,000 budget. 

There was little doubt that the 
Detroit hearings left a multitude 


Parade on 250th 
Detroit Birthday 


By Bob Gordon 
Associate Editor 
ITH the auto industry playing 
a leading role, Detroit’s year- 
long celebration of its 250th year 
completed a climatic seven days of 
festivity last week. 

The actual birthday of the city 
was celebrated Tuesday (July 24), 
but the highpoint in the celebra- 
tion was reached Saturday (July 
28) with the biggest parade in the 
area’s history. 

Almost a million dollars was 
spent on the floats, costumes and 
actors in the gigantic parade which 
wound for five hours down the 
city’s main artery, Woodward Ave. 

The automotive industry was 
well-represented in the 100 huge 
floats which were used to tell the 
story of Detroit’s 250 years of ex- 


istence. 
* * * 


VERY auto maker in the area} 


and many of the big auto sup- 
pliers to the industry sponsored 
floats along with other major busi- 
ness organizations. 

Automobiles, ancient and mod- 
ern, were sprinkled throughout 
the procession as were bands, 
marchers, equestrians and mili- 
tary groups. 

Reviewing the parade in front of 
the City Hall was a host of digni- 
taries, including foreign diplomats 
and local, state and national offi- 
cials, headed by President Truman. 

The first float in the parade fea- 
tured a cast of 25 in a scene show- 
ing Antoine de la Mothe Cadillac, 
the city’s founder, receiving a 
charter to claim Detroit and the 
Michigan territory in the name of 
France. The float was sponsored by 
Briggs Mfg. Co. 

* * * 

HE second float depicted Cadil- 

lac’s landing at Detroit. The 

sponsor of the float, the Cadillac 
Motor Car Co., reportedly searched 
for a direct descendant of Cadillac, 


but could find nobody in Europe or 


America. 
Other floats followed depicting 
historic events in chronological 


order. Among them were the fol- 
(Continued on Page 30, Col. 4) 


— 





For Detroit's Birthday Party— 

Ilustrative of the auto industry's participation in the observance of the 250th 
anniversary of the founding of Detroit is this revolving birthday cake built by Dodge 
at Willow Run airport. It is 20 feet in diameter and more than five feet high. 


jas the nation’s No. 1 bottleneck in| 


work through Campbell from 
Grissom Chevrolet and United 
Auto Electric, another Detroit 
firm, he always got his money 
back. 

In fact, Wiesner said, he often 
was repaid a loan before he had 
even wrote Campbell a check for 


, of insinuations hanging in mid-air. | 
|Reasons for mentioning two De- 


* * * 
HE missing witness was Wayne 
R. Campbell, a confessed em- 
| bezzler, but now reportedly busy on 
|defense pact assignments. Camp- 
| bell did a disappearing act before 
he could be subpenaed. 
| Gen. Crawford, first witness to 
| testify, admitted that he occupied | 
a Washington hotel suite for two} 
|days at the expense of companies | 
| holding millions of dollars worth of |C@mpbell. 
|} tank work. 

Crawford also revealed having —— had no tangible evi- 
built a boat with government sal- dence that a $2,500 loan to 
vage and that he had trees de- Joseph Ardito, a purchasing agent 
livered from Detroit to his home 
in Maryland with an Army truck 
and driver. 


|som Chevrolet firm. 


nell, said to be Grissom’s parts 
manager, was first endorsed by Mc- 


* * * 


paid. Wiesner said he got the 
money back in cash. 

The testimony of Joseph Weisner,|, Wiesner said he made all his 
|sole owner of the Fairfield Engi-|!0ans through Campbell, whom 
/neering Co., Detroit, brought the | Wiesner thought “was running P. 
names of two Chevrolet dealerships | 4. Grissom Co. 

|into the hearing. The dealerships Another Detroit manufacturer 
|-P. L. Grissom Co. and Jefferson| told of giving parties for govern- 
Chevrolet—are both owned by P. L.| Ment employes in a Detroit hotel. 
Grissom, also a prominent race-| Paul Canstein, partner in Metro 
|horse owner. | Engineering Co. and other De- 
troit firms, said he had handled 
more than $4 million in govern- 
ment contracts in the past four 
years. 

Canstein said the first contract 
e got was described as a “dog” 


* * * 


YY ESNER said that over a period | 
of two years he had loaned | 
the missing Campbell more than 
$200,000. It was Wiesner’s belief, he | 
said, that Campbell was in turn| : 
loaning the money to others, such | by an arsenal purchasing agent. | 
as employes of the Detroit Tank |However, the “dog” turned out to| 
plant and the parts manager of |e worth nearly $100,000. 
Grissom Chevrolet. a 
Wiesner said that besides en- ¢¢[,, VERY Christmas we _ hold 
joying defense subcontracting | open house in a hotel,” said | 


Felix T. Williams, Inc., 


Is-in Excellent Shape 

In error, the July 23 issue of | 
Automotive News reported that 
Felix T. Williams, Inc., Memphis | 
Hudson dealer, had been taken | 


|Canstein. “About half of the guests 
are government employes. That is 
|how we gain goodwill. Also, I send | 
|a bottle at Christmas.” 
The hearing also featured what 
Rep. Bender described as a 
“brother act” — John M. and 
| James O’Haire. The former until 
over by a loan company. 1947 was an army captain in the 
The Williams company is still | office of the chief of ordnance in 
operating and is in excellent | Washington. 
financial condition, and Automo- Both brothers testified to enjoy- 
tive News sincerely regrets the |ing unusual prosperity after John 
error. M. got out of the army. In six 
(Continued on Page 29, Col. 1) | 


Machine Tool Relief 


Auto Makers Offer to Help NPA Hike Output 
On Limited Basis; ACWP Urged 


WASHINGTON. Meeting here|by building the complete tools or 
with NPA officials last Wednesday | serving as subcontractors for com- 
a select group of car and truck| ponent parts, its representatives | 
builders told Production Authority | said that they would need the fol- 
representatives that they are able | lowing: 
and willing to help relieve che} 1. Data as to the types and 
present critical shortage of ma-| quantities of machine tools and | 
chine tools, which has been tabbed | component parts needed. 

2. A satisfactory clarification of | 
present machine tool pricing poli- | 
cies. 















defense production. 

But the automotive industry’s 
ability to help boost the output 3. An indication from the De- 
of metal working equipment is |fense Department as to the rela- 
limited, NPA was informed. The |tive urgency of various types of | 
industry committee explained | machine tools. 
that equipment used for mass The auto industry’s tool shops, 
production of automobiles and | which build and repair dies, jigs, 
trucks is to a large degree “sin- tools, fixtures and patterns, could 
gle purpose” machinery and can- | be utilized for the production of 
not be adapted to the manufac- parts and components for ma- 
ture of machine tools. chine tools since they have gen- 





|help relieve the machine tool crisis | 





Before the auto industry can| eral purpose equipment and the 
skilled workmen, NPA was told. 
| Only in rare cases will the indus- 
itry attempt to manufacture and 
assemble complete machine tools, 
the auto executives emphasized. | 
Production largely will be limited 
to the building of parts and com- 
ponent items going into machine 
tools. 

Strongly supporting the proposal 
jto have the auto industry partici- 
|pate in the production of machine 
|tools is the UAW-CIO. UAW offi- 
cials contend that such participa- 
tion would serve to ease the 
employment slack which the auto} 
|industry is suffering as a result of | 
|material shortages. Donald Mont- 
j |} gomery represented the UAW at| 
|the conference. 

NPA officials suggested that an 
| organization similar to the Auto- | 
| motive Council for War Produc- 
| 
| 
| 





tion during World War II might 
be formed to coordinate the in- 
dustry’s role in the _ present 
emergency. They pointed out 
that not only car makers, but 
truck manufacturers, parts build- 


(Continued on Page 9, Col. 1) 





it. In one instance, he testified, a | 
series of loans were repaid with a| 
$26,000 check made out by the Gris- | 


It was brought out that one}! 
check made out to a Bill McCon- | 


|Top Entries for Detroit Race— 


Among the top entries for the 250-mile anniversary stock car race at Detroit Aug. 12 
are the two Flock brothers, Fonty, at left, and Tim, right, shown above with their head 
mechanic, Riley Morris, and the two Oldsmobile 88s they will drive in the Detroit race. 
| In bottom photo is Marshall Teague, Daytona Beach, Fla., with his 1951 Hudson Hornet. 
| Although Teague has won five grand national circuit races for the season, Tim and 
| Fonty are the top men in the national point championship race of the National Assn. 
for Stock Car Auto Racing for the season to date. Both have two circuit victories so far. 


Connell and later endorsed again by | 


at the tank arsenal, was ever re-| 


| grounds mile track. 


|tically every-type American made 


|p. m. 


| points could make the difference of 


1951 


| Vie for Ch 





ampionship 








* * * 


National Stock-Car Crown 


Is Lure in Detroit Race 


DETROIT.—Detroit’s 250-mile an- 
niversary race, being presented as 
a sports feature of the 250th birth- 
day festival, will play an important 
part in determining the 1951 cham- 
pionship of the National Assn. for 
Stock Car Auto Racing as well as 
deciding what type car will be su- 
perior over the Michigan state fair 


With more than 100 drivers and 
cars from all sections of the U. S. 
expected to compete in time trials | 
to determine the 50 starting combi- 
nations for the 250-mile classic 
slated for Sunday, Aug. 12, prac- 





automobile will be represented. 


Race Director Bill France 
pointed out that the fastest car 
of any particular make will auto- 
matically qualify for the race. 
This special ruling makes it pos- 
sible for a complete representa- | 
tion of every-type automobile in 
Detroit’s first major stock car 
race—restricted to 1950 and 1951 
models. No convertibles are per- 
mitted. 

Time trials are scheduled for 
Aug. 4, 5, 6, 7, 8 and 9 over the) 
mile dirt track, starting at 3:30) 
and continuing for three 
hours. The track will be open for 
practice from 1 until 3:15 p. m. 
each day. The 10 fastest cars from 
the first day’s time trials will get 
the 10 first inside positions with the 
10 fastest from the second day get- 
ting the 10 first outside positions in 
the starting field. 

The Detroit race will be the ma- 
jor Grand National Circuit race of 
the season with the exception of 
the 500-mile Labor Day event at} 
Darlington, S. C. The winner of the 
Detroit race, in addition to receiv- 
ing $5,000 first place cash money 
and a new Packard convertible 
pace car being presented by Pack- 
ard Motor Car Co., will get 625 
points in the Grand National Cir- 
cuit championship race. These 





winning between the present five 
leaders. | 

Heading the parade of point | 
collectors in the Detroit race will | 
be Tim Flock, Atlanta, the leader, | 
driving a 1951 Oldsmobile 88; | 
Fonty Flock, Hapeville, Ga., sec- 
ond, driving a 1950 Oldsmobile 88; | 


Detroit Auction | 


Results of the latest used-car 
auction sale in Detroit will be 
found on page six of this issue. 











|posted by various factories 


Marshall Teague, Daytona Beach, 
Fla., third in point standings al- 
though winner of five circuit 
events for the season, driving a 
1951 Hudson Hornet; Herbert 
Thomas, Sanford, N. C., fourth, 
driving a 1951 Hudson Hornet, 
and Lee Petty, Greensboro, N. C., 
fifth, driving a new Plymouth. 
In 16 Grand National Circuit 
races for the 1951 season to date, 
the Oldsmobile 88’s have scored 
seven victories against six for the 


|Hudson Hornets and one each for 
| Studebaker, Nash Ambassador and 


Plymouth. 

Teague’s five wins heads the in- 
dividual list. Fonty Flock has 
scored three wins; Curtis Turner, 
Roanoke, Va., three; Tim Flock 
two, and Frank Mundy, Lou Figaro 
and Thomas one each. 

(See DETROIT RACE, Page 31, Col. 3) 


New-Car Prices 
Raised Slightly 
As Spare Returns 


EW-CAR makers last week were 

putting into effect the fourth 
industrywide price adjustment in 
eight months. 

The latest fluctuation in new-car 
prices followed release of the NPA 
order allowing the factories to re- 
store spare tires as standard equip- 
ment. New wholesale prices, as 
last 
week, showed boosts ranging from 
$15 on lighter models to $30 on the 
most expensive limousines. 

At OPS headquarters in Wash- 
ington, issuance of the retail order 
covering the fifth-tire restoration 
was momentarily expected. Ther 
appeared to be no doubt Thursda 
that OPS would allow dealers to 
reinstate the spare-tire markup 
stripped away when the spare was 
removed from standard equipmer 
prices on May 22. 


* * * 


“TILL another industrywide pri 
\” change was an Aug. 1 possibi'- 
ity, dependent on the fate in the 
Senate - House conference of tle 
Herlong discount amendment (‘9 
the Defense Production Act. 

This amendment, introduced ly 
the Democratic Representati:e 
from Florida, would compel OFS 
to return to new-car dealers the 
discount slice taken away when 

(Continued on Page 28, Col. 4) 
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| ILL TAYLOR, of the Merchants 
Finance Co., was in my office 
the other day and said: “What this 
industry needs more than anything 
else right now is some good selling 
promotion on the used car. A little 
folder or handout a dealer can give 


to a prospect while waiting for a 
salesman on a lot, or to a prospect 


when leaving the lot. A folder a 


dealer can insert in outgoing mail. 
A folder to build public apprecia- 
tion for the utility value and the 
investment value of a used car.” 

Last year the factories spent 
$150,000,000 advertising new cars, 
even though there was a shortage 
of new cars most of the time. It 
is true that dealers spend each 
year almost the same amount on 
used-car advertising, but most of 
this used-car promotion is price 
selling—the effort of one dealer 
to snag sales from another. Very 
little has ever been done to ele- 
vate the value of the used car in 
the public’s mind in spite of the 
fact that the industry must move 
twice as many used cars as new 
ones. 

It is true that several outstand- 
ing folders have been produced in 
this trade by dealers on how to buy 
a used car. Such booklets, however, 
center on how to look for mechan- 
ical shortcomings of a used car and 
are apt to put fear in the prospect's 


mind, rather than desire. 
* * 


+ 

Why a Used Car? 

OST dealers insist that a book- 

let on why to buy a used car, 
rather than how to buy one, would 
produce a greater number of pros- 
pects and more satisfactory sales. 
Many dealers say a chapter in my 
sales book, “A Guide to Automobile 
Selling,” fills this need. They would 
like such text made available for 
customer use, as well as for sales- 
men. 

To be helpful to dealers, who 
are interested in this kind of lit- 
erature, we are suggesting copy 
adapted from this book and 
hereby release the copyright priv 
ileges to any dealer. Such a book- 
let can be reproduced by the 
thousands at little cost by the 
Multilith process directly from 
the type below. Dealers who don’t 
have the equipment will find it at 
a printer or lettershop in their 
home town, or in a nearby city. 
Show this column to any printer 
with Multilith equipment. He will 
cut it out, supply a hand-lettered, 
or type-set, head for the top of the 
first page, as well as your firm 
name, street address and telephone 
number, for the bottom of the last 
page. He can readily make it into 
an attractive, easy-reading, four- 
page leaflet. All dealers are wel- 

come to it. In fact, the more 
dealers that give out such promo- 
tion in any given town, the better 
the market conditions will be for 
Selling used cars at their actual 
value, rather than on price appeal. 
Here is the material: 


NEW CARS SED CARS 


What Is the Difference? 


Can you spot a used car when 
you see, hear, or ride in one? 
Neither can anybody else. For a 
used car in the broadest sense is 
nothing more than a new car which 
has been driven around the block. 


The minute you wear a new suit 
for the first time it becomes a 
“used” suit; and so with your shoes, 
hats, watch, piano or anything else 
you might own. But, because they 
“used,” does that make them 
any less serviceable to you? 


are 


Every Car You See 
Is a ‘Used’ Car 


And so a new car automatically 
and instantly becomes a “used” car 
when it hag been driven just 
@round the corner; but does that 


Sealers tell me 


By John O. Munn 


(The opinions expressed herein are those of Columnist 
Munn and are not necessarily those of Automotive News). 
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make it any less a good car? The 
automobile of today is built to run 
hundreds of thousands of miles; so 
when one is driven but a fraction 
of that amount, does that make it 
any less deserving of your respect 
and consideration, provided it is} 
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For Dealers Caught in Squeeze .. . 


Boosts Are 


WASHINGTON. New-car deal- 
ers who were caught in the price 
squeeze on their labor charges to 
factories for warranty may now 
qualify for increases in their war- 








Mich. Dealer President— 


Alex Levinsohn, a Hudson 
Saginaw for 35 years, has been elected 
president of the Michigan Automobile 


dealer in| 


'16 of CPR 34, the National Automo- 
bile Dealers Assn. 
bers in a bulletin last week. The 
|NADA said that the information 
had been confirmed by OPS offi- 


offered by a dealer in whom you | Dealers Assn. He has been active in the | cjals, 


have confidence? | 


Confidence in Dealer 


The Important Factor 


That, after all, is the 
satisfaction 
used car 
with whom you deal. If you know 
that a dealer is permanently estab- 
lished in the community, and that) 
his interest is in your future good- | 
will as much as in the immediate | 
sale, you can buy a used ear from | 
him as confidently as you would | 
buy a new car. | 

A used car cannot be judged by 
appearance alone, nor even by the | 
figures on the speedometer. That’s | 
why we make it our business to| 
find out just what’s under the hood 
and down underneath the floor- 
boards—and to tell you about it 
fully and frankly. You know ex- 
actly what you're getting when you 
buy a used car in our establish- 
ment. 





| 
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Sound Reasoning Actuates 
Used-Car Buyers 


Some pay new-car prices for the 
satisfaction of having something 
new. Thousands, though, prefer to 
buy used cars because they’ve been 
“broken in”; because they are a 
better investment from the depre- 
ciation standpoint than a new one; 
and because they know that a good 
used car doesn’t look any different 
than the cars they see every day 
on the street, and because, after all, 
it isn’t any different. 

And the used-car buyer is always 
the gainer because he pays pro- 
portionately much less for the un- 
used miles in his car than the 
original owner paid for the unused 
miles when it was new. 


Does All That 
Any Car Will Do 


Have you ever asked yourself 
what a good used car wouldn’t do 
for you? We have; and there isn't 
any answer, for a good used car 
will take you about your business, 
out into the country, to the theater, 
to church—wherever you want to 
go—just as quickly, safely, and 
comfortably as any other. Did you 
ever stop to think of that? 





Used cars are dependable — 
(Continued on Page 27, Col. 2) 
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legislative programs of the association 
and has participated extensively in safety 
projects. 


WASHINGTON. Stressing its 
determination to press a nationwide 
drive against over-ceiling prices, 
under-the-table payments and rec- 
ord falsification in the sale of auto- 
mobiles, OPS last week announced 
the filing of criminal charges 
against a New York City used-car 
dealer. 

OPS’s action, said to be the first 
in that region, was filed in U. S. 
District Court, southern New 
York district, by U. S. Attorney 
Irving Saypol. 

Based on information gathered 
by District OPS Director Sol Lieb- 
man and his staff, GMT Motors, 
Inc., 1749 First Ave., New York, 
was charged with violating price 
regulations in both the purchase 
and sale of a 1951 automobile. 


Further, GMT Motors’ was 
charged with failing to keep proper 
records as required by OPS regu- 
lations. Named a defendant along 
with the company was Richard 
Gould, GMT’s  secretary-treasurer. 

According to Liebman, “the de- 
fendants were caught red-handed 
by our agents.” Ordered to appear 
for arraignment last Wednesday 


3,000 Dealers Had 
$1 Million Sales 
Each in 1948 


WASHINGTON. — The largest 
group of new and used-car dealers 
finished 1948 with total sales rang- 
ing from $100,000 to $299,999, ac- 
cording to a tabulation last week 
from the 1948 Census of Business 
prepared by the Department of 
Commerce. 

The report showed that 17,443 
dealers fell in that sales volume 





group. The next largest group of | 
6,575 reported total sales of between | 


$300,000 and $499,999. Total number 
of dealers in business for the year 


To qualify for this price relief, 
the association said, a dealer must 


, were ot OPS Starts Cracking Whip 
contidence in the man| AS JV, ¥Y, Lot Is Accused 


(July 25), Liebman said they faced 
maximum penalties of a $10,000 fine 
and one year in jail. 

The automobile bought in the 
GMT case, according to OPS, was 
purchased by the defendants for 
$2,046 and resold for $2,150, “both 
being over-ceiling prices.” 

The resale price, according to the 
government, included the sum of 
$1,975, as indicated by an invoice, 
and a cash payment to GMT of $175. 


OPS said the ceiling price of the | 


car was $1,951. 

Meanwhile, Edward P. Morgan, 
assistant OPS director in charge of 
enforcement, said that the GMT 
case was only one of many involv- 
ing new and used-car dealers in 


widely separated sections of the} 


country “who face prosecution for 
ceiling-price violations and falsifi- 
cation of records.” 

“There is no excuse for such vio- 
lations,” said Morgan. “The OPS 
regulations are clear, and under- 
stood by all dealers. The Office of 
Stabilization is not going to sit idly 
by and watch such violations with- 
out taking positive action.” 

However, for the record, Mor- 
| gan cited only one specific case 
| pending against an automobile 
sales firm. 

He noted that a case against Cen- 

{tral Motor Sales of Louisville will 
|be returnable in Louisville in the 
first week of October. 

Information in that case names 
|Donald G. and John T. Ford as 
| partners of the firm, and Guffvye W. 
|Fentress, as a salesman. Violation 
of Supplemental Regulation 5 of 


|the General Price Ceiling Regula- | 


| tion is charged. 
| But also under investigation, ac- 
cording to Morgan, are numerous 
|/new and used-car dealers in Texas 
and Louisiana, who are charged 
| with over-ceiling transactions. 
Prosecution is being sought in 
other cases arising from complaints 
from people residing in rural areas 
in several states, Morgan said. 


ranty service prices under section | 


informed mem-| 


| fell to the $20,000 to $29,999 figures. 


|operated between $10,000 to $19,999, 


was set at 40,225. | These complaints, he said, allege 

The 1948 Census of Business re-| the charging of over-ceiling prices 
port, soon to be available from the| for prewar cars, “despite the soft 
Bureau of Census, Washington 25,;market in used cars in other sec- 


|breaks down the sales volume of | tions of the country.” 


On the House . 


retail trade during the year, and| 
itemizes the list of establishments | 
whose sales volume falls within | 
specified limits. | 

The reports show that 2,968 new | 
and used-car dealerships operated | 
with a total sales of over $1,000,000 | 
each for the year. Furthermore, | 
5,067 dealerships qualified for the} “ 
$500,000 to $999,999 bracket. 7 

Following the largest single} 
group of 17,443, the number falls off | 
|sharply to 5,450 operating with total | 
isales between $50,000 and $99,999. 
The bracket between $30,000 and 
$49,999 listed 1,648, and only 546) 


and almost complete control of 


powers in your 
with him 


Additional figures show that 267 


108 in the $5,000 to $9,999 bracket, | 
and 43 from $2,000 to $4,999. Only 10 
were listed as doing business with 
sales of less than $2,000 during the 
year 


Wembhoff 





Ohio Launching ‘Check 


Of Salesmen’s Permits 

COLUMBUS, O.—The Ohio bu- 
reau of motor vehicles has an- 
nounced that it will soon start a 
check to ascertain if all automo- 
bile salesmen in the state are prop- 
erly licensed. 


greatest moral code, 


words to announce a reduction in 





“Government has at least one-third interest in all business profits 


constantly 
glect him for one minute. Yet endless numbers of 
businessmen for frail reasons, or none at all, neglect 
or refuse to advise or counsel with the components 
of their Government partner, their Congressmen.” 
Well put, Herm... 

A. R. Glancy, 
division, has just turned 70 but is planning to do 
another short hitch for the 
brigadier general with Ordnance in World War II 

. Toledo (O. 
revised constitution and by-laws... 


the Ten Commandments, 
words. Lincoln’s Gettysburg Address is but 266 words to set up a new 
concept of freedom. The Office of Price Administration uses 2,500 





Permitted 


In Warranty Rates 


meet each of the conditions which 
| follow in check-list form: 

1. He must be operating under 
a contract with his factory which 
provides that labor charges for 
warranty are on the basis of the 
customers’ hourly rate. 


2. In the base period (Dec. 19, 
1950, to Jan. 25, 1951, inclusive) he 
must have had in effect an increase 
in his hourly rate to customers gen- 
erally. 

3. He must have started negotia- 
tions with his factory during the 
base period (on or before Jan. 25, 
| 1951) for his customary differential 
| based on his higher hourly rate. 


4. His factory must agree to a 
higher price under his contract. 


| Typical of the dealers who may 
| qualify are the many who increased 
retail labor rates prior to the OPS 
freeze period, and began negotia- 
tions with the factory for approval 
of increased warranty charges un- 
der factory contracts, the NADA 
pointed out. 


In many cases, the bulletin con- 
tinued, dealers were unable to get 
factory agreement to increased 
charges until after the base pe- 
riod expired. And, since that time, 
factories have informed dealers 
that they cannot grant the in- 
creases without OPS approval. 


The NADA also pointed out that 
if the dealers are qualified under 
|the prescribed conditions, present 
| ceiling prices may be used for cal- 
culating new labor charges to the 
|factory in warranty if the same 
| discount is used as in the past. 


In explanation, the NADA said 
that if the dealer’s customary dis- 
count to the factory was 50 percent 
of the customer hourly rate, the 
same discount should be carried 
over on the increased rates. This, in 
|effect, is then the ceiling price, it 
| was pointed out. 








Dealer N umber 


In Cook County 
Levels Off at 537 


CHICAGO. — Reversing a steady 
upward trend climaxed by an all- 
time high of 540 new-car dealer 
outlets Apr. 1, the total dropped to 
537 July 1, the Chicago Automotive 
Trade Assn. quarterly report dis- 
closed last week. 

At the same time, the July 1 total 
of 537 was well ahead of the 525 
figure a year earlier. It was even 
more sharply up from the 519 on 
| July 1, 1949; 508 in 1948; 503 in 1947; 
486 in 1946; 405 in 1945, and 394 
in 1944. 

Chicago accounted for 347 of the 
outlets July 1 and the Cook county 
|area outside the city limits for the 
| remaining 190. 

No changes numerically occurred 
for any lines except Kaiser-Frazer, 
which decreased from 49 to 46 out- 
lets during the second quarter. 



















” 


labor, wages, prices and hours, 


writes Herm Schaefer, manager of the Indiana dealers’ association. 
. No firm has ever had a more important and 
potent partner. If you had an individual with such 


firm as a partner, you’d counsel 
you wouldn’t ignore or ne- 


former head of Oakland Motor 
Army again; was a 


) dealer association has adopted 
San Fernando 


(Calif.) association’s first annual “Hi-Jinks” drew 250 dealers .. . 
Barney Barnhart of NADA is the author of this one: “The story of 
the creation of the world is told in Genesis in 400 words. The world’s 


contains only 297 


the price of cabbage seed.” 


—Pete WeMHoFF, Editor, 
Automotive News 
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Eprror’s Note: Following is one 
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Murray Hill 7-687! 
|tury. The first meetings of what 


|might be called trade associations 
were no more than dinner parties. 
About 50 years 
ago trade associ- 
ations began to 
come into exist- 
ence as we know 
them today and 
during the past 
20 years their 
number and mem- 
bership increased 
many fold. 

This great in- 
crease was and is 

John J. Jewell caused by the al- 
most unlimited creation of national 
and state bureaus, boards and com- 
missions. With almost every busi- 





Editor—Pete Wemhoff 
Managing Editor—Robert M. Finlay 
Service and Truck Editor—Jack Weed 
Washington—William Uliman 
Advisory Editor—John O. Munn 
Associate Editors—Mac Gordon, George 
Deery, Bernie Thomas, Bob Gordon 
Editorial Associates—Tom Hewitt (in Military Service), D. 
RESIDENT CORRESPONDENTS: Albany, Ga., P. T. Stephens; Akron, O., Joe Kuebler; Albu- 
querque, V. N. Conner; Atlanta, John Gunter; Atlantic City, F. W. Schwarz; Austin, Tex., 
J. Hornaday; Baltimore, Kate Savage; Birmingham, Ala., Stuart Riddle; Boise, H. H. Miller; 
Boston, Harry Stanton, Guy Livingston; Buffalo, G. E. Toles; Butte, Kenneth Mulholland; 
Casper, Wyo., B. R. Conger; Charlotte, N. C., D. G. Spencer; Chicago, Mel Adams; Cincin- 
nati, Emery Bacon; Cleveland, Sanford Markey; Columbus, Bert Strang; Manchester, N. H., 
Guy Langley; Dallas, C. K. Cates; Denver, Ira Alexander; Des Moines, F. M. Lazell; Fargo, 
Vv. H,. Whempner; Frankfort, Ky., M. Moss: Harrisburg, Pa., George Shelley; Hartford, Conn.; 
W. O. Abbott; Houston, Ruby Fenoglio; Indianapolis, C. L. Kern; Jefferson City, Mo., L. H. 
Houck: ‘Lansing, Mich., Kenneth Harkness; London, Eng., A. E. Jones; Little Rock, Inez H. 
McDuff; Los Angeles, Slim Barnard; Louisville, A. W. Williams; Madison, John Wyngaard; 
Memphis, L. Abbott; Mexico City, Douglas Grahame; Miami, Fla., G. S. Connell; Milwaukee, 
John E. Hubel; Minneapotis, Nat Wood; Montgomery, Ala., W. R. Lynn; Montreal, Roy 
Carmichael; Nashville, Clyde Grissam; New Jersey, Bethune Jones; New Orleans, Gordon 
Hebert; New York City, Bernard Brown; Oklahoma City, M. L. Risen; Omaha, A. R. Oleson; 


Ottawa, M. L. Schwartz: Philadelphia, N. Shigon: Pittsburgh. L. M. Leffingwell: Portland, Me..| nessman in the United States 
R. F, White jr.; Portland, Ore., E. W. Peterson; Providence, Jack Sullivan; Raleigh, N. C. 


A. M. Fount Sicumond. Ve. 7. D. Eaton: Salt Lake Civ. W. Hi Sin Kanueie, 3. 4 belonging to some trade associa- 
. M. Fountain; Richmond, Va., T. D. Eaton; Salt Lake City, M. Harmer; San Antonio, J. H.| sian it ig i answer 
Reed; San Diego, |. Reynolds; San Francisco, Leon Pinkson; Seattle, D. M. Trepp; South Bend, | tion, it is important that we 

y t a pertanburg, S S.., L. 0. Gray, ey i., nuts Hell; Springtteid, Mess. the question: — 

. A. Noll; St. Louis, Sam X. Hurst; Venice, Fla., Joseph Lawren; Sydney, Australia, H. Bowden a : — 
Fletcher; Toronto, James Montagnes; Twin Falls, Ida., O. M. Cook; Vancouver, F. H. Fuller- What is the = = ee ‘ife 
ton; Wamego, Kans., G. M. Hunholz; Washington, William Ullman; Wilmington, H. L. Sholly. Association in iu e econ 


of this country? 

In many instances the Officers 
and executive managers seem to 
be of the opinion that their efforts 
should be exercised only in promot- 
ing their own individual interests, 
and opposing those matters that 
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Fair and equitable contracts between manufacturers 


AUTOMOTIVE OUR PLATFORM: |. : : : ‘a 
) . and dealers in motor vehicles, parts and accessories. §2. A fair profit to| Might be detrimental to their mem 
Dy oa ™ the dealer on every used vehicle accepted in partial payment for a new|bers and industry. This is a very 


car or truck. § 3. Every dollar of gasoline tax collected by state or federal i olicy for any trade 

governments applied to the building and maintenance of Lighuese. 74. Th short — P y ’ 

elimination of governmental and bureaucratic controls over this industry. association, ‘s * * 

75. A return to the precepts of independence and the rewards of applied 

energy and ability, which made America and gave more of her citizens ITH the number of trade as- 

more of the better things of life than anywhere else in the world. sociations that we have and 
the enormous membership scattered 


throughout the states, the trade 
association should enter into every 
activity that has to do with the 


Capsule Comment 
economic structure of this country. 


The UAW-CIO, in accusing Chrysler and Ford of speedups,/ On the local level, particularly in 
considers the ‘annual improvement factor’ wage increases |/our smaller cities, the association 
no obligation for extra effort from rank-and-file auto work-|should make its organization one 
ers. But Dodge employes reject union leaders’ recommenda- |°f civic activities and public rela- 
tion for a speedup strike. tions for the members thereof, 


i — On the state level, the obliga- 

Gratitude among the workers—politics among the enue tae association pal 
union leaders. its executive officers are greatly 
extended. The state association 
should enter into every function 
of the state government and its 
economy, not on a narrow and 
selfish basis, but with a broad 
understanding that the best thing 
for the state as a whole is the 
best thing for every member of 

every trade association in the 
state. 

The state association should not 
go before the various state legisla- 
tive assemblies for the sole purpose 
of promoting or opposing legisla- 





% Bo * 


An AUTOMOTIVE NEWS nationwide survey discloses that 
the dealer mortality rate is at a minimum, despite unfavor- 
able market conditions. 

Signalling, perhaps, the permanent disappearance of 
the fly-by-nighters who lasted only as long as selling 
times were good. 

* cd * 

One-third of all the cars checked in the May safety cam- 
paign were found deficient. And more than 350,000 cars 
were inspected throughout the country. . 7 

rs ee ° t i tri 

With all that repairing to be done, dealership back- to its roi wee lateresta. peenen 
shops have their work cut out for them. a 

* * * HE executive officers of the state 

Pennsylvania Manager Claude S. Klugh blames poor public | | #ssociation should watch all 
relations for the fact that government has singled out deal- |Prchy cttecting the business he reo. 
ers as “whipping boys.” He calls for stronger goodwill |resents to that affecting taxation, 
programs to rebuild public confidence in the trade. social welfare and all the matters 

Let’s show these bureaucrats just what a key part i base eee © 

. eee ; 
dealers play in the ane at a Trade association executives 
r should confer with each other 

U. S. Attorney-General J. Howard McGrath, who inci- = the needs of the state and put 
dentally is a Dodge-Plymouth dealer in Providence, R. L., Sy cae ok oe ore 
warns he will protect price-cutters against pressuring by| ali legislation that walle ‘be of 
competitors now that fair-trade requirements have been| benefit or detrimental to the wel- 
scrapped. fare of the state as a whole. The 

For better or for worse, free pricing competition is sede a fo ee 
back in the nation’s businesses and industries. (Continued on Page 27, Col. 2) 

* * * | 

The Massachusetts State Automobile Dealers Assn. re- 
ceives a citation from Gov. Paul Dever in recognition of the 
association’s gift of $1,000,000 worth of dual-control cars 
to 128 high schools in the Bay state. 
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‘Faux Pas on 


readers, 


used, if you so request, 


Slips 

See page 14 of the July 16 issue. 

Miss Baker’s old car is a 1940 
Dodge, not 1941. 

Isn’t this quite an error for the 
outstanding automotive paper in 
the country? 

Couldn’t start the week without 
it though.—M. L. Atm, Dodge & 
Plymouth Motor Sales & service, 
Ames, Ia. 

Epitor’s Note: Salute to Reader 
Alm’s sharp eyes, and thanks for 


the bouquet. 
* + * 


First? 

About a month ago an article ap- 
peared in your publication, stating 
that it was believed that Paul 
Himmelfarb opened up the first 
filling station in the United States 
in 1920 (Washington). 

Just recently an article in the 
Pittsburgh Sun Telegraph reported 
that Frank P. McLaughlin oper- 
ated the world’s first drive-in gaso- 
line station at Baum Bivd. and St. 
Clair St., Pittsburgh, in December, 
1913. When he opened the station 
that year, the standard practice of 


The Big Story 


BROMMER NOU ARE 

\ | (LOoKING AT A GIANT 
| \} That JUST BIONT 
\ 


This is an open forum for the discussion of any subject of interest to our 
and your letters are welcomed, 
letters but you may sign your name with the assurance that it will not be 
Address Editor, Automotive News, Detroit 26, Mich. 


Massachusetts shows the way: If you train ’em at the 


start, drivers are bound to be safety-conscious. 
* * * 


Guess what else Regulation W is doing? According to the 
American Finance Conference, it’s partly to blame for the 
acute shortage of scrap steel. Jalopies that should be in the | 
junk yards are being kept in operation because their owners 
can’t afford newer cars. 

Better it should be called “Strangulation W!” 





Owing to the publically aired conflict between the Office of Produc- 
tion Management and the Office of Production and Civilian Supply, it 
was predicted that no further cutbacks in auto production would be 
forthcoming until Nov. 1, at least. It is understood that OPM has 
given assurances to motor manufacturers that further reductions will 
be on an orderly basis, and will be negotiated. It was also reliably 
stated that OPACS is determined to go ahead with its previously 
planned 50 percent curtailment program, and will call meetings soon 
to work out plans for allocation and production formulas. 

—From the files of Automotive News. 





OGGIE LOOKS at_4 





AUTO MAKERS REPORT 
FURIOUS ACTIVITIES IN 
FACE OF GREAT CHALLENGE 


NO LABOR. STRIFE 
To HINDER 
PRODUCTION 


ANIMATED 











Prewar.... 


No attention is given to unsigned 





free water and no service charge 
for oil change was initiated. 


I am particularly interested in 
finding out if there is anyway to 
determine who was first. Mr. Mc- 
Laughlin is still living, and the 
article appeared during the an- 
nouncement of his retirement from 
the Gulf Oil Corp. — MaryveELLeN 
CrpoLLta, Managing Editor, Pennsyl- 
vania Motorists. 

Epiror’s Norte: 
who was first? 
+ * * 


W here’s Lil? 

I have been trying to locate a 
copy of the oldtime dime novel 
titled, “Automobile Lillian, The 
Daring Girl Bandit of Arizona,” 
which was published by the now 
folded Royal Publishing Co. of 
Norwalk, Conn., about 1908 and 
thus far I have exhausted all the 
usual book sources with no appar- 
ent success. 

However, it did occur to me that 
perhaps some of your readers 
might easily offer a clue or two 
that could lead to this most elusive 
of all scarce books on our Amer- 
ican cowgirl, her unique regalia 
| and her mode of motor car travel. 
|Perhaps some of the motor car 
imen will know.—Cuet L. Swirat. 

* * x 


Anybody know 


|Information Wanted 

We would like information on 
Richard G. Pugh, of 940 Ava Ave., 
Highland Park, Ill., driving a Mer- 
cury. The motor number 51DA- 
41648, Tohma Ivory, 4-Door Sport 
Sedan, Illinois license number 311- 
282. 
| We believe he may be headed for 
the vicinity of Hollywood, Calif. 
| JAMES W. Satvator, Touhy Avenue 
Motors (L-M), 826 Touhy Ave., 
Park Ridge, Ill. « 
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PORCELAINIZE 


and ride with pride on every ride 





Like a valuable jewel deserves an 
exquisite mounting, your car deserves 
Porcelainize. The added brilliance 
— the jewel-like lustre — richly rewards 
you with pride on every ride. Command | 
respect for your social prestige and 
business acumen by demanding the best. | 
Porcelainize protects while it beautifies. / I, 
To enjoy your car more, make an a | 
early date with your New Car Dealer. , | 








A ee 


1 GREATER BEAUTY. New cars 3 BETTER PROTECTION. Let the 
sparkle newer than new. millions of owners give you 
Older cars take on added the story of Porcelainize 











Tg te es ae 


EASIER MAINTENANCE... 
Plain water washing or an 
occasional simple cleaning 
constantly maintains the 
PM Tat se  d t 
lainize-protected surface. 


resistance to the onslaughts 
Ce 


LONGER LASTING LUSTRE. 
ees ee ee 
or four average wax or 
polish jobs; genuine econ- 
omy—minimum upkeep. 










Write for Free Folder “Facts for Owners” 


PORCELAINIZE SUPERIORITY 
IS OFFICIALLY ENDORSED 
Today more automobile factories* have 
tested and approved PORCELAINIZE than 
have ever approved any other method of 
automobile appearance maintenance. 


*Nomes furnished on request. 






For New or Older Cars... Applied Only By New Car Dealers 


FREEMAN & FREEMAN, INC., DENVER 3, COLORADO 


Here’s the latest in the continuing series appearing in 
July, August and Sept. in The Saturday Evening POST, 
COLLIER’S and HOLIDAY 


Every one of the 3 out of 4 car owning families in 
your area reached by PORCELAINIZE national ad- 
vertising knows beyond doubt that for the world’s 
finest treatment for automobile finish—Porcelainize— 
they’ve got to see their New Car Dealer—they’ve got 


to come to you. 





Make full use of local advertising to tie-in your 
Dealership with this power-packed PORCELAINIZE 
national “pre-selling.” Get extra sales efforts from 
your salesmen. Turn out quality work. In full repay- 
ment, Porcelainize develops and maintains your 
third largest source of service revenue with profits 


better than 50% gross on every job. 


or 
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In Yi Motor City |Des ite Decline in June .. . 





Ford Memorial Auditorium— 
Chairman Ralph Grooms (left), Louisville, and co-chairman Stark Hickey, Detroit,/ shipments from May to June this 
represent the dealers Ford memorial committee in inspecting a model of the $2,500,000 | year. 
Henry and Edsel Ford memorial auditorium to be built in Detroit's new riverfront civic | 
center. Grooms and Hickey presented a check for $1,000,000 to Mayor Albert E. Cobo | HERE were 154,743 cars deliv- 
on behalf of the Ford, Lincoln and Mercury dealers of America to supplement $1,500,- ered outside the U. S. in the 
000 previously given the city by Ford Motor Co. fund for the memorial. initial six months of 1951 and 67,825 





Automotive Highlight in Detroit Pageant— 


This scene from the ‘City of Freedom," staged by the University of Detroit for the 
city's 250th birthday, was devoted to Detroit putting the world on wheels. U. S. Rubber 
furnished the Royal Master tires and the shields on which the insignia of the various 


makes of cars were imprinted. 


LOS ANGELES.— Despite a sharp 
drop in sales, a substantial price 
increase for autos was predicted 
here last week by 
Chrysler Corp. 
President L. L. 
Colbert. 

He said that 
labor and materi- 
als costs, which 
have continued to 
rise, would make 
the increase in 
car prices neces- 
sary. 





L. L. Colbert however, that the 
30 percent drop in sales was the 
result of consumer resistance. He 
said it was almost entirely caused 
by the government’s credit restric- 
tions. 

He predicted that an end to the 


Industrialists Purchase 


International Bank 


WASHINGTON. — Purchase of 
control of the International Bank 
by Henry Ford II and other indus- 
trialists and bankers to facilitate 
private enterprise participation in 
international development has been 
announced. 

The new bank owners are: 

Ford; Charles S. Payson, director 
of Armco Steel Corp.; Robert L. 
Berenson, president of U. S. Pe- 
troleum Carriers, Inc.; Ernest C. 
Kanzler, president of Universal 
Credit Corp.; Wendell W. Ander- 
son, president of Bundy Tubing 
Co., Detroit; Nicholas R. du Pont; 
George T. Weymouth of Laird & 
Co., investment bankers, Wilming- 
ton, Del.; Julius Fleischman, direc- 
tor of Standard Brands, Cincinnati; 
W. F. Rockwell jr., president of 
Rockwell Mfg. Co., Pittsburgh, and 


Colbert denied, | 


Colbert Sees Price Rise 


Labor, Material Costs Pinch Makers; 
Reg. W Cuts Sales 30 Percent 





the U. S. dropped back some- 
what in June from May’s postwar 
record, but totals for first-half 
months still were well ahead of 
comparable 1950 levels. 

During the first half of 1951, ac- 
cording to the Automobile Manu- 
facturers Assn., 265,246 vehicles 
were shipped abroad. This almost 
| doubled the 134,887 cars, trucks and 
| buses exported in the January-June 
; | period of last year. 

Overall exports in June, 1951, 
| totaled 44,538 units, against 33,098 
in the same month a year ago 
and 48,301 (revised) during the 
postwar peak month of May, 1951. 
The AMA breakdown disclosed 
= \that first-half car exports more 
than doubled the contrasting 1950 
level, despite a sharp drop in car 





* * * 





. 
Hearing Slated 
. o 
On Injunction 
. . 
Against Otis 

CLEVELAND.—Hearings on the 
temporary injunction granted the 
Securities and Exchange Commis- 
sion against Otis & Co., Cleveland 
investment banking firm, will be 
held here Thursday (Aug. 2). 

Federal Judge Paul Jones ruled 
last week that Otis should be re- 
frained from engaging in the secur- 
ities business unless it informs its 
customers of its financial condition. 
The action had been requested by 
the SEC. 

The injunction grew out of a 
| $3,120,743 judgment awarded Kaiser- 
|Frazer against Otis on July 2. The 
auto firm was granted that amount 
in damages because of Otis’ with- 
drawal from a 1948 underwriting 
agreement involving $10,000,000 
worth of stock. 

The temporary injunction granted 
|by Judge Jones gives the SEC the 
right to inspect the investment 
|firm’s books and prevents Otis’ of- 
| ficers and directors from withdraw- 
jing securities from the company. 
| In support of the injunction re- 
|quest the SEC produced a letter 
installment sales restrictions would | from one of Otis attorneys which 
be forced in the near future. | Said the firm’s assets were insuffi- 

ne jcient to pay the K-F damages. 
_ Colbert was optimistic in report- | Otis’ assets as of Dec. 31 were be- 
ing that he was on the West Coast | lieved to be in excess of $2,000,000 
in connection with Chrysler's €x- |less certain liabilities. 
pansion program in the California | ; 
area. ~ Ge 

He said that an 880,000-square- OPS Sifts Albany Garages 
foot addition to the company’s 300,-| ALBANY, N. Y.—The Albany dis- 
000-foot Los Angeles automobile as- | trict OPS said it had received com- 
sembly plant will be completed late | plaints that some automobile serv- 
this summer. All four makes— |ice stations have increased prices 
Chrysler, Dodge, DeSoto and Plym- |for car washings and lubrications 








|outh—will be assembled there. in violation of regulations. OPS 


He also reported an expansion at | Director Francis X. Riley said the 
the San Leandro truck assembly | complaints had been turned over to 
plant and an increase in the com- | the enforcement division of his of- 


’s Wes as oO ,|fice and would be “promptly in- 
eae. _—" Coast suppliers are vestigated and prosecuted.” 


Construction has begun on a | " - ‘ 
730,000-square-foot addition to the| Cleveland Scraps Jalopies 
San Leandro plant’s present 300,000-| CLEVELAND. — The Cleveland 
foot size, and Colbert said the| chamber of commerce has started a 
number of coast suppliers, which|drive to remove old jalopies from 
has now reached 713 companys,| automobile junkyards and turn the 
will continue to grow. | scrap steel over to steel furnaces. 








Buick's Special Riviera— 


Ivan L. Wiles, Buick's general manager and vice-president of GM, has announced 
that this hardtop model, sold in the low-priced range, has gone into quantity produc- 
tion, The Buick division said the Special Riviera is being offered in 21 color combina- 


Peter Vischer, editor and publisher. | tions, and with all accessories available on the Roadmaster and Super models. 


First-Half Exports 
Almost Double ‘50 


HE rate of vehicle exports fromduring the first 1950 half. Monthly 


totals were 24,734 in June, 1951; 
19,765 in May, 1951, and 17,753 in 
June, 1950. 

Offsetting partially the May- 
June drop in cars, truck exports 
gained during the same span. A 
total of 19,739 trucks went to 
other countries last month, com- 
pared with 18,586 in May and 15,- 
096 in June, 1950. First-half truck 
sums were 110,238 for 1951 and 
66,631 for 1950. 

Bus exports were the only cate- 
gory under 1950 levels. There were 
265 buses shipped abroad in the 
first 1951 half, with 65 of those dur- 
ing June. A total of 431 buses was 
exported in the 1950 half. 


|Rambler Hardtop Wins— 


Tony Bonadias, driving a 1951 Nash 
Rambler Hardtop convertible, was the sur- 
prise victor at the Lanham (Md.) speedway 
100-mile modern stock car race recently. 
The 40-year old veteran race driver from 
the Bronx, N. Y., completed 400 laps 
around Lanham's quarter-mile track in two 
hours, seven minutes and four seconds, 
without a pit stop. Holding fourth place 
throughout most of the race, Bonadias 
took the lead on the 398th lap to win the 
race. Twenty-five cars qualified for the 
grind and 19 finished the 100 miles. 








GM Second-Quarter Net 


| NEW YORK. General Motors 
reported Thursday that during the 
second quarter it earned a net 
profit of $139,000,000, or $1.55 a 
share on sales of $1,921,000,000. This 
compares with $273,000,000, or $3.07 


|sales totaled $1,963,000,000. 

President C. E. Wilson and 
Chairman - Alfred P. Sloan jr. 
pointed out that “this year’s 
earnings, both in amount and as 
a percentage of sales, when com- 
pared with 1950, show the effect 
of the lower volume of car sales, 
high taxes and higher material 
and labor costs without compen- 
sating price increases. They re- 
flect as well the lower margin of 
profit realized on defense work.” 


Aggregate net sales of all GM 


vision of $509,000,000 was made in 
|the first six months for U. S. and 
|foreign income and excess profits 
|taxes on the basis of the rates 
now in effect. 

Net income was $274,000,000 on 
the common stock, equivalent to 


Truckers Cited 
For Flood Help 


CHICAGO.—The role of truckers 
in the Wichita (Kans.) flood was 
cited here by National Truck Leas- 
ing System as evidence of “the 
strategic value of a pool of rental 
trucks in times of civil emergency.” 

The NTLS said that Baker Truck 
Rental, Inc., received high praise 
from the American Red Cross and 
the Wichita defense council for 
furnishing trucks without charge 
to move household effects and 
other property from the flooded 
portions of Wichita. 








|for the second period of 1950 when | 


products totaled $3,881,000,000 for | 
the first six months of 1951. Pro-| 


Falls to $139 Million 


,$3.13 per share. For the first haif 
of 1950, net sales were $3,606,000,- 
000, and net income was $485,000,- 
000, equivalent, after deducting 
dividends on the preferred stocks, 
Ito $5.45 per share of the present 
common stock. 

| Net income after all taxes and 
|charges for the first half of 1951 





Nash Quarter Earnings 
| Drop to $3,099,509 


DETROIT. — Nash-Kelvinator 
| reported Friday net earnings of 
$3,099,509, or 71 cents per share, 
| for the quarter ended June 30. 
| This compared with $4,554,442, or 
$1.04 per share, in the previous 
quarter, and $10,052,117, or $2.21 
per share, in the June quarter 
last year. 

Sales for the June quarter this 
year were $107,120,691, compared 
with $107,016,823 in the previous 
quarter, and $132,829,364 in the 
June quarter a year ago. George 
W. Mason, president, stated that 
earnings for the June quarter 
reflected rising costs, higher 
taxes and price controls. 








|amounted to 7.2 percent of sales, 
compared with 11.1 percent for the 
| full year 1950. 

Evidence that GM’s defense pro- 
gram gained momentum during the 
second quarter was the increase in 
deliveries to the government of 30 
percent over the first quarter. How- 
}ever, the major emphasis continued 
Ito be on make-ready—getting set 
up for quantity output of military 
|items not yet in the production 
| stage, the firm stated. 





Used-Car Bulletin from Detroit .. . 


Latest Auction Prices 


(Aptco Auto Auction. Sale every Wednesday.) 


JULY 25 
(Prices off again. Dealers waiting 
to see what will be done about credit 

controls. Sold 42 units out of 96 
offerings.) 

BUICK—’50 Super 4-dr., $1,720*, $1,- 
685. '49 Super 4-dr., $1,270. 

CADILLAC — ’50 (61) 4-dr., $2,975*. 
’49 (62) 4-dr., $2,185*. '46 (60) Spe- 
cial 4-dr., $1,175*. 

CHEVROLET — ’'51 FL Deluxe 2-dr., 
$1,600. '50 SL Special 2-dr., $1,235; 
FL Deluxe 2-dr., $1,360; SL Deluxe 
4-dr., $1,360, $1,345. ‘48 SM 4-dr., 
$805. '41 SD 2-dr., $290. 

DODGE—'49 Coronet 4-dr., $1,130, $1,- 
040, $1,185; club coupe, $1,230. ‘48 
Deluxe 4-dr., $750. 

FORD—’51 Custom (8) 4-dr., $1,790* 
*50 conv., $1,380. 49 Custom (8) 
2-dr., $1,060; Custom (6) 2-dr., $860 
‘48 SD (8) 2-dr., $785. '47 SD (8) 
2-dr., $735. °46 Deluxe 2-dr., $450 

KAISER—’51 4-dr., $1,440*. 

MERCURY—’47 4-dr., $755. ‘46 4-dr., 
$655. °39 4-dr., $270 

OLDSMOBILE — '47 (76) 2-dr., $700; 
(78) 4-dr., $785*. 

PACKARD—’48 2-dr., $745. 

PLYMOUTH — ’49 conv., $1,000 "48 
business coupe, $700. ‘47 SD 2-dr., 
$650. 

PONTIAC — ’50 (8) Catalina, $1,875*; 
conv., $1,750*; 2-dr., $1,535; (6) 
2-dr., $1,370. ‘48 (8) conv., $985". 
‘47 4-dr., $700. 

STUDEBAKER — ‘47 Champion club 
coupe, $520. 


JULY 18 
(Prices off from $50 to $100 per 
car. Sold 60 units out of 98 offer- 
ings.) 

BUICK——’'50 Special 2-dr., $1,260. 

CADILLAC—’50 (62) 4-dr., $3,800*. '49 
(61) 4-dr., $2,085*, $2,100*. °'47 (62) 
4-dr., $1,250. ‘42 4-dr., $520*. 

CHEVROLET — '50 FL Deluxe 2-dr., 
$1,275; 4-dr. (taxi), $725. '49 conv., 
$950; SL Deluxe 4-dr., $1,025; 2-dr., 
$1,095; FL Deluxe 2-dr., $1,110. 

DODGE—'49 Coronet club coupe, §$1,- 
175; Wayfarer 2-dr., $1,005; Meadow- 
brook 4-dr., $1,115. 

FORD—’50 Custom (8) 2-dr., $1,205; 
club coupe, $1,155; conv., $1,380. °49 
Custom (8) 2-dr., $995; Deluxe (8) 
4-dr., $900. °48 SD (8) 2-dr., $765; 
Deluxe (8) 2-dr., $800; club coupe, 
$800. 47 Deluxe (8) 2-dr., $670; SD 
(6) 2-dr., $640. °42 (6) 4-dr., $330. 

MERCURY—’49 station wagon, $1,030; 
club coupe, $1,040. ‘48 4-dr., $850. 
’47 club coupe, $735; 4-dr., $730. ’39 
conv., $160. 

NASH—’48 (600) club coupe, $710. 

PLYMOUTH—'47 SD conv., $760; club 
coupe, $660. 

PONTIAC—’50 Chieftain (8) 4-dr., $1,- 
600°, $1,525; Catalina, $1,920*; SL 
(8) 2-dr., $1,325. ‘49 Chieftain (8) 
club coupe, $1,285*, $1,270; sedan 
coupe, $1,250; (6) 4-dr., $1,140. ‘'48 
(8) conv., $940. 

STUDEBAKER — '50 Champion 2-dr., 
$1,090. 

WILLYS—'47 %-ton pickup, $475. 


Other Auction reports are on Pages 16-17. 
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NO RR SMS eam cca ZT 
TOUT ALCTiCs 
of the St. Louis market! 


, a a ee ee oS a oad 


You Get the 


MOST 
When You Get the 
NOW—more than ever... pete 


The St. Louis Post-Dispatch, with the largest circulation of 
any St. Louis newspaper, daily or Sunday, purchased the 
iSt. Louis Star-Times June | substantial increase in circula- 
|15, 1951. Advertisers now get | tion is already being delivered, 
ivirtually complete coverage | there will be NO INCREASE 
of this important market with} IN ADVERTISING RATES| 
one enlarged and better eve-/ until the new daily circulation 
ning newspaper. can be determined accurately. 









The old daily circulation of} Meanwhile, advertisers will | 
the Post-Dispatch was 290,000 | receive A LARGE CIRCULA-| 
(450,000 Sunday); the Star-|' TION BONUS AT NO EX-| 
Times, 180,000 daily. While a| TRA COST by using the 


ST. LOUIS POST-DISPATCH: 


| First in Advertising for Fifty Consecutive Years} ; 


Cc 


< Paw gy, ee en St et el Oe 
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NADA Outlines 
Program to Aid 


Truck Dealers 


WASHINGTON. — Meeting here 
last week, NADA’s new truck com- 
mittee outlined “a comprehensive, 
immediate and also long-range pro- 
gram of services and information 
designed especially for NADA’s 
motor truck dealers.” 

R. S. Abbott, of Alexandria, La., | 
is chairman of the committee. 
Other members are: H. A. Marks, 
Wilmington, N. C.; 
Fort Smith, Ark.; R. J. Soulen, East | 
Hartford, Conn.; Hal Smith, At- 
lanta; Alfred W. Kahl, Des Moines, | 
and D. C. Barnhart, assistant man- 
aging director of NADA, committee 
secretary. 

Members of the committee, it 
was said, were unanimous in their 
opinion that, properly managed, 
truck business is profitable and 
they are developing a program 
dedicated to the merchandising of 
trucks on a profitable basis. 

The group also approved plans 
to hold a clinic for truck dealers 
as a feature of the NADA conven- 
tion to be staged in New York 
Jan. 27-30. 








MONROE —tnHe GREAT NAME IN SHOCK ABSORBERS 
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NADA Truck Committee— 


Seated from left to right: Alfred W. Kahl, ATAM representative, Des Moines; D. C. 


Rudd J. R Barnhart, NADA secretary to the committee; R. S. Abbott (Ford), chairman, Alexandria, | 
u » KOSS, | ig.; H. A. Marks (International), Wilmington, N. C.; R. J. Soulen (GMC), East Hartford, | 


Conn.; Hal L. Smith (Chevrolet), Atlanta. Rudd J. Ross (Dodge), NADA director for 


‘N oSpin’ Offered 
On Ford Trucks 


DEARBORN. T. H. Holden, | 
truck and fleet sales manager of | 
Ford division, announces that “No- | 
Spin” differentials, designed to pro- | 
vide better traction under unfavor- 
able road conditions, are being) 
installed in production on special | 
order on heavier-duty F-4, F-5, F-6 
and F-7 series Ford trucks. 

The device is a locking differen- | 


| Arkansas, also a member of the committee, was absent when this photo was taken. 


tial which replaces the 
differential in the rear axle, and 


is designed to prevent wheel spin, | 
thus assuring greater traction in | 
sand, gravel, mud and snow and | 


on ice. 

It is 
ranted by the Detroit Automotive 
Products Corp. and can be installed 
in F-4, F-5, F-6 and F-7 series Ford | 
trucks with single speed axles and | 
F-5 and F-6 trucks with two-speed | 
axles, Holden said. 


Together with better highways, improved ride control devices have greatly 
smoothed travel for America’s autos, trucks and buses during the last half 
century. Monroe has pioneered in developing the best ride control products 
—shock absorbers, sway bars, struts and molded rubber parts. Today, Monroe 
ride control products are top choice among America’s automotive engineers. 
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Monroe, Mich. — World's Largest Maker Of Ride Control Products 


® 


Monroe Shock Absorbers are standard 
equipment on more makes of new cars 
than any other brand of shock absorber. 


standard | 


manufactured and war-| 








MONTREAL. — Automobile deal- 
lers here say there has been a shar}: 
ldrop in new-car sales, and they 
lexpect things to get werse unless 
ithe Canadian government relaxes 
cred:t regulations. 

May sales throughout Canada 


Canada Dealers Ordered 


To Quit Inflating Trades 


OTTAWA. — The Canadian 
government last week revised 
its credit regulations to prohibit 
dealers from giving excessive 
tradein allowances to new-car 
buyers. Reportedly, dealers had 
been inflating allowances so that 
a tralein could cover the re- 
quired 50 percent down payment 
on a new car. 

At the same time, Canada 
broadened its credit rules to in- 
clude the sale of automobiles 
for use as taxis, by drive-it- 
yourself firms and dual-control 
ears used by driving schools. 











Canada’s Car Stocks Soar 


Credit Restrictions Handcuff Auto Dealers, 


As Sales Fall $7,000,000 


plunged $7,000,000 below April’s 
total of $165,000,000, reports the 
Dominion Bureau of Statistics. 
May sales were $159,090,000. 


Montreal dealers say the local 
|situation reflects the national de- 
cline and they predict that June 
figures, when compiled, will show 
an even sharper decline. 

“It is a serious situation for us,” 
one dealer said. “The spring and 
early summer are usually our peak 
business periods. I hate to think 
what it’s going to be like in Sep- 
‘ember if this keeps up.” 

Dealers say, however, that at the 
moment they are not being forced 
to sell new cars at below list price. 
But they said that might come. 


One source said that there were 
ahout 30,000 new English cars 
“sitting in warehouses” across 
Canada because they cannot be 
sold. He estimated that there 
were 3,000 to 4,000 English cars 
stored in Montreal. 


Most of the English cars, he 
| added, are in bond, so that the 
main loss will fall on the English 
manufacturers, rather than Canna- 
dian dealers if they remain unsold. 

Used-car dealers. while also in 
trouble because of credit restric- 
tions, said they were not as bad 
off as the new-car dealers. Some 
people, unable to finance a new car, 
are buying used ones. Even so, 
most used-car dealers have had to 
cut prices $100 to $200 below those 
of a few months ago in order to 
ma‘ntain sales. 


NADA Expects 
Ample Supply 
Of Auto Parts 





WASHINGTON. — The danger of 
serious shortages of automotive re- 
placement parts has apparently 


ended now that the Controlled Ma- 
terials Plan has become effective 
and inventories of parts at all levels 
are still adequate, the National 
Automobile Dealers Assn. said last 
week. 

“Actually,” NADA stated. “CMP 
will not be able for several weeks 
to provide parts makers with suffi- 
cient supplies of steel, copper and 
aluminum, but they should be able 
to get enough of these materials 
from their present sources during 
this period to avert anv serious 
reduction in current stocks of 
parts.” 

CMP officials have indicated that 
material allotments on scarce 
metals under the program will be 
100 percent for steel, 95 percent for 
copper and 90 percent for alumi- 
num, based on first-quarter con- 
sumption. the NADA said. 

And, the renort forecast, since 
sales in the first quarter of 1951 
were far above the 1959 average, 
the CMP allocations should allow 
ample production of replacement 
parts, and avert serinus shortages 
at any time during the period. 





Parts, Dealer Premises 
Damaged in Utah Fire 


CEDAR CITY. Utah.—The one- 
story brick structure housing the 
Miller Auto Parts Co. and the Fair 
Deal Motor Co., 40 W. Center St. 
|here, was gutted bv a three-hour 
fire last week, resulting in esti- 
mated damages of between $100,- 
000 and $150,000. 

Clarence Miller, owner of the 
building. was treated in a local hos- 
vital for burns on his arms and 
face. Neil K. Bovter, Fair Deal 
Motor owner, set his losses at be- 
| tween $15,000 and $20,000. mostly in 
|tires, parts and shon enuinment. 





Gas War in Indiana 

LOUISVILLE.—A vasoline rrice 
war is being waged in Jefferson- 
ville and New Albanv, Ind., with 
stations in the war revorting week- 
dav sales of as much as thew sold 
on Saturdavs and Sunday bhefore 
the war broke out. Prices at Jeffer- 
sonville. across the river from 
Louisville. are 6.6 cents a gallon 
cheaver on regular gasoline and 
six cents a gallon Jess on high test 
than in Kentuckv. Manv Louisville 
motorists are taking advantage of 
the war to fill their tanks in the 
battle zone. 
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Auto Makers Willing 
To Build Tools 


(Continued from Page 2) 


|Motors; Fred Tossy, Hudson; T. A. | 


ers, tool makers and the machine 
tool industry itself, as well as 
allied groups, could be included 
in such a setup. 

Courtney Johnson, director of 
NPA’s Motor Vehicle division, and 
H. L. Tigges, director of the Metal 
Working Equipment division, pre- 
sided at the meeting. 

The following were present: 

George Malcolmson, M. T. O’Don- | 
nell and C. J. Snyder, a 
Chrysler; D. S. Harder and H. 
Foss, Ford; Carl Moyer, General | 


Tool Builders Say 
OPS Attempts 
Profit Control 


CLEVELAND. The National | 
Machine Tool Builders Assn. | 
charged that OPS last week with | 
attempting “outright profit con- | 
trol” through its regulation on ceil- | 
ing prices for machine tools. 

OPS General Over-Riding Regu- 
lation 15, entitled “Adjustment of | 
Ceiling Prices of Machine Tools,” | 
went into effect July 23. | 

Frederick S. Blackall jr. the 
the Builders Assn. vice-president, 
described the regulation as “an ex- | 
cursion into socialistic philosophy” 
in a letter to Congressmen. 

The regulation, Blackall  ex-| 
plained, requires a machine tool) 
company-to compute its average | 
rate of return on total assets from | 
1938 to 1948, inclusive. It is then| 
permitted to realize 80 percent of | 
this rate when applied to its total | 
assets today. 

“Working backwards from the 
allowable percent of profit, the) 
manufacturer may fix his prices 
for 12 months ahead at levels which 
he estimates will yield the profit 
allowed. If, however, the profit 
turns out to be over 5 percent in 
excess of the rate allowed, the ex- 
cess must be refunded to custom- 
ers.” 

Blackall said that the machine 
tool builders are opposed to the 
regulation because it neither stimu- 
lates production nor provides in- 
centive. 

He charged that “the refund 
provision is equivalent, in effect, | 
to a 100 percent excess profits tax 
administered by OPS.” 


Wilson to Speak 
At Metals Parley 


CLEVELAND.— Defense ad 
er Charles E. Wilson has accepted 
the invitation of the American So- 
ciety for Metals to be the major 
speaker at the closing session of 
the World Metallurgical Congress | 
in Detroit on Oct. 19. 

William H. Eiseman, the society’s 
executive secretary, said Wilson will | 
speak on the strategic importance 
of world metal conservation and 
production to the interests of free 
world defense. 





Phila. Auto Racing Fair 
PHILADELPHIA.—The first an- | 
nual auto racing fair, to include | 
midget auto, big car and modified | 
stock car races, will be held at 
Langhorne Sweeday here on Aug. | 
5. The meet is sponsored by Phila- | 
delphia Inquirer Charities, Inc. 











Price Guarantee Offered 


By Cappel, MacDonald 

DAYTON, O. — Protection | 
against sudden price increases | 
on home appliances, clothes, 
sporting goods and more than 
1,200 other consumer items was 
offered last week by Cappel, | 
MacDonald and Co. here to auto- | 
motive manufacturers and deal- | 
ers who use merchandise prizes 
to spur sales. | 

“As a means of assuring firms | 
that the prices for awards to be | 
given will remain constant, we 
have developed a three-month 
price guarantee,” Elton F. Mac- 
Donald, president of the com- 
pany said. Under the plan, price- 
guaranteed lists will be issued at 
the start of every quarter. 





land V. F. Fries, White. 
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Bedford, Warren Huff and R. H. 
McMahon, Kaiser-Frazer; E. D.|} 
Steinbower and Richard T. Purdy, ’ 
Nash; C. H. Smith and George E. | ; e 

Engelmann, Studebaker; Clarence | Dealer Planning Committee for L. iiss 
Walters, Willys; Daniel A. Conroy | 
and M. J. Graham, International; 
A. R. Kelso and R. E. Ward, Mack, | 





planning committee of the Los Angeles zone. Here, going over used-car classified ads | 
| are (left to right): Roy S. Carrington, los Angeles; Henry H. Rhoads, Beverly Hills; 
* | Gordon Warren, Hollywood; T. F. Brown, Burbank, and William G. Nugent. 


Boyer Nemod to Speed 


Military Plane Output 
WASHINGTON. ~— Harold R.|tion board formed by the govern- | following an emergency conference 
| Boyer, director of GM's production | | ment to break | a serious bottleneck | of top defense production officials. 


| engineering section, has been named |in production. 


military aircraft 
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vou were Buying 


ECLIPSE MACHINE DIVISION OF 


e Standard Equipment Sales: Elmira, N.Y. 
@ Service Sales: South Bend, Ind. 


™\|mann was sworn in 


Used-car merchandising was among subjects on the program of the Chevrolet dealer | 


head of a special aircraft produc- | Boyer was appointed to the post 


ed 


or Value as though 


| Fleischmann 
‘Assumes Dual 


Defense Jobs 


| WASHINGTON.—Manly Fleisch- 

as Defense 
Production Administrator last week 
| and announced he will try to ad- 
|minister that agency and the Na- 
|tional Production Authority as “a 
|single agency.” He has been serv- 
|}ing as NPA director. 


The DPA sets policy and the 


| NPA is an operating agency in the 


country’s defense program. 

Fleischmann, a Buffalo lawyer, 
|}succeeds William H. Harrison in 
the DPA post. Harrison retired last 
| spring. 

The new deal defense administra- 
tor promptly followed his induction 
with a warning against a letdown 
in defense preparations because of 
a truce in Korea. 
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rather than Building the Car! 


Put yourself in your customer’s shoes. Lasting performance 
is vital to him—and it’s certain to effect the selection of his 
next car. It is only logical then, to specify components that 
will insure that characteristic in the engines you build. In 
carburetors, Stromberg is unique in this respect, for it is a 
proven fact that Stromberg* Carburetors last longer. Take 
the long-range view of carburetor value and you will agree, 
it’s good business to specify Stromberg Carburetors. 


*REG. U. S. PAT. OFF. 


AVIATION CORPORATION 


Export Sales: Bendix International Division, 72 Fifth Avenue, New York 11, N. Y. 
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Small-Business Contracts 


Favored by FTC Chief 


By William Ullman 

Washington Correspondent 
ECLARING it to be government policy to purchase from 
small business enterprises whenever possible, Federal 


D 


Trade Commission Chairman James Mead last week told the 
House subcommittee on the study of monopoly power: 


is much * 
ders 


“The commission 
concerned about the conse- 
quences that would result 


from an undue use of large 
companies as suppliers in govern- 
ment procurement programs. Un- 
less machinery is provided to enable | 
small businessmen to overcome the | 
handicaps of their relative un- 
familiarity with government pro- 
curement and the difficulties inher- 
ent in the coordination of their 
activities to meet a large govern- 
ment program, it is probable that 
the drift of events will lead to a 
concentration of procurement or- 


in the- present emergency 
which was con- 
spicuous during 
the second World 
War.” 

Mead declared 
that it is inherent 
in mobilization 
that the adminis- 
tration of alloca- 





trol programs 
“may do much to 
strengthen one 
type of business 
enterprise and weaken another.” His 





William Ullman 


Build customer goodwill with “UNDERSEAL”’ 
.«.the brown rubberized undercoating! 








og 
eae ee 


HERE’S PROOF that “UNDERSEAL” can take it! Nine | 
passes with a sand-blast gun tore substitute coating | 
right off the metal—leaving surface exposed. After 


thirty passes under identical conditions, ‘“‘UNDER- 
SEAL,” the brown rubberized undercoating, still protects 


! 


REG U.S. PAT. OFF 





ee 


=e rte Le] 


RUBBERIZED ° 


y 


Made in U.S.A. by MINNESOTA MINING & MFG. CO., St. Paul 6, Minn., also makers of ‘‘Scotch” Brand Pressure-sensitive Tapes, ‘Scotch’ Sound 
Recording Tape, ‘‘Scotchlite” Refiective Sheeting, ‘‘Safety-Walk’’ Non-slip Surfac 
Co., International Division, 270 Park Avenue, New York 17, N. Y. In Canada: 
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tion or price con- | 








ey Uc 


||statement continued: “It seems it| 


would be desirable for the agencies | 











administering price and production | 5 
control programs to have, at a rela-| 
tively high level, officials who are) 
specifically charged with the re-| 
sponsibility of making sure that} 
the agency’s program is so con-| 
ducted as to protect small and new | 
business and maintain the vigor of | 
competition.” 
* * * 

Collector of Profit Data 

HE commission, Mead said, has 

expanded its regular financial 
reports program to meet the re-| 
quest of OPS for current profit data | ; 
needed in establishin rice con- . - 
pe =” Laughlin with Studebaker 35 Years— 

When OPS asked the commission Tom F. Laughlin (center), Studebaker's assistant general sales manager, recently 
to do the job, he continued, FTC | marked his 35th year of association with Studebaker. Photo shows K. B. Elliott, sales 
already was reporting manufactur- | vice-president, (right), presenting Laughlin with a 35-year lapel pin while Paul R. 
ing profits, on a quarterly basis, | Davis, general sales manager (left) looks on. Laughlin joined Studebaker in San 
for use of government agencies, | Francisco as a mechanic's helper, later became regional manager of the company's 
business and the general public. | Pacific Coast branches, and in 1939, assistant general sales manager. 

His statement continued: hae ¥ a i. i ae . TTS a 

“We now for the first time are | turing, and we are preparing re- (of the Treasury department on ex- 
about to collect separate figures ports in these fields. cess profits taxes. 

“We anticipate that these profit! Mead said the commission is 4% 


| on certain important elements of 
the cost of goods sold, such as 
labor and materials. Meanwhile, 
OPS has felt the need for profit 
information about’ wholesaling 
and retailing as well as manufac- 


reports for manufacturing and dis- 
tribution will be of use not only in 
price control but also in the de- 
velopment of military procurement 
and contract negotiation policies 
and in connection with the work 


|making several economic studies, 
|}including one on iron ore resources 
land the other on petroleum. The 
commission has been trying to 
learn, he added, whether there is 
any basis for “widespread comment 
that the nation’s high grade iron 
ore soon will be exhausted and that 
most of this ore, as well as over- 
seas ore which must be used as 
a substitute, is controlled by a few 
of the larger steel companies, so 
that the existence of the smaller 
steel companies soon will be in 
jeopardy.” 


ee lh 


* * * 


Postal Stress on Trucks 


HE Post Office department has 

launched successfully its pro- 
gram to shift a substantial portion 
of short-haul mail from the rail- 
roads to highway truckers and is 
planning rapid extension of the 
service, according to _ Assistant 
Postmaster-General John Redding, 
who is in charge of the depart- 
ment’s bureau of transportation. 
He said that “there has been a 
substantial savings and the service 
is much improved.” 


7 /27% CL 
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Dealer Council 
Ends Conference 


With Olds Chiefs | 


LANSING.—Oldsmobile quarterly 
|dealer council concluded a two-day 
session at the plant in Lansing 
|Thursday with discussion of the 
|production and sales outlook for 
the remainder of 1951. Twenty-four 
|dealers from 24 Oldsmobile sales 
zones throughout the country met | 
j}with J. F. Wolfram, Oldsmobile’s 
general manager; G. R. Jones, gen- | 
jeral sales manager, and other top 
WHEN YOU SELL “UNDERSEAL,”’ you sell full protection executives to discuss subjects of 
against rust and corrosion! Each application is another mutual factory-dealer interest. 
“‘boost’”’ for your Service Department—a quality job that a ere Snags Tiseier 
oe ‘ »e ZS e very. bene- 
will improve your customer relations. ficial both to Oldsmobile division 
Many of your customers know the facts about under- i ee dealers,” 
coating. Big, colorful advertisements in the Saturday i During the wasiinn oo 
Evening Post and in metropolitan Sunday Newspapers were conducted on tours of the 
are telling the “‘UNDERSEAL” story to millions of car Oldsmobile Rocket engine, final as- 
owners. These readers know that a dealer who sells sembly and forge plants. 
“UNDERSEAL.” is a good one to see for quality and 


for service. 


@ If you are not an Authorized “UNDERSEAL” Dealer 
now, drop 3M a line at the address below. We'd like to tell 
you how to cash in on the biggest advertising and selling 
campaign any undercoating has ever had. 





Sternberg Heads 
White’s New Unit 


CLEVELAND.—Robert F. Black 
president of White Motor Co., has 
G 


announced election of William 
| Sternberg as vice- 
president in 
| charge of White’s 
Sterling division, 
| with headquarters 
|at Milwaukee. 

Sternberg has 
been president of 
Sterling Motor 
Truck Co., recent- 
ly acquired by 
| White. 

Two other ap- Poe 
| pointments to the W. G. Sternberg 
|Sterling division were announce: 
by Black. Ernest R. Sternberg ha 
|been named general manager an‘ 
J. P. Dragin has been appointe 
finance vice-president. 

William G. Sternberg started 
Sterling in 1904 as a shop forema 
j}and, except for a few months spe! 
with Mesielbach Motor Truck C« 
has been associated with the con 
pany ever since. 








Color ntithe tho otten colline mnaner «ene snd tas thn bt TS 


sing, “3M” Abrasives, “3M” Adhesives. General Export: Minn. Mining & Mfg. 
Minnesota Mining & Mfg. Co. of Canada, Ltd., London, Canada. 
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Public Served 


By RFC Loans, | 


Kaiser Insists 


WASHINGTON.—Edgar F. Kai- | 
ser, president of Kaiser-Frazer, said | 
here that a $34,400,000 loan granted | 
to K-F in 1949 by the Reconstruc- | 
tion Finance Corp. was certainly in | 
the public interest. 

The Fulbright Senate committee 
earlier had questioned the merit of 
the loan, saying it didn’t think 
such use of public funds was in 
“the interest of the general pub- 
lic.” 

“In view of the fact,” said Kaiser, 
“that some 3,000 small business men 

dealers of K-F—as well as a very 
substantial number of small manu- 
facturing companies serving K-F, 
were dependent on K-F for both 
employment and livelihood, it ap- 
pears to us there can be no doubt 
that the loan was in the public| 
interest.” 

Kaiser said, however, that he ap- 
preciated the committee’s statement | 
that it had complete faith in K-F’s 
integrity and ability to repay RFC 
loans. 

Kaiser said that since May 31, 
K-F had reduced its RFC loans by | 
about $3,400,000. 





More than 100,000 persons read AUTO- 
MOTIVE NEWS every week! 
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Dealer 


A business name has been filed 
in the Erie county clerk’s office for 
Car Wholesalers of Buffalo, 3165 
Main St. by Sidney E. Lavene. 


, 





Florida Outlet Honored 
Pontiac 
Christmas Motors of Malone, Fla., 
to the Better Dealer Hall of Fame 


for outstanding dealer accomplish- | 


ments. The firm, headed by Bloss 
Bell, has represented Pontiac 
the past 10 years. 


Caspary Joins Norton 


J. C. Caspary jr., has joined 
Norton Motor Co. (Oldsmobile- 


trict manager for Oldsmobile. 
+ & * 


Shay Buys Dealership 
The sale of Roy Fenne Motors 
(Dodge-Plymouth), to Paris Shay 
jr., is announced in Sarasota, Fla. 
In .addition, trophies are pre- 


sented to boys who are adjudged | Buffalo, is sponsoring telecasts in| 


winners in special categories. 
af * * 


Chesher Packard Robbed 


Burglars who couldn't open the 
$700 cash register at the office of 





You'll want this... 


1951 Toledo Market Map 


The current edition of this always informative market guide is 
chockfull of the latest statistical data on the entire Toledo 14- 


County Retail Trading Area...Oh 
Market — including 


County-by-County data on Fami 


..+ Food, General Merchandise, Household Furnishings, 
Drug Store, Liquor and Total Retail Sales . . 


Cities and Towns in the Area ind 


Blade-Times circulation and percent daily coverage 


Comparison Chart showing how 


io’s Billion Dollar Double-Value 


lies... Blade-Times Coverage 


. 1950 
ividually listed, with population, 


Ohio’s 8 Major Markets com- 


pared in retail sales in 1950 


May we send you a copy? 


TOLEDO BLADE-TIMES 


REPRESENTED BY MOLONEY, 


REGAN & SCHMITT, INC. 


There 12. a Herman Gody designed for rise | 


eC TY 
Vaz Dairy. 


The HERMAN WHOLESALE Refrigerated 


Delivery Body For Store 


Complete with all equipment necessary to maintain a continuous 40° 


product temperature 24 hours per d 


delivery of dairy products .. . 


—No engineering to do with customer. 


HERMAN BODY COMPANY, 4400 CLAYTON, ST. LOUIS 10,M0. | | 


meats... 





DELIVERS THE GOODS | | 
40° AT THE 
STORE! 
Delivery 


Especially designed for store 
ete. Available as a package 
Write, wire, or phone collect 


ay. 





Motor has named Bell-! 


for 


|Rock, Ark., 


| Massachusetts Dealer 
| Pays Bonus to Workers 





Doings 


Chesher Packard Co., 314 So. Flores | 


St., San Antonio, Tex., applied an 
acetylene torch to it and reduced it 
to a mass of molten metal. It con- 
tained only 32 cents. 


Berry Heads Rotary Club 


Morris H. Berry, local automo- 
bile dealer, has been installed as 
the new president of the Ports- 
mouth Rotary club. At the instal- 
lation ceremony, Berry presented 
a past president’s pin to his 


predecessor. 
* * * 


| Fortier Buys Ford Deal 


| (La.) 
| changed its name to Bay City Mo- 
tors. 
* * * 


Sponsors TV Baseball 
Maxson Cadillac-Pontiac Corp., 


| Buffalo on major league baseball 
| games and winning a large summer 
| audience. 

+ 


5 Dualere Named 
Rotary Leaders 


Five automobile dealers are dis- 
trict governors of Rotary Interna- | 
tional for 1951-52. They are: 

Frank E. Davidson, Marengo Mo- | 
tors, Inc. (Ford), Demopolis, Ala.; | 
Frederick O. Davis, Chevrolet and | 
Oldsmobile dealer, Windsor, Vt.; | 
Bryan Packard, Packard Motor'| 
Co, (Ford), Wellington, Kans.; Ru- | 
dolph L. Richard, Richard Motor 
Co, (Ford), DeQuincy, La.; and| 
Clare C. Rossell, Rusterholz and 
Rossell, Inc., Syracuse, N. Y. 

As governors, they coordinate | 
activities of all the Rotary clubs in 
their respective districts. | 

* * * | 


Bridgeport Assn. Loses 


2 Chevrolet Dealers 

Cochrane Chevrolet Co. and Hen- 
derson Chevrolet Co. have resigned | 
from membership in the Bridgeport 
(Conn.) Automobile Dealers Assn., | 


the association reports. 
* * * 


‘Hoppy’ Miller 


When Hopalong Cassidy and 
“Trigger” rode in a July 4th 





1951 





|Hammond I[Ind.) Readies Birthday Party— 


Auto dealers in Hammond (ind.) are joining with other businesses to help the city 
Brown A. Fortier sr.. owner of | celebrate its centennial. Shown are two of the old-time vehicles displayed by the F. W. 
Cadillac), Roswell, N. M., as gen- | Hub City Motors (Ford), Lafayette, | Lute Studebaker firm in the centennial parade and for the floor display in the com 
eral manager. He has been dis- |La., and his son, Brown jr., have | pany's show room. Seated behind the tiller of a 1902 Studebaker electric is F. W. Lute, 
| bought out Wood Motors, Abbeville | 99d at the wheel of a 1908 Flanders is Ada Kohl, bookkeeper for the dealership. 


| Wildermuth, manager. 


| 


| Binks Mfg. Co. announces that 
| its Seattle branch has been moved 


|}is sales engineer and manager of 
the new office. 
+ x * 


| C.LT. Appoints Gribben 


| As Vice-President 


“ Universal C.1.T. Credit Corp. an- 
nounced the appointment of Rich- 
ard D. Gribben as _ vice-president 


company’s Cleve- 
land division. 
Gribben will su- 


fices in the north- 
ern Ohio area. 
Also appointed by 
the company were 
John R. Ross, as 
branch manager 
at Muskegon, 
Mich., and Max- 
well D. Fitzsim- 





R. D. Gribben 
mons to branch manager at Lan- 
sing. 


* cd * 
Brown Appoints Roberts 


Sales Vice-President 


T. A. Roberts has been appointed 
vice - president in 
charge of nation- 
al sales for Brown 
Trailers, Inc., 





parade in Omaha, one of the 
“cowboys” who also thrilled the | 
kids was Art Miller, Miller Pon- | 
tiac Co. Miller, a member of the 
Omaha AkSarBen riding club, 
was bedecked in full western 
regalia and was applauded second 
only to Hoppy himself. 
& * x 


Maplewood Motors Looted 
Burglars took about $500 from 


the office of Maplewood Motors | 
Corp., 250 Lake Ave., Rochester, 
N. Y., the firm’s president, George 
E. 


Simmons, said. 
* 


Victims of Midwest Flood 


Offered Cars by Berry 

Berry Motor Co. (Packard), St. 
Louis, has offered the use of new 
or used cars as a relief to own- 
ers of machines trapped by the 
flooded Mississippi river or whose 
cars were damaged by the high 


water. sales representa- 
In newspaper ads, the company tive, automotive 
only asked that those taking ad- merchandise man- 
vantage of the offer bring their ager, and_ sales 
car title to Sales Manager Ray F. | & manager of the} 
McCarthy. | J. E, Renner automotive divi- 
a ie 2 sion. He will direct sales of the 


Critz Chevrolet 
Critz Chevrolet Co., North Little 
has been awarded a 
contract to furnish two new cars 
for the city on a bid of $2,375.50, 
with two police cars as tradeins. 
* * * 


Herbert A. Orr Co., North 


;equipment, announces appointment 


| Chief Coach Engineer 


Spokane, Wash. 
He is former 
western regional 
sales manager for 
the Brown com- 
pany. 

Roberts will 
establish and 
maintain national 
sales headquar- 





For Lincoln Engineering 
Lincoln Engineering Co.,_ St.| 
Louis, manufacturer of lubrication 


of John E. Ren- 
ner as_ general 
sales manager. 
Renner, associ- 
ated with the 
firm for 15 years, 
has successively 
held positions of 





company’s automotive, agricultural 
and industrial divisions, serving all 
major markets. 

* x * 


White Motor Names Luli 


Walter L. Luli has been appoint- | 
ed chief engineer of the coach divi- | 
sion of White Motor Co., Cleveland, 
it was announced by F. S. Baster, 





Adams, Mass., has begun the dis- 
tribution of semi-annual bonus 
payments totaling $1,100 to its 16 
employes, the firm announced. 
Each employe’ receives his 
check at the start of his one- 
week paid vacation. The amounts 
of the individual bonus checks 
vary according to each em- 
ploye’s job and length of service. 
The company installed its bonus 
and paid-vacation plan in 1947. 


vice-president of engineering. 
* * * 


Chairman Quigan Resigns; 


No Successor Until ’52 
Fedders-Quigan Corp., Buffalo 
manufacturer of radiators and 
heater cores for the automotive in- 
dustry, announces that Frank J. 
Quigan, chairman of the board and 
a director of the company, has ten- 


to 2120 Fourth Ave. James C. Level | 


and head of the | 


pervise branch of-| 


ters at Philadelphia. | 


* * * | 


Renner to Head Sales 


Ford dealership, and have | Standing at the right (with beard grown especially for the occasion) is Harry F. 


Auto Personnel 





; dered his resignation because of ill 
health. 

The company added that no re- 
| placement will be named until the 
|annual meeting in April, 1952. No 
|other changes in management are 
contemplated, the company said. 
| * * * 

Bowe Named Manager 


Of Ford Export Sales 


Appointment of Nelson F. Bowe 
as sales manager of export opera- 
tions, Ford Motor Co., has been 
announced by Harold E. Jones, 
manager of export operations. 

Bowe has been with Ford for 
28 years, and has been New York 
district sales manager of the Ford 
division since 1946. Prior to that 
he was engaged in various Ford 
sales activities in Dearborn, Long 
Beach, Calif.; Richmond, Calif.; 
Seattle, Louisville and Buffalo, 
where he joined the company in 
1923. 


DEALERS! 








WE 
WHOLESALE 
USED CARS 


wean his 


12240 JOS. CAMPAU 
DETROIT’S OLDEST 
CHEVROLET DEALERSHIP 
TW 1-0600 
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a 
12330 JOS. CAMPAU 
TW 3-5100 


DETROIT'S VOLUME 
CADILLAC DEALER 


DEALERS ONLY 







y NAME PLATES 
Xe PRECISION CAST ... 


ELIMINATING ALL DIE COSTS 


Quontities as low as 100 may be 
ordered with original design for every 
job! Proof of design submitted for 
opproval. Heavily plated. 


Write for details. 
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(The opinions expressed herein 
are those of Columnist Jordan 
and not necessarily those of 
AUTOMOTIVE News.) 


bhp incredible John H. Patter- 
son, head of National Cash 
Register Co., and his early able 
staff of wonderfully able men like 
Alvan Macauley, Thomas Watson 


and many others, used to preach} 


that every advertisement, every 
statement, every letter about any 
business or its product, should be 
written as sincerely, as honestly, 
and as intelligently as if it was to 
appear as a personal letter signed 
by the president of the company 
himself. 

That word “propaganda,” so 
lightly bandied about in recent 
years, was never in the vocabu- 
lary of the men who contributed 
most to the progress of American 
industry. They seem to have 
known by instinct that the word 
too often implies deceit. The truly 
great advertising men who have 
so widened the market for Amer- 
ican products have watched with 
concern the efforts of the inex- 
perienced tyros trying to capture 
public attention with ideas or 
statements which inevitably cre- 
ate distrust of all advertising. 

Any intelligent newspaper man 
knows that publicity, wisely han- 
dled, can have the beneficent effect 
of sunshine and dew drench on 
flowers or it can kick back in your 
face like a muzzle loading Missouri 
mule. No matter how big you are 
you must never try to pull the wool 
over the eyes of an honest reporter. 

* * + 


Korean Reporters 

7OU may know that I'm thinking 

of some recent events in Korea, 
where a group of honest corres- 
pondents had the guts to defy the 
powers behind the hordes of the} 
untutored and took a stand which} 
should actually change the whole | 
course of the conflict of ideas be-| 
tween the east and the west. Those | 
lads were ready to lay down their 
lives, if necessary, to defend the} 
rights of a free untrammelled press. 

I can hear the voice of that lad 
from the Chicago Daily News | 
above the din in that brief “re- | 
broadcast” of that dramatic, | 
shouting meeting that convinced | 

General Ridgeway that the Amer- | 

ican people had the right to know 
all about what the hell was going 
on at Kaesong. 

Those boys were not fighting for 
their prerogatives as correspond- | 
ents. They were fighting for the 
finest freedoms we know in Amer- 
ican life ... free speech and a free 
press. 

Those determined voices gave me 
the same thrill that I got when I 
first read the story of that New 
York printer who first defended his 
right to print the truth in the news 
when the old governor of New 
York had him thrown in the 
‘clink.” He was the first newspaper 
man to stand up against the “pow- 
ers that be,” and he gave young 
Alexander Hamilton the chance to 
make the soundest speech he ever 
made in his life. 


ey «a 4 
Stalin and Press 


SUPPOSE those correspondents 
\“ had lacked the nerve to stand 





Packard Adds Suppliers 


DETROIT. Packard will more 
than double its number of suppliers 
is combined new car, jet engine 
ind marine diesel engine produc- 
tion programs are placed under 
way, according to R. R. Rees, direc- 
tor of purchases. Rees said that 
2,500 suppliers will be required for 
the combined programs, compared | 
with 1,100 which have served the 
company’s automobile manufactur- 
ing needs 
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jup and yell before Kaesong? You 
‘and I and every other American} 
would never again have known 
“from nothin'” what was truth and 
what was baloney .. . who got 
double crossed and who didn’t. Our 
children might have heard the 
truth when it was too late. 

You don’t have to be an old 
newspaper man to feel strongly 
about that incident. Old Stalin 
knows that a thousand divisions 
of armed men will never be as 
strong as a free press. You can’t 


FLASH-A-CALL 
SRT HOLD, 


eee Te me ads 


100% to 200% Absorption 


We will personally discuss 
with you the problems of 
your shop, the corrective 
measures that must be 
taken. Train your entire 
shop personnel, guarantee 
to increase your customer 





blame him for hoping that “such Sele paid labor sales or you owe 
| nice fellows” as the Americans us nothing. As manufac- 
| : : : ' * | turers, we offer you direct, 
might silence their greatest wea- Doyle's 35 Years with Ford— | equipment designed for 
— for fear of making = diplo- J. C. (Larry) Doyle (left), Ford central regional sales manager, receives congratulations | Zehiccheows cake 
matic error. His philosophy IS | and a plaque from L. W. Smead, Ford division sales manager, on the occasion of his | of quality, in two complete 
exactly that of an old police re- 35th anniversary with the company. Doyle directs Ford sales operations in Michigan, | packages, for the large 
porter I knew. Jack Hazel always Indiana, Ohio, Kentucky, Tennessee, and sections of Pennsylvania, Illinois, Virginia pte os a rte aha 
— ’ tm Seutin yuh. There’s and West Virginia. He started with the company as an office boy. ais aul oven bereu aan 
|} nothin fits like a good slap in : requirements of all major 
the puss. They tell us the girls in Korea have |their dead bodies in a cellar dun- |} factories, Write us today 
Imagine the emotions of those | adopted American hair-dos. geon or hanging upside down in| ora: Gib 6 aa ee 
| Red generals when they stood grin-| Isn't it amazing how slowly ideas | the streets of Milan. will not waste your time. 


ning while those twenty “blood|used to travel and the speed at 0 , a a 
thirsty, imperialistic’ newspaper|which they move today. Suppose —_ Just “don't fence a — 

/men turned their cameras on at|Hitler, Gobbel and Mussolini had |"¢WSPaper men. It requires but | FLASH-A-CALL 
Kaesong. You never can tell . . .| been willing to pay me a few marks little imagination to see that it’s | SERVICE CONTROL SYSTEM 
maybe a turning point in the his-|(or lire) to explain why you can’t |the only chance for the future pros- CET es ee eee 
ltory of the war. Hope the boys 'tell a big lie often enough to make |perity of the East, and the grand- 

jwill arrange to send some “tear! men believe it’s the truth... with-|est opportunity for the West in the i ee 
| sheets” home to the general’s wives.|out somebody waking up to find|history of civilization. 





KRWILSON CHALKS THESE 
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UP TO,EXPERIENGE 
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77067 -W | 
i 77820-W b 
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FORD-O-MATIC TRANSMISSION TOOL GROUP For more PACKARD ULTRAMATIC TRANSMISSION SERVICE TOOLS 
than 35 years, K. R. Wilson has been factory authorized When Ultramalic drive was developed, Packard officials 
manufaclurer of Ford special service lools. These are the wanted an experienced manufacturer to make the necessary 
precision-made tools for servicing the new but already service lools. So they came lo K RW., world’s largest man- 
famous Ford-o-malic transmission. Thousands of these ufaclurer of aulomolive service equipment. Every Packard 
sels have been shipped lo Ford Dealers across the country. dealer is equipped with these special KRW Tools. 


Any old time auto mechanics in the audience? You’ll probably remember the Ford 
planetary transmission. More than 35 years ago, K. R. Wilson designed and built a revolution- 
ary new bushing reamer for servicing this transmission. It was the first special automotive 
tool ever made and was exciting news back in 1916. 

Since that time motor cars have made breathtaking advances in design... in quality 
...in serviceability. And KRW has kept pace with this progress, building the special service 
tools that each new development requires. Pictured above are our two latest achievements... the 
special automatic transmission service tools which we built for two famous names in motor 
ears. As the automotive industry continues to flourish, we hope to **chalk up’? many more 


accomplishments just like these. 


WORLD'S LARGEST MANUFACTURER 
OF GARAGE TOOLS AND EQUIPMENT 
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Pa. Nash Dealers Honored— 


Six Pennsylvania dealers were honored by Nash at testimonial dinners in recognition 


of the 25 years or more of service. Shown 
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with commemorative clock trophies are (left 


to right) D. L. Fries, Bethlehem; M. M. Nissley, Midd'etown; R. J. Rouzer, Hanover; E. M. 


Christie, Philadelphia zone manager; W. C. 


and Stanley Stonier, Scranton. 


Harvester Opens 


. . 

Billings Branch 

BILLINGS, Mont.—-A new branch 
for International Harvester Co.'s 
motor truck sales and service oper- 
ations in the Billings area has been 
opened at 917 First Ave. N. 

Motor truck division officials from 
the company’s Chicago headquar- 
ters took part in special open house 







Obsoletes all other cig 


Lighters ... Mot a gadget 


a real necessity 


Manufactured and warranted by 
Wico Electric Company, West 
Springfield, Mass.—Producers of 
specialized, fine ignition equip- 
ment for more than 50 years. 
If your dealer bas not yet stocked 
the Wico, remit $2.95 and your 
lighter will be sent postpaid. 


avethe 





Kocher, Berrysburg; Walter Smith, Tremont, 


activities on the branch's first day 
of operation. 

The branch contains 24,600 square 
feet of floor space, including a 
service station, parts department, 
toolroom, office, showroom’ and 
warehouse. 


Nichols Dissolves 
Nichols Motor Co., Inc., Monroe, 


La., has filed notice of dissolution 
of its charter of incorporation. 


fut 





REMOVE LIGHTED CIGARETTE 
YOUR SMOKE IN SAFETY 
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Parts Vendors to Sustain 


First Real Cutback Blow 


LAIMS of the UAW-CIO that 100,000 auto workers have 

A already been idled by production cutbacks in Detroit are 
not justified by claims for unemployment relief. Neverthe- 
less, the army of Detroit unemployed is growing. If, as now 


seems probable, auto output 
September there will be fur- 
ther reductions in employ- 


ment. The big question mark 
at the moment is the disastrous 
effect of reductions in auto output 
on the supplier plants. These firms 
are the first line of employment of 
the industry. Since supplier plants 
usually work 60 to 90 days ahead 
of car assemblies, these plants will 
probably be hit first. 

In his testimony before the 
Moody Senate Small Business 
subcommittee, Irving A. Duffy, 
Ford vice-president, reported that 
229 companies supplying his com- 
pany with production parts and 
materials have already had to lay 


“The WICO Safety 


WEEKLY NEWSMAGATINE 


is held below quotas during 
off 7,265 employes solely because 
of reductions in Ford require- 
ments. The same suppliers report 
they have been able to find jobs 
for about one-third of these dis- 
placed workers, 

The same 229 firms report further 
that because of recent NPA orders 
affecting Ford schedules they will 
have to let another 6,171 employes 
go. This would indicate a foresee- 
able net drop of about 9,000 em- 
ployes in 229 Ford supplier firms. 

a * * 


Expected to Get Worse 


A§ DUFFY pointed out to the 
“4% committee, this is a relatively 
small sample of Ford's total group 


| 
| 


| 
| 


| testimony 


Co., 
Chrysler Motors Parts Corp., 
troit; 


of more than 6,000 suppliers. He 
further emphasized there is no way 
of comparing the average of this 
group with all Ford vendors. The 
Ford figures, however, indicate un- 
mistakably that a serious Detroit 
unemployment problem has already 
developed. The problem is expected 
'to become worse in the months 
immediately ahead. 

A reason why layoffs in supplier 
plants may increase soon is that 
parts manufacturers usually try to 
maintain at least 30 days supply 
of parts at all times. Releases to 
some suppliers have already been 
cut as much as 75 percent. 

At the moment some of these 
plants are going ahead at a pro- 
duction rate that is relatively 
high as compared with assembly 
schedules permitted during the 
coming months. Sooner or later a 
day of reckoning is coming in 
many plants that have not been 
seriously hit up to the present 
time. 

Another factor in the Detroit em- 
ployment situation is the growing 
opposition to high prices for con- 
version steel. Where a vendor could 
see continuing output ahead he was 
more willing to gamble than he is 
today. Prices as high as 19 cents 
per pound have been reported for 
premium or conversion steel. This 
is about $280 over the mill price. 

* * * 


Few Defense Jobs 


A DISCOURAGING fact about the 
“4% parts makers is that surpris- 
ingly few of these plants now have 
any sizable defense contracts. Tool- 
ing and engineering for defense is 
coming along very slowly. 


Ford testimony at last week's 
hearings showed that only 435 
hourly employes are working on 


defense contracts in the entire state 
of Michigan. 

Although Ford signed its first 
defense contract Oct. 12, 1950, it 
will be well after the first of 
next year before defense produc- 
tion will be sufficiently under way 
to change this figure importantly. 
Ford reported that during the 
second half of 1951 less than 1 
percent of its operating facili- 
ties will be devoted to defense. 
The GM report on defense activi- 

ties was not much more encour- 
aging. GM said that approximately 
10 percent of its productive facili- 
ties are being used for defense. 

Probably the most significant 

to come out of recent 
meetings was the statement by 
Duffy of Ford that even at the 
peak, sales of defense products 


| under the present defense contracts 


will not equal the reduction in com- 
mercial sales which has already 


|occurred as the result of govern- 


ment limitation orders. 


NPA Advisors 


On Replacement 
Parts Listed 


WASHINGTON. — NPA has an- 
nounced the membership list of 


the Automotive Replacement Parts 
Manufacturers 
Committee, as follows: 


Industry Advisory 


Parts Mfg. 

Jacobson, 
De- 
Furber Marshal, Dart Truck 


Saks, Accurate 
Cleveland; C. L. 


Ira 





PUSH PLUNGER IN FOR A MOMENT... 
PUMP ONCE OR TWICE 


IC 


AND ENJOY 


Cigarette Lighter is 
the cleverest, newest 
and fastest selling 
auto accessory of 1951” 


T DETAILS ? 


: A f fA i . 7 
e , A g 2 k 


ELECTRIC 
COMPANY 


West Springfield, Mass. 


Producers of spectalized, fine ignition 
equipment for more than 50 years 








Co., Kansas City; T. R. Navin, De- 
troit Bevel Gear Co., Detroit; J. E. 
Echlin, Echlin Mfg. Co. New 
Haven, Conn.; John A. Shank, Elec- 
tric Auto-Lite Co., Toledo; G. S. 
Peppiatt, Federal Mogul Corp., De- 
troit. 

Earl Ward, Ford division, Dear- 
born; Wilbur H. Norton, vice-presi- 
dent, General Motors, Detroit; Dan- 
iel A. Conroy, International Harv- 
ester, Chicago; W. G. Hancock, 
McCord Corp., Detroit; A. J. Mum- 
mert, McQuay-Norris Mfg. Co., St. 
Louis. 

A.’"H. Maremont, Maremont Auto- 


motive Products, Ine., Chicago; 
Herbert P. Moog, Moog Industry, 
Inc., St. Louis; Joseph E. Adams, 
Thompson Products, Inc., Cleve- 
land; H. R. Scheusten, Tillotson 
Mfg. Co., Toledo, and F. G. Allen, 
White Motor Co., Cleveland. 


Burton Motors Robbed 


A 500-pound safe _ containing 
$2,000 in cash was stolen from Bur- 
ton Motor Sales, Greenville, Calif. 
|The safe was found later, but the 
;}money had been removed. George 
|Burton said checks, charge slips 
and company records were still in 
the safe when recovered. 
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| of livestock, farm produce and ma- 





He |chinery on Sunday in exception to 
fay | th | |the state no-trucking Sunday blue 
his } n e oO p pe r law has become law in Massachu- 
ne y | setts. The transportation will be 
“4 : allowed for exhibition ses. 
oit Pennsylvania's trucking industry| the measure would require all | allowe 7 sf ; purposes 
dy scored a major victory in the legis- gasoline pumps not _containing ' 
ed lature with senate-approval of the| automatic neg tes ng to. Pa. Bill Would Compensate 
ths controversial truck weight bill. The} ment, to carry placards a _leas 7 myer 

measure has now been referred to| 10 by 12 inches in size, listing | § |For Dealers’ Gas Loss 
‘er the house for action. Supported by| taxes and total cost per gallon of | A 2-percent refund of gasoline 
sat the Pennsylvania Motor Truck| the gasoline. ‘| taxes paid by dealers in liquid 
to Assn., the measure would increase The sponsors said the measure fuels as an allowance for evapo- 
aly the load weight of tandem axle,| was requested by gasoline inter- ration is provided ina measure 
to semi-trailer trucks from 45,000 to| ests to discourage price wars introduced in the Pennsylvania 

legislature last week. 


among stations. He said the re- K.F Dealer Stresses Sales All Over the Place— 


Putting on the pressure in Kaiser-Frazer's dealer sales contest is Marty Lehroff, 
president of Newark K-F, Newark, N. J., who believes in keeping the shop as well as| with respect to any liquid fuels 
the sales force on its toes. With his dealership near the top in the K-F Big 5 drive,| cold for the purpose of resale. 
Lehroff demonstrates ‘‘aggressive’’ selling with the aid of Rolland West, service man- | ¢ e e 


ager (center) and son, Herb Lehroff, a vice-president, as victims. : ‘ : 
, —— aa No Splash Wanted 


Commercial vehicles would be re- 


en 60,000 pounds, and boost the limit r 
on single axle semi-trailer trucks} strictions on the size of price 
from 45,000 to 48,000 pounds. signs would discourage any at- 

The measure would also increase | tempts to undersell gasoline. 

penalties for overloading by oo! * * * 

up a new graduated scale of fines. | Inspection of Dealerships, 

Instead of a flat $50 fine for over-| .. 3 ‘ 

- weight, the bill would fix a $100| Sales Lists Asked in Pa. 


However, the bill also provides 
that no refund shall be allowed 


committee on labor and industries! Klectric Turn Signals Sought 


“ fine with $2 additional for each 100} The house approved by a vote of “A . 1 . 
ounds of overload. Drivers could/206 to 1 and sent to the senate a|/ Save an unfavorable report to the po 47 pa. Vehicles |quired to be equipped with guards 
: p ; or . a. Vehicles went the throw f , 
also be required to unload when|measure providing for reports of report of the Massachusetts devel- | Installati ee |to preven e throwing of spray 
found to be exceeding the weight| sales of vehicles to non-residents of |opment and industrial commission nstallation OF electrical direc- (from rear wheels under the provi- 


imi i »| Pe vivant . i steel mill prospects in this state.| tion indicators would be required | sions of a measure passed last week 
limits. License fees for tandem axle | Pennsylvania, the transportation of | on stee ili prosp on all motor vehicles in Pennsyl- tay & vote of S07 to 0 ler the Beane 


The commission is apparently of | 


n- semi-trailers would be increased in|dangerous substances and the in- eae s fl ; 
1B q accordance with their new weight | spection of dealers’ premises. the opinion that a proposed steel Te aids Len teen Eeaelewee te |sylvania house and sent to the 
a limits. The bill would keep the . ae mill in New London is all that New | the jegislature senate for action. 
Id present 20,000-pound axle load in| Massachusetts Legislators England can use over a long period ; * * «* as - 
os effect and would not increase the| ,., » oc Tene. Suey SES Oreseny emer: M Sunday Trucki | MOTIVE NEWS. contain the "WANT. AD 
1S present 62,000 top load for all types Disapprove Steel Report gency war use of steel may not “Mass. Sunda rucking ' | Section. " Others are profiting from AUTO- 
ts of trucks. The Massachusetts legislative' make that apparent now. | A bill to allow the transportation | MOTIVE NEWS WANT ADS! Are you? 
or * * * . a 
” Governor Asks Tax Raise 

On Gas in Massachusetts e 

A two-cent-a-gallon increase in 

a. the Massachusetts gasoline tax was 
: nublicly advocated by Gov. Paul A. 
“ Dever in an address to the fifth 
1 annual highwav safety conference 
a in the house chamber. 
- This represents a change from 

the position maintained bv the gov- 
's ernor in his January budget mes- 
5 sage. At that time, he favored a 
n 1% cent increase immediately, but 


e the legislature refused to go along 
with his wish. 

In the heat of the budget argu- 
ment last week, after definite lob- 
bving had been done by the com- 
mission of public works and his 
aides, the two-cent gasoline tax was 
passed by the Democratic House 
after an otherwise unexvlained 
switch of votes. The gasoline tax 
bill now rests in senate wavs and 
means committee for action in the 

- upper branch. 










NEW LIQUID GLAZE 
INTRODUCTORY OFFER 
PAYS BIG DIVIDENDS 


Here’s your golden opportunity to 
find out how New Liquid Glaze pays 


I-SAFER CLEANING 


Use one of three scientifically-formu- 
lated cleaners, depending on paint 
condition . . . no-buffing Liquid Glaze 
Non-abrasive Cleaner for new cars, 
liquid Glaze Cleaner for customer 
cars in service or Liquid Glaze Super 
Sheen Paste for used and older cars. 






y Bill Hitting Truck Violators 
F Is Signed in Illinois 















t A series of bills providing for . 
t suspension of licenses of trucker more profits with less labor than other 
y operators whose vehicles habitually leading car appearance treatments! 
e violate highway weight and other 
S regulations became law in Illinois Send for the New Liquid Glaze in- 
S ae by Gov. Adlai E. 2—GREATER PROTECTION troductory kit—worth $50 in service 
y Gov. Stevenson also signed a bill Follow through with the new and sales for only $5. You'll discover a 
a. increasing the state gasoline tax improved Liquid Glaze Sealer . . . money-maker that can’t be beaten in 
| from three to four cents a gallon easy to apply . . . puts on a measured - . 
as of Aug. 1, with a further in- coat of protection for that vital .003” the service department and in cus- 
crease to five cents on Jan. 1, 1953, of paint surface, as found through tomer satisfaction! 
and a bill increasing truck licenses unbiased laboratory tests by major 
— by Se $20,000,000 on motor car manufacturers. Thousands of dealers have found out 
Jan. 1, 1952, and an additional cll 
$8,000,000 on Jan. 1, 1954. = a year around — — 8 
; F : makes more money —foot for foot—than 
Pennsylvania House OK’s any other section of the service depart- 
, Bill to Bar Gas Wars ment. Clip the coupon and see what 
; By a vote of 206 to 1, the house New Liquid Glaze can do for you! 
q 
, passed and sent to the senate leg- 3-LONGER-LASTING LUSTER 





islation aimed at discouraging 
gasoline price wars in Pennsyl- 
5 vania. The bill would ban the 
; posting of large signs by gas sta- 
( tions, advertising prices. Instead, 


NPA Announces 


Members of Lube 
Equipment Unit 


WASHINGTON. — The NPA has 
announced the membership list of 
the Lubrication Equipment Manu- 
facturers Industry Advisory Com- 
mittee, as follows: 


Complete the job quickly with the 
exclusive Liquid Glaze Color Dress 
. .. brings out and restores the bril- 
liance of the finish . . . provides 
more gloss retention, according to 
extensive research by the United 
States Testing Laboratories. 


The New Liquid Glaze introductory 
kit provides sufficient material for 
& three treatments, one new car, one 


service car and one old car, which can pro- 
duce $50 worth of customer service sales. Kit 
contains 16 oz. can of LG Non-abrasive 
Cleaner, 16 oz. can of LG Cleaner, 16 oz. 
jar of LG Super Sheen Paste, 16 oz. can of 
LG Sealer, 6 oz. bottle of LG Color Dress and 
complete instructions for proper application. 


MONEY BACK GUARANTEE 












Milton G. Adams, Adams Grease 
Gun Corp., New York; John C. 
Markey, Aro Equipment Co., Bryan, 
O.; Thomas R. Thomas, Bijur Lu- 
bricating Corp., Rochelle Park, 
N. J.; Hal Lainson, Dutton-Lainson 
Co., Hastings, Neb.; W. P. Jacob, 
Eagle Mfg. Co., Wellsburg, W. Va.; 
Lee O. Witzenburg, Farval Corp., 
Cleveland. 

R. J. Gits, Gits Bros. Mfg. Co., 
Chicago; L. L. Gray, Gray Co., Inc., 
Minneapolis; Foster Holmes, Lin- 
coln Engineering Co., St. Louis; | 
Thomas E. Coleman, Madison Kipp 
Corp., Madison, Wis.; Gus Tref-| 
feisen, Alemito division, Stewart- | 
Warner Corp., Chicago, and Charles | 
W. Swift, Swift Lubricator Co., Inc., | 
“lmira, N. Y. 
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LIQUID GLAZE, INC. 


Lansing 6, Michigan f 

Send me ($5.00 enclosed) or (C.O.D.), the Liquid Glaze Intro- 
ductory Kit with full instructions for proper application. If not 
satisfied, money back guarantee upon prepaid return of the 
unused portion of the merchandise. 


THIS OFFER MADE TO NEW CAR DEALERS ONLY 


DEALERSHIP. : A a 
CAR FRANCHISE adel es 
STREET ADDRESS eet 
ZONE___STATE 














= 
| 
| 
| 
| 


CITY 
NAME_ 
Poi rkcitcctccntineconac | 


| 
| 
| 
| 
L 





_ AUTOMOTIVE NEWS, JULY 30, 1951 


$1,350; FL Deluxe 
pickup, $930. ‘49 
$1,150, $1,000; 
%-ton pickup, $900 


} 2 at $1,300; conv., 
2-dr., $1,480*°; %-ton 
SL Deluxe club coupe, 


4-dr., $1,150, $1,050; 


Used-Car Auction Prices 


































































Average Used-Car Prices 













































| '48 SM 4-dr., $750; %-ton pickup, $525 
| °'47 FM 2-dr., $815, $840; FL 4-dr., $860 ' ; 
| '46 FL aerosedan, $640. "41 MD club| (Compiled by Automotive News) 
} coupe, $250 a 
Market Trend | CHRYSLER—'51 Windsor 4-dr., $2,090; Model aa. 
After two weeks of increase, used-car prices ran into resistance last NY 4-dr., $2,790. '48 Royal 4-dr., $1,000 etre oo a eee 
week and the overall average price backed up $1 to $916, against $917 | DODGE—'50 Coronet 4-dr., $1,490. "49 | 8916 $927 $927 1951 $1,931 $1,935 $1,934 
* : . 5 ; one ° . ; 7 “ 
the previous week. Most of the decline was traceable to prewars, | agg coupe, $1,190 48 Custom | 1950 1,414 1,417 1,434 
however. ‘ j [FORD 51 Deluxe (8) 2-dr., $1,665, $1,-| 1949 1,142 1,175 1,169 
The only losers among postwar models were ’51s, which slipped $3, 650; Deluxe (6) 4-dr., $1,575; Custom | 1948 70 891 893 
en s ‘ . . o 756 850*: 2-dr. 3am | rs 
and ’46s, off $12. The price of ’48s remained even with the preceding rss, Vicia. 3.065. "bo Custom’ (8) | 1947 737 739 740 
week at $870, while the other postwars chalked up gains. Crestliner, $1,500: 4-dr $1,425, $1,350, | 1946 650 659 650 
The prewars were unsteady with ’41s dropping $6, while ’42s lost $1. $1,300, $1,310, $1,250; club coupe, $1,425 1942 284 318 327 
The postwars gains were: ’50s, up $5; 49s, up $8, and 47s, up $4. lake 010 oteta dan eee Ban 1941 301 280 264 
Buyers and sellers were seeing eye to eye, however, judging by $1,112, $1,075; 2-dr., $950; 4-dr., $1,125; | July June May Gvecait 
activity at auction sales. At 11 representative sales last week, 1,250, Deluxe (8) 2-dr., $965, $900. '48 %%-ton 7 . > ¢ 997 § 927 
iia aoe : 7 pickup, $700; SD (8) club coupe, $825 Average $ 916 $ 927 $§$ 927 
or 71 percent, of the 1,749 offerings were sold. In the preceding week ‘4? SD (8) 4-dr., $910: conv., $700. °46 
at the same auctions, 1,133, or 70 percent, of the 1,617 offerings changed SD (8) 2-dr., $700; station wagon, $500. (The above figures are averages of used-car auction prices, all 
hands. Sales percentages at various auctions have ranged from 69 to 71 aa ee 2-dr., $200, $375. '39 Deluxe makes and models, carried regularly in Automotive News.) 
a . " a -ar., boo. 
percent for the past five weeks. LINCOLN "50 4-dr. $1,625, $1,680. *49| 
Prices marked with an * indicate a unit equipped with MEROURY. a1 po Pog 950, $2,000 | 260%. °'48 (78) club coupe, $845. '46] Custom (8) 2-dr., $1,090, $1,060. '48 SD 
. : : : q 4 ‘ c ~Cc ve 99) 3, + | 9 > .e ) 2dr Bo 
automatic transmission or overdrive. "50 4-dr., $1,340. 49 club coupe, $1.050:| (98) 4-dr., $650 a cota Gate, Ge Done 4) 
4-dr., $985. °47 club coupe, $865; 4-dr., | PLYMOUTH —’50 Deluxe 2-dr., $1,080. "49 | ee coe a 
MANHEIM PA $550. '42 FL sedan, $510; MD sedan, $600, $700 ; SD 4-dr., $960. '41 Deluxe 2-dr., $295 eee oes : 
: ee ets $360. '41 SD club coupe, $490; sedan, 2] OLDSMOBILE—’'51 (98) 4-dr., $2.470*; | PONTIAC—'51 Chieftain (8) 4-dr., $2,005, | FRAZER—'47 4-dr., $995. 
(Manheim Auto Sales & Auction, Inc. at $410; MD sedan, $310, $285; club (8) 4-dr., $2,275*. °49 (98) 4-dr., §$1,- '50 SL (6) Deluxe sedan coupe, $1,430, | KAISER—'47 4-dr., $350 
Sale every Friday. Prices are for sale of coupe, $405. ‘40 SD club coupe, $210; 270*, $1,200*; conv., $1,475°*. '47 (6) station wagon, $705. ‘46 (6) 4-| MERCURY—'49 2-dr., $1,125 46 «club 
July 13.) Master (85) sedan, $150, '39 Master | PLYMOUTH—'51 Cambridge club coupe, dr., $605, ay coupe, $625 
(Sold 66 units out of 127 offerings.) sedan, $135. '38 MD sedan, $155. $1,650; 4-dr., $1,670. '50 Deluxe 4-dr., | STUDEBAKER—'51 Champion club coupe, | OLDSMOBILE—'50 (98) Holiday, $2,225*; 
BUICK—'50 Super 4-dr., $1,675*, "49 RM | CHRYSLER—’50 Royal sedan, $1,595*. '49 $1,450; SD 4-dr., $1,325, $1,300, $1,250, $1,650*. '50 Champion 2-dr., $1,065 ; «(S8) club coupe, $1,600. ‘49 (98) 4-dr., 
conv., $1,560*; Super 4-dr., $1,420. ‘46 sien sedan, $1,535*, $1,560*, $1,490*, $1,280. '49 SD 4-dr., $740. "48 SD busi- | WILLYS—’'48 -ton pickup $500. "47 (4) $1,220*. '41 (76) 4-dr., $360. 
Super 4-dr., $760 $1,510°. | ness coupe, $680. °49 SD 2-dr., $735. '46 sta lag $575 a PACKARD—'42 4-dr., $175. 
CADILLAC—’50 (62) club coupe, $3,370*. | CROSLEY-—'47 sedan, $185 ane ‘ss6,°° etna : MISCELLANEOUS a Anglia 2-dr., $355, | PLYMOUTH—'50 SD 4-dr., $1,520 ‘49 
"49 (62) conv., $2,520*; 4-dr., $2,295*. DODGE—"49 Meadowbrook sedan, $1,210; | pPONTIAG—’'5O Chieftain (8) 4-dr.. $1.660* ; conv., $1,135; club coupe, $1,230* 48 
CHEVROLET—'51 SL Deluxe 4-dr., $1,- Coronet sedan, $1,325*, $1,340*; club! Catalina 1,900*; club coupe. $1,450: y SD 4-dr., $890. "47 Deluxe 4-dr., $685. "46 
730*; 2-dr., $1,600; FI. Deluxe 2-dr., coupe, $1,175*. ‘48 Custom sedan, $1,070 ae eee Se NM : a AM ARILLO, TEX. Deluxe 4-dr., $635 41 4-dr., $265, $280 
Ttttimicie sate. uaa "=" |, ‘Amarillo Auto Auction. Sale every Fri- |, 040 d-dr., $175. t-dr., $1,190, "41 
4c 4 eluxe 4-dr., »<6 a “ ’ ’ o f *rices are sale j 20 "a" AC 18 SL (8) -dr., § 90, 
$1,030. '46 FM club coupe, $825; SM | DeSOTO-—'46 Custom sedan, $750. Detroit Auction ag! nay - "Soe to dane, a club coupe, $190; 2-dr., $200 
: c p, $600. FORD—'51 Custom (8) sedan, $1,800 ) : . 7 29 7 » : : cE '46 Che -dr., $ 
culnveLeh 48 Highlander conv., $1,160 $1 R008: axe : $1 7B, BO eee ent In order to bring its subscrib- stronae r. Sold 227 units out of 300 offer- CEUPERARES— 46 Cuampen 4-42 ei 
'47 Windsor 4-dr., $730. sedan, $1,250; Deluxe (8) sedan, $1,250*.| ers up-to-the-minute information | pticK—’51 Super Riviera coupe, $2,400* pion 4-dr.. $175 
» om ~ . © 5 o.* s , . 2 > 7 . . . , ae ’ , oe 2 . 
wae’ wife’ $2,425°, $2, 50 saan, geet con ek bee on used-car prices, Automotive ’50 Super Riviera Coupe, $1,7 Ri- | WILLYS—'48 Jeepster, $640 
Bi *. a fe ° , , Ste « 9 . ° . 9 7 +2 4 t a 7H0*: N a s 550*: 
DODGE—'50 Wayfarer roadster, $1,160.| $1,180; conv., $1,100*; sedan, $1,050,| News is carrying the results of ion — ay = a = i ar aoe N. PLAINFIELD. N. J 
'49 Coronet 2-dr. club coupe, $1,290*;| $1,040, $930; Deluxe (8) sedan, $825;| the latest auction sale in Detroit 4-dr.. $1,250, $1.170. ’ IN. sALL WL, IN. Je 
Wayfarer 2-dr., $1,075. Custom (6) sedan, $935. ‘48 SD (8)| on page six in this issue. In addi- | cADILI AC—’50 (61) club cou (Lebanon Auto Auction. Sale every Wed 
FORD ~—"51 conv., $2,000°, $1,875, $1,845. sedan, $825; SD (6) sedan, $635. | 47 SD tion, the revious week’s prices (62) club coupe, $3,275"; 4-dr., nesday. Prices are for sale of July 18.) 
50 Custom (8) 4-dr., $1,300; Custom (8) club coupe, $850; sedan, $755, $750, $3,070*, $3,125*. "49 (62) 4-dr (Prices up $50 over previous week with 
(6) 2-dr., $1,225. "49 Custom (8) 2-dr., $675; SD (6) sedan, $650. "46 SD (6)| at the same auction are repeated ua ae !hlUlC , the exception of rough cars. Sold 108 
2 at $1,100. sedan, $605, $600; SD (8) sedan, $640,/ for comparison purposes. CHEVROLET—’51 sedan delivery. $1.375: | Units out of 123 offerings.) 
MERCURY.-'48 club coupe $900, "46 4 ta)’ com vane fee. tt oun, esse: FL Deluxe 2-dr., $1,615, $1,635; SL De- | BUICK “neat, un on sone, ead 
ME an ' : Pp a e , $350. * P o 00; 7 5% 720+ ‘a - cony., 950°; 3 sedan, $1,710*. ‘4s 
dr., $790; club coupe, $760. sedan, $270, $300. "40 sedan, $225; sta-| conv., $1,600, $1,650. ‘49 Chieftain 2-dr., — : ORs oo pin as en ek a Super ‘Cony, $1,610*; sedan $1 510* 
OLDSMOBILE—-'50 (98) 4-dr., $1,715; | tion wagon, $215. | $1,270, $1,350. "48 SL (8) 4-dr., $1,000 $1270, $1265 Dat '$1.360, $1295. "50 | $1.450%, $1,425", 2 at $1,400*, "47 RM 
(76) 2-dr., $1,610*. °49 (98) Holiday, |KAISER—’51 Henry J sedan, $1,050, ‘48 "47 SL (8) 4-dr., $700; Torpedo (6) 4-dr., Bel-Air, $1,590 "$1 660°: FI Special 9. sedan, $820, $800. '46 Super conv., $800, 
$1,620*; (88) 4-dr., $1,305*. sedan, $535. '47 sedan, $500. | $625. ‘een 80 108, Of. Sinantad Scar. 61. $785; sedan, $800, $790, $690. 
PLYMOUTH—'51 Belvedere, $2,085; Cran- | MERCURY —'51 sedan, $2,050. '50 sedan, | STUDEBAKER —'50 Champion 2-dr., $1,- cee S31 a1 “Hiab com aoe “si oes. CADILLAC 50 (61) ‘sedan, $3,175*. ‘49 
brook 4-dr., $1,735. '50 Suburban, §$1,- $1,575*, "49 club coupe, $1,200*; sedan, | 025, $1,200; club coupe, $1,250; conv $1,145: 14-ton pickup $910. $900. $855. (62) conv., $2,700*, $2,475*; Coupe de 
630; SD 4-dr., $1,340. "49 SD 4-dr., 1,275*. ‘47 sedan, $675; club coupe, 1,160. aknteumede tan ; eet , 2 45 2 550" . 2 300° 
$1 160 § Fron 146 aatan, "$735 Gutters $205. | wots LYS—'49 Jeepster, $800 CHRYSLER 16 Royal {-dr., $600 aie he dae tae i, — or . 
PONTIAC ‘49 (8) conv., $1,390*. '48 (8) NASH_~’47 (600) sedan "$670 $675: Am- | aa F aoe DeSOTO—'50 Deluxe 4-dr., $1,360. '49 Cus- os se on 5 —— es user 4-ar., de, 
; vawon, $775, '47 (6) 3-dr,, $800°. | ban cn eran’ Yam faassen | AT oe tom 4-dr., $1,370* = cowie eat jie ate’ es Ons wh 
siGaBAnE tr cmon’ Sis "ee:| Saga Seten, STi0, “46 (elo) oeen.| = MASON CITY, IA. DODGE i Wayfarer 2ar., $070. '46|OHEVROLET—(51, conv. $1,980; EL. De 
f t f é -dr., s i 3 - «@ on uxe sedan, $1,850*, $1, *E el-Air, 
$1,305; Custom 2-dr., $1,150. ‘47 Com- | OLDSMOBILE—’51 (98) Holiday, $2,800*.| (Lapiner’s Used Car Auction. Sale every ae nw a yg $1,530, $1,605 $1,825*, $1,760; conv., $1,570; SL Deluxe 
mander 4-dr., $790; Champion 2-dr., '49 (76) sedanet, $1,340*. '48 (76) se- | Wednesday. Prices are for sale of July 18.) os G00: Custom (8) conv. CLOTS: ‘Vie. sedan, $1,425, $1,400, $1,380, $1,190; FL 
$670. (an) mode EAB ee Gotan ek 8 | witwiae. Sold 137 toria, $2,000; 2-dr., $1.855*. '50 Custom | Special sedan, $1,190, $1,150. "49 SL De- 
CONCORD. MASS sedanet, $150°, "41. (66) sedan, $115; | BUICK—'51 Super 4-dr., $2.485°. °50 Super | (8)__4-dr.. $1,130, $1,280: club coupe, | Juxe sedan. $1,230, $F. 200, $2,180, $1,135 
; ’ ee (76) sedanet, $410. '39 conv., $150. 4-dr., $1,725*. '49 RM conv., $1,395. '48| $5,070, $1,075: conv.. $1,415; 2-dr., $1.- | abysLER—'51 Windsor Newport, §2,- 
(Concord Auto Auction, Inc. Sales every | PLYMOUTH—’'50 SD club coupe, $1,400. Super 4-dr., $970. ‘47 Super conv., | pRazer_ 40 4-6 8675. 575*: sedan, $2,500*. '50 Windsor New- 
Monday and Friday. Prices are for sales of ‘49 Deluxe business coupe, $915. '48 De- $875, $860. HUDSON—’50 club cian $1.275. $1.325 port, $2,000*. '49 Windsor sedan, $1,400* 
July 13-16.) luxe club coupe, $785; sedan, $785. '47 | CADILLAC—'47 (60) Special 4-dr., $1,330; 49 4-dr "$890 ne ee '47 Windsor sedan, $930, $900. | 
(Sold 181 units out of 250 offerings.) SD sedan, $775; club coupe, $785. '46| (62) 4-dr., $1,175*. KAISER 48 4-dr.. $685 DeSOTO—'50 Custom sedan, $1,500. ‘49 
BUICK —'51 RM Riviera sedan, $2,565*. "50 Deluxe business coupe, $625. '42 sedan, | CHEVROLET—'51 ‘%-ton pickup, $1,220. | FiIncoEN—'50 4-di $1 540. $1,550 Custom club coupe, $1,435", $1,400*. "48 
Super sedan, $1,550; Special sedan, $1,-| $215; club coupe, $305. ‘41 conv., $450. ‘50 FL Deluxe 4-dr., $1,355. $1,145, | weRCURY_'51 sia, coupe, ana, a0 2 Custom sedan, $1,090*. at 
525*; sedanet, $1,360. ‘49 Special sedan, | PONTIAC —'51 Chieftain (6) Deluxe sedan, $1,205, $1,425*; SL Special 2-dr., $1,080; |" a. ¢4 o¢5 - $1 385; a ~ $1 390. 49 DODGE—'51 Coronet sedan, $1,940*, ‘50 
$1,150. "47 Super sedan, $765. '46 Super $2,130. '50 Chieftain (8) Deluxe sedan, SL Deluxe conv., $1,635*. "49 FL Deluxe > i; $1 205 148 see aaa 46 4 i Coronet sedan, $1,590*, $1.550*, $1,500* 
sedan, $750; sedanet, $700. '40 Special] $1,525*; (6) sedan, $1,650. '49 SL (8)| 2-dr., $1,210; SL Special 2-dr., $930,] grape She ones > er 1 Meadowbrook ‘sedan, $1,425. '49 Coronet 
sedan, $250. '39 Special sedan, $125. sedan, $1,425*. '48 SL (8) sedan, $1,095. $1,010, $995. ‘48 FL aerosedan, $880, | wages 51 Rambler stati ag $1.405 sedan, $1,350*, $1,300", '48 Deluxe sedan 
CADILLAC—’50 (62) conv., $3,800*%. °49 ‘47 SL (8) station wagon, $650. '41 (8) $945. '46 FL aerosedan, $635, $655, $675. | oy DSMOBII at nay nae aad : $825... as ; = 
(62) conv., $2,650*. sedan, $325; (6) sedanet, $360, $350. CHRYSLER—'50 Windsor club coupe, $1,- (88) 2-dr. "91 650°: 4 ir a (98) | FORD—'51 Crestliner, $1,885. '50 Custom 
CHEVROLET—'51 SI, Deluxe sedan, $1,-| STUDEBAKER—'49 Land Cruiser sedan,| 405. '49 Windsor 4-dr., $1,330. "48 Wind-| 409) “Qi"usge  '4g cgay dedr. $1410". (8) sedan, $1,345. '49 Custom (8) station 
740; Bel-Air, $1,960. ’50 SIL Deluxe se-| $1,150*; %-ton pickup, $565. sor 4-dr., $1,010. "47 NY 4-dr., $850. onv:, $1:355: (76) 4dr, $1.185. |= wagon, $1,300, $1,235; sedan, $1,110° 
dan, $1,400, $1,460; conv., $1,410; club DeSOTO—'47 ‘Custom club coupe, $700, | CODY... $1,355; (76) 4-dr., $1,185 . $1,090. '48 SD (8) conv., $890. '47 SD 
coupe, $1,350; SL Special sedan, $1,275, oO . $735. PLYMOUTH—'51 Belvedere, $1,920, $1,960; $1,090. ST ) conv., $890. 7 § 
$1,366; club ‘coupe, $1,300: FL Deluxe VALD STA, GA. | DODGE—'51 Coronet 4-dr.. $1,.895*. °50 Cranbrook club coupe, $1,760, '50 4-dr., + aaa $750, $730. '46 SD (8) sedan, 
sedan, $1,375, $1,410. "49 SL Special] (Tom Hewitt Auto Auction. Sale every| Coronet 4-dr., $1,355*. "47 Custom 4-dr., | $1-075. $1,120. $1,135, "49 d-dr.. $990, | ¢ tore oy Henry J (6) 2Qedr., $1,105 
sedan, $1,050, $1,060, $1,085, 2 at $1,125; | Friday. Prices are for sale of July 13.) 720. '46 Deluxe 4-dr., $565. PONTIA . tan tea ain xe €> 240° (4) 2-dr., $940. ‘47 Deluxe sedan, $625. 
club coupe, $1,110; FL Deluxe sedan, (Sold 146 units out of 239 offerings.) | FORD—'51 Custom (8) conv., $1,900; 4- | "00" o oe —— £8) 4-dr., $2,240°. |. noe w49 Cosmopolitan sedan, $1 
$1,035, $1,225; SL Deluxe club coupe, | BUICK—’'51 Super Riviera coupe, $2,460*. dr., $1,755; 2-dr., $1,950*, '50 Custom HA SL (8) 2-dr., wa. (6) en ee 335+ ’ ; 2 ; ae 
$1,290; conv., $1,225; sedan, $1,155. '48| 50 Super 4-dr., $1,712*. "49 Super 4-dr.,| (8) 2-dr., $1,065, $1,130; Deluxe (8) 4-| 210, 47 (S)_conv., $750; (6) 4-dr., $600. | oe ry sy ony, $1,500, "49 conv 
FL aerosedan, $900; FM club coupe, $1,- $1,325. '48 Super 4-dr., $1,020; conv., dr., $1,205*. *49 Custom (8) 2-dr., $885, | 718 2-dr., $675, - $1,460": sedan. $1,295. $1.260. $1.150 
010; station wagon, $950; sedan, $1,000;| $950. '47 Super conv., $850. $1,000*; cony., $1,055°. a ie ee) in 
conv., $985. '47 SM sedan, $815; FM] CADILLAC—'50 (62) ‘4-dr., $3,175*. '49] KAISER—~’48 4-dr., $670. Se, ee or, SCO. Te ee lames (Nk) wena, 01,000. 40 
sedan, $875, $840; FL sedan, $835. '46| (61) 4-dr., $2,150. LINCOLN—'51 4-dr., $2,175*. pan Sr. S4,176; <-Gr., $2,200; cum oe Se ee eee, Oe 
114-ton chassis & cab, $295; stake, $325; | CHEVROLET——'51 FL Deluxe 4-dr., $1,- | MERCURY—'49 4-dr., $1,190, $1,215*. ge ee ee ee, ee ee 
” 4 ¢ 200" 8 ¢ *s ° . no (R . . m sLYS 9 Jeepster, $575. ’ Jeep, $380 ’ . 
_ WL serosedan, $800; SM sedan, $800, | 710*. '50 SL Deluxe 2-dr., $1,350; 4-dr., | OLDSMOBILE 49 (88) club coupe, $1, MISCELLANEOUS 49 GMC ican pick- OLDSMOBILE—’51 (98) Holiday, $2,540* 
peteies : eee ee nasi 7 ST ae ee . "49 (76) conv., $1,410*; sedan, $1,285*; 
ADVERTISEMENT (98) sedan, $1,355*. 46 (76) sedan, 


DANVILLE, VA. 
New "GREAT" UMBRELLA That Turns Attracts Attention! ‘wate fae ae tar a a ee 


(Sold 40 units out of 63 offerings.) 
BUICK 





"50 Special 4-dr., $1,695. '47 Super 











4-dr.. $800 

CHEVROLET—’'50 SL Deluxe 2-dr., $1,290; 
conv., $1,440*; FL Deluxe 2-dr., $1,300 
‘46 FM 4-dr., $600. '41 SD club coupe 

| $360. '40 SD 2-dr., $280 "37 ~=coupe, 

| $85; 2-dr,, $145 

| DODGE — '51 Meadowbrook 4-dr., $1,900. 

| °50 Wayfarer 2-dr., $1,300. '49 Wayfarer 
2-dr., $1,050. ’47 Deluxe conv., $780 

| FORD—’50 Custom (8) 4-dr., $1,220; Cus- 

| tom (6) 2-dr., $1,100. °48 SD (8) 4-dr., 
$650. '47 SD (8) club coupe, $890; 4-dr., 

| $500. '46 SD (8) club coupe, $715; 2-dr., 

| $710. '42 SD (8) 2-dr., $425; (8) %-ton 
pickup, $250. °41 SD (8) 2-dr $330; 
coupe, $200 

| NASH 50 Statesman 4-dr $1,150, ‘48 
(600) Super 4-dr., $810. ’47 (600) Super 
4-dr., $520 

OLDSMOBILE—’'50 (76) 4-dr., $1.400*. '48 
(78) 2-dr., $935 

| PACKARD—’50 Super 4-dr., $870 

| PLYMOUTH—’50 SD 4-dr., $1,090. "47 SD 

| 2-dr., $675; 4-dr., $505, $450 

PONTIAC—'48 (6) 4-dr { 47 (8) 
conv., $800. ’°41 (8) 4-dr., 


| STUDEBAKER ‘47 Champion 2-dr $805 


HORSEHEADS, N. Y. 











(Horseheads Auto Auction. Sale every 
Friday. Prices are for sale of July 20.) 
BUICK—’49 RM 4-dr., $1,330; 2-dr., $1,- 
245; Super conv., $1,575. °48 RM 4-dr., 
$965. °47 Special 2-dr.. $810; RM 2-dr., 
$780. °46 Super 4-dr., $735 
| CHEVROLET—’51 SL Deluxe club coupe, 
$1,625. '°50 SL Deluxe 4-dr., $1,510*; Bel- 
Air, $1,630*. '49 FL Deluxe 2-dr., $1,120 
$1,210, $1,160; 4-dr., $1,190; FL Special 
4-dr., $1,025. $1,010. ’48 FIL aerosedan, 
$1,025, $780, $890; FM 2-dr., $875, $815, 
THE NEW MCFARLAND "WHIRLABOUT" js co “GREAT” Umbrella (21-foot spread) that rotates electrically 6 times ae — oe. : oo Sy *46 
: - i ‘ = : 5 Si -ar., 3420) <-dr., 3600, « 4 aero- 
per minute. The “‘GREAT" Umbrella has always been a real business builder for car lots. It's size and color attract at- sedan, $280; 2-dr.. $250. '41 SD 4-dr., 
‘ . 225, $325. $135. °40 SD 2- $220. ’38 
tention and create interest. It also affords shade and comfort for customers, salesmen and cars. Now with the new “WHIRL- se cick $150 a gi 
ABOUT" you can have all of these advantages, plus the added attention and advertising value of motion. For full informa- ss “a ag conv., $1,080. '46 Deluxe 4- 
. ny a “ ” . . : > oe 
tion, on the McFarland “GREAT'' Umbrella and new ‘‘WHIRLABOUT,” call, wire or write: McFarland GREAT" Umbrella Co., || DODGE—'49 Coronet 4-dr., $1,260. °46 
ses . ise Deluxe 4-dr., $360; %-ton panel, $340. 
division of McFarland Awning Corp., 742 S. W. 8th Street, Miami, Fla. FORD—’50 Custom (8) Crestliner. $1,300: 
conv., $1,630; 2-dr., $1,170; Custom (6) 
2-dr., $1,130. '49 Deluxe (8) 2-dr., $980; 


S$760*, $685*, 
PLYMOUTH 






‘51 Cranbrook sedan, $1,620 


‘50 SD sedan, $1,480, $1,425. °49 SD 
conv., $1,275, $1,265: sedan, $1,100. "48 
SD sedan, $875. °47 SD sedan, $765 
PONTIAC—'51 (8) conv., $2,470*: Cata- 
lina, $2,510*. ’49 (8) conv., $1,425*%; SL 
sedan, $1,300, $1,220. '46 Torpedo sedan 
$700 


(Continued on 
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| rorD ‘51 %-ton pickup, $1,250. ‘50 De- 
luxe (8) 2-dr., $1,120. °49 Custom (8) 
2-dr., $900, $915; (6) club coupe, $880 


Used-Car Auction Prices || ricco. 





KAISER—'48 4-dr., $560 | 
MERCURY—'50 club coupe, $1,495* "49 | 


(Continued from Page 16) 2-dr., $1,090. 


STUDEBAKER—'50 Champion sedan, §$1,- 
225*. '47 Champion sedan, $775*, $680 


WILLYs ‘48 station wagon, $785 


ALBANY, N. Y. 

‘(Tim Anspach’s Dealers Auto Auction 
Sale every Monday. Prices are for sale of 
July 16.) 

(Prices up fully $25 per car. There ap- 
pears to be no sound reason for in- 
crease as retail is still spotty. Sold 129 
units out of 151 offerings.) 

BUICK—'50 Special 2-dr., $1,550; Super 
4-dr., $1,585*. ‘49 RM 4-dr., $1,350*; 
Super 2-dr., $1,360; Super 4-dr., $1,300 
'48 Super station wagon, $1,000; RM 
4-dr., $950. '46 RM 4-dr., $600. '39 Spe- 
cial 4-dr., $200; Century 4-dr., $100. 

CADILLAC—’49 (62) conv., $2,460*, $2,- 
250*; (60) Special 4-dr., $2,250*%. '41 (62) 
4-dr., $490*. 

CHEVROLET—'51 SL Deluxe 4-dr., $1,- 
846°, $1,725, $1,410, $1,920*; 2-dr., $1,- 
720, $1,808; Bel-Air, $2,100*, $2,050"; 
SL Special 2-dr., $1,670; FL Deluxe 2- 
dr., $1,900*%, $1,760*. ‘50 FL Deluxe 2- 
dr., $1,260, $1,360; 4-dr., $1,500, $1,375; 
SL Special 2-dr., $1,280; SL Deluxe 
2-dr., $1,350, $1,420, $1,460; 4-dr., $1,- 


| 
} 
| 
| 
| 


NASH—’49 (600) 4-dr., $925. '48 (600) 4- 


NASH—'49 (600) 2-dr., $905 


dr., $790. '41 (600) 4-dr.. $240 OLDSMOBILE—'50 (98) 4-dr., $1,680* 


OLDSMOBILE—~'49 (76) conv., $1,350. “47 | PLYMOUTH 51 Concord 2-dr., $1,460. ‘50 


(68) sedanet, $680. °41 (78) 4-dr., $320. SD 4-dr., $1,250. '48 SD 4-dr., $780 


PACKARD—’'41 Clipper (8) 4-dr., $335. | PONTIAC—’51 SL (S) 2-dr., $2,005*. ‘49 


| PLYMOUTH—'51 Cambridge 4-dr., $1,575.| (8) 4-dr., $1,060*. ‘46 (6) club coupe 
|} ‘50 SD 4-dr., $1,200. '49 SD club coupe,| §630 

$1,195. ‘47 SD 4-dr., $720. oarny maar — Sa tu ; s , 
| PONTIAC—'49 SL (8) sedanet, $1,260°; | SIUODEBAKER—'S0 Champion club coupe, 


| 











STUDEBAKER—'50 Champion 4-dr., §$1,- 





4-dr., $1,230* 
180*; conv., $9 


1S SL (8) sedanet. $1.- | wisCELLANEOUS—'48 Austin 4-dr., $480. | 
(6) club coupe, $250. ; 


5. "46 (6) 4-dr., $775. '41 





225; Land Cruiser 4-dr., $1,310*, *48 2- Chicagoans Own 


ton dump, $460. '47 1%-ton cab & chas- 


sis, $295, '41 Champion 2-dr., $155 ] 33 ] 3 oN 
WILLYS—’'50 (6) Jeepster, $1,005 0: eo e 4ars 


| MISCELLANEOUS—'48 Prefect 4-dr., $300. . : s 
. CHICAGO.—-Illinois vehicle regis- 
MINNEAPOLIS trations were 2,736,159 last year, 
(Lapiner Auction Co. Sale every Friday, | With Chicago area owners (Cook 
Prices are for sale of July 13.) county) accounting for 1,185,174. 


| BUICK—’50 Super 4-dr., $1,675*, ‘49 RM 


2-dr., $1,205"; Super 4-dr., $1.230*, '42|1,033,118 passenger cars, 111,934 
Super 2-dr., $100. trucks and buses, 22,362 trailers and 


CHEVROLET—'50 SL Special 2-dr., $1,105. semi-trailers, 1,790 dealer cars, 6,588 


"49 SL Deluxe 4-dr., $1,095; FL Deluxe . : 
2-dr.. $1,140. °48 FT, acrenedan. $860: taxis, livery cars and ambulances 


FM i-dr., $800. '47 SL 4-dr., $700. '46| and 9,387 motorcycles, according to 
2-ton pickup, $635. figures released by Edward J. Bar- 


440, $1,480*; Bel-Air, $1,650*; conv., | CHRYSLER—'51 NY 4-dr., $2,980*, '47 


$1,560, $1,470; club coupe, $1,370. "49 SL 
Deluxe conv., $1,310, $1,270, $1,250, $1,- 


$1,170, $1,160. '48 FL aerosedan, $1,050, 
$1,025. '47 SM club coupe, $800; FM 
2-dr., $790; FL 4-dr., 2 at $840. '46 FL 
aerosedan, $810; FM 2-dr., $800, $660; 
%-ton panel, $400. 

CHRYSLER—’51 Windsor Newport, §$2,- 
630*, '48 NY 4-dr., $1,100*, 

DeSOTO—’47 Deluxe 4-dr., $800. 

DODGE—’51 Coronet 4-dr., $2,100*. ‘50 
Meadowbrook 4-dr., $1,350. °49 Coronet 
2-dr., $1,390; Coronet 4-dr., $1,350, $1,- 
345, $1,250*. °48 Deluxe club coupe, 
$1,010; Custom 4-dr., $1,000. '47 Custom 
conv., $800. 

FORD—’51 Custom (8) 4-dr., $1,725; Vic- 
toria, $2,000, $2,120*%. ‘50 Custom (8) 
2-dr., $1,230*; 4-dr., $1,290. '49 Custom 
(8) station wagon, $1,260; club coupe, 
$1,025. '48 SD (8) station wagon, $860. 
'47 SD (8) club coupe, $710; conv., $850; 
Deluxe (8) 2-dr., $630. 

HUDSON—’49 Super (6) 4-dr., $1,200. °48 
Commodore (8) 4-dr., $1,025*, '46 Com- 
modore (6) 4-dr., $560. 

LINCOLN—’49 Cosmopolitan 4-dr., $1,190* 
"41 4-dr., $300. 

MERCURY—’'51 club coupe, $1,950. °'50 4- 
dr., $1,430. °49 club coupe, $1,100*; 
4-dr., $1,280; 2-dr., $1,050. 

NASH—’50 Statesman Super 2-dr., $1,070. 
'49 (600) 2-dr., $1,000. 

OLDSMOBILE—’'50 (88) 2-dr., $1,600*, 
$1,680*; (98) conv., $2,030*. '49 (98) 2- 
dr., $1,325%; (88) conv., $1,600*, ‘48 
(98) Deluxe conv., $1,270*%; (68) sedanet, 
$1,125*; (66) 2-dr., $1,150*. ‘47 (66) 
conv., $890; (98) 4-dr., $925. 

PACKARD—’50 Deluxe 4-dr., $1,375. °46 
(7-pass.) 4-dr., $780*, $565. 

PLYMOUTH—’50 SD conv., $1,500. '49 SD 
4-dr., $1,040, $1,300; Deluxe 2-dr., $800 

“+48 Deluxe 2-dr., $850, °47 SD’ 4-dr., 
$825. 

PONTIAC—'51 SL (8) 2-dr., $2,145; Chief- 
tain (8) 2-dr., $2,310*; 4-dr., $2,350*. ’50 
SL (8) 2-dr., $1,525; (8) conv., $1,850. 
"48 (8) station wagon, $1,000*. '47 (8) 
station wagon, $785. °46 Torpedo (6) 
4-dr., $620. 

WILLYS—’50 %%-ton pickup, $790. ‘49 sta- 
tion wagon, $695*. 

MISCELLANEOUS—’50 Hillman Minx 4- 
dr., $800, '47 International %-ton pick- 
up, $530. 


EBENSBURG, PA. 


(Ebensburg Auto Auction Co. Sale every 
Thursday. Prices are for sale of July 19.) 

(Market is brisk. Dealers’ stocks 
dwindling because of cut in new cars and 
rising demand. Sold 68 units out of 86 
offerings.) 

BUICK—’49 Super sedanet, $1,450*. ‘48 
Super sedanet, $1,000; RM _ sedanet, 
$950*. "47 RM conv., $900; Super sedan- 
et, $900. '42 Special secanet, $155 

CADILLAC—’48 (61) sedanet, $1,875*. '46 
(60) Special 4-dr., $1,015*. 

CHEVROLET—’'51 FL Deluxe 4-dr., $1,- 
700; SL Special 2-dr., $1,590. °50 Bel-Air, 
$1.710*, $1,625; SL Deluxe 4-dr., $1,475; 
FL Deluxe 2-dr., $1,360. "49 SL Deluxe 
4-dr., $1,155, $1,150; FL Deluxe 4-dr., 
$1,165; sedan delivery, $735. '48 FM 
conv., $920, $840; 2-dr., $905; FL 4-dr., 


$1,010; 2-dr., $925. '47 FM 2-dr., $820; | 


SM club coupe, $880. °41 SD 4-dr., $380, 

$370. '40 SD 2-dr., $290. ’39 4-dr., $170 
CHRYSLER—’'48 Wind@or 4-dr., $1,030 
DeSOTO—'48 Custom 4-dr., $975. 


DODGE—’50 Coronet club coupe, $1,465*. | 


’49 Coronet 4-dr., $1,025*. "48 4-dr., $985. 
FORD—’50 Custom (8) 2-dr., $1,260. '49 
Custom (8) 4-dr., $1,100; 2-dr., $1,010 
"47 SD (8) 4-dr., $740. '41 conv., $475 
HUDSON-—’51 Hornet 4-dr., $2,000*, °48 
Commodore (8) 4-dr., $850 
MERCURY—’47 4-dr., $820. 


Buffalo U.C. Dealers 


Face OPS Crackdown 

BUFFALO, N. Y.—Enforce- 
ment agents of the Buffalo 
OPS are preparing to crack 
down on used-car dealers, ac- 
cording to James P. Cotter, dis- 
trict enforcement director. Cot- 
ter said a number of used-car 
dealers face legal action and 
court proceedings may be insti- 
tuted to compel them to comply 
with OPS regulations. 

“There is no excuse,” Cotter 
said, “for those who have failed 
to file, as adequate notice was 
given throughout the area by 
press and radio.” 

He made the disclosures fol- 
lowing reports from _ special 
agents engaged in an exhaustive 
check of used-car dealers. Cot- 
ter pointed out that the investi- 
gation showed only 15 of the 620 
dealers in violation. 








Windsor 4-dr., $665. '42 4-dr.. $150 rett, secretary of state. Total license 


rel 1 | DeSOTO-—'49 Custom 4-dr., $1,095*. fees collected by the state were 
075; 2-dr., $1,240; FL Deluxe 2-dr.,| DODGE—'50 Meadowbrook 4-dr., $1,295, | $38,879,732, of which Cook county 


| 
| 











$1,330. ‘49 %%-ton yicku 745. °47 ‘ 
Custom 2-dr., $615. 16 Belin 2-aa, |owners paid $15,971,470, or 41 per- 


| 
} 
| 
(Sold 61 units out of 98 offerings.) The Chicago breakdown includes 
$595 cent. 
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He fed 3500 bu corn without lifting a shovel... 
loaded 100 trucks manure without hoisting a pitchfork 
... saved backwork by self-feeders, automatic watering 
troughs, door openers, and portable farrowing houses, 
... raised two batches of pork—which sold for $50,000. 

He runs this pork production by himself, with a 
little help from school-age sons . . . and pork isn’t his 


only product. L. G. Stevens of Worth County, Ia. is a 


modern farmer business man, typical of thousands of 


better operators of rural farm factories in the cornbelt. 


Farming is manufacturing... highly tooled, 
and mechanized with modern time-saving and cost 
cutting equipment, the latest machines for speed 
and efficiency ... is geared for maximum output 
per man or machine hour, the highest productivity 
in agricultural history. 

The farm manufacturer’s wife has paced the 
improvements in the farm home to rapid-rising 


farm prosperity ... is adding 







» labor-saving appliances, 
ry electric refrigerators and 
ranges, home freezers, 
automatic washers and 


ironers, TV sets... 
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Baltimore's Dealer Young Is Active in Service Club— 


Cy Young, president of Worden-Young (Dodge-Plymouth), Baltimore, presents a check 
for $1,200 to E. P. McMillin, superintendent of city hospitals, for the establishment of 
the exchange club of the Highlandtown child research fund. Young is vice-president of 
the club and chairman of its child welfare committee. Arthur Block (center) is president 
of the club. 





... 125 tons 


floor coverings, draperies, and furniture, selected 


for color harmony, pattern, and design. 


Major marketing opportunity . . . is the 
vast market of the farmer-manufacturers and their 
families on the nation’s best farms... with money 
and means, billions in bank balances, spendable 
cash and savings from a decade of peak prosperity, 
now engaged in all-out defense production. 

General media give light penetration of today’s 
best class audience. The best market is best reached 
by SuccEssFUL FARMING’s 1,200,000 circulation, 
with more than a million concentrated in the 15 
agricultural Heart states... with the best soil, the 
largest investment in crops, herd, and equipment, 
greatest yields and earnings... the average SF 


o 


subscriber’s annual income is easily 50%, greater 
than that of the average US farmer! 

No advertiser gets maximum automotive sales 
without this market and medium. Full facts, any 


SUCCESSFUL FARMING office. 


MEREDITH PUBLISHING COMPANY, 
Des Moines, Iowa...also New York, 
Chicago, Cleveland, Los Angeles, 


Detroit, Atlanta, San Francisco. 
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N..: ENGINEERS didn’t design the human 
body, but they’ve done the next best thing. They’ve 
designed an automobile that permits the 

passengers to be just about as comfortable as a 
body can get! 


TAKE THE Airflyte’s Airliner Reclining Seat—one 
of the greatest comfort features ever devised, 
according to thousands of Nash owners. Take the 
Twin Bed arrangement, that permits one man to 
snooze away the miles while his partner drives, 

or both to sleep in Pullman comfort beside a 
mountain trout stream—with bloodthirsty insects 


kept at bay by specially designed plastic screens! 


f 





| ink of next’ 
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AND BENEATH those wonderful Airflyte 
features, the greatest basic comfort 
feature of them all—double-rigid Airflyte 
Construction that makes possible the 


world’s smoothest-riding car! 


Is IT ANY WONDER Nash Dealers, like Nash 
owners, puff out their chests a little when 

the subject of comfort comes up? Or that motorists, 
all across the country, viewing the Nash 

Airflyte poster reproduced above, will make a 
mental note to sample an Airflyte ride 

before they buy another new car? 
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THE AMBASSADOR + THE STATESMAN + THE RAMBLER 


The World’s Most Modern Cars 


Nash Motors, Division of Nash-Kelvinator Corp., Detroit 32, Mich. 
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Two Democratic Congressmen Call It Inflationary .. . 
Ses eeeaneeae neeneneoecae nana eeepc AS ARNON 


End of Regulation W Urged | 


WASHINGTON. Two Demo-|almost two billion dollars in new|a police state was one of the effects 
cratic congressmen, Reps. Wright | bank loans to finance the durable of Regulation W as it is adminis- | 
Patman of Texas and Boyd Tackett | goods now frozen in warehouses. | tered. 


“The Reserve Board is follow- | 
ing a pattern outlined throughout | 
history where Government took | 
away personal liberties on the | 
pretext that certain economic | 
reforms were necessary.” 


He cited the impact on the indi- 
vidual of the required “pauper’s 
joath” as an “invasion of privacy,” 
j}and emphasized that Regulation W 
hits the lower-income groups most. 

“The rich are not covered by Reg- 
| ulation W,” Tackett said. “They can 
borrow $100,000 at the bank if they 
wish, since only loans under $2,500 
are covered by this obnoxious law.” | 

“The Federal Reserve Board says 
|that a $200 bank loan is inflation- 
ary,” Tackett added, “but that a 
$100,000 bank loan has no effect 


of Arkansas, lashed out at Regula-|He said the installment credit con- | 
tion W last week, demanding that/trols have “no place in anti-infla- | 
it be abolished. tionary legislation.” 

Patman, chairman of the House Tackett concentrated his attack 
Committee on Small Business, said|on the social aspects of the regu- 
that the credit controls had actual-|lation, saying that the creation of 


ly “fanned the fires of inflation,” 
rather than curbed them. Auto Insurance Rates 
He said that although Regula- Boosted by Florida 


tion W had cut down consumer 
installment credit by $500,000,000 | TALLAHASSEE. The Florida 
state insurance department has 


in the first four months of 1951, 
individuals had withdrawn $450,- | boosted the automobile liability in- 
000,000 more cash from their |surance rates because of “stagger- 
accumulated savings deposits than |ing” losses suffered by underwrit- 
in the same four months of 1950. | ers. 
He said that individuals redeemed The average increase is 30 per- 
$329,000,000 more Series E bonds|cent for private passenger bodily 
injury, 20 percent for private pas- 


than they bought and withdrew 
$100,000,000 from their postal sav-|senger property damage and 9 per- 











1951 





Pian 





Dealer Burkett Beats High Property Costs— 


Harry Burkett, head of Burkett Motors (Dodge-Plymouth), Houston, has started con- 


| struction of this building. Burkett explains that ‘with the firm so close to the center of 


the downtown business section, prevailing property costs prohibited purchasing addi- 


| tional land for customer parking, so we provided for this area over the building.” 


He said it is an idea that dealers in congested areas may incorporate into their build- 


Ford of C 








anada 





|ings “at a surprisingly low additional cost.’ 


To Lay Off 825 


WINDSOR. - 
schedules at Ford of Canada which | viously 





* Completion is expected Feb. 1. 





|Ford Motor Co. of Canada, Ltd., 
|} announced last week. 


“The 


annual 


plant 


shutdown, 


| when most employes take their paid 


Revised production | vacations, will take place as pre- 


planned from July 30 to 


will go into effect in mid-August|Aug. 10,” Emmert said, “and the 
will result in an indefinite layoff|new schedules will go into effect 


































































































ings in the same period. cent for commercial bodily injury.|whatever on the economy. It will|for about 825 of the company’s;when the plant reopens Aug. 13. 
Meanwhile, the congressmen re-|There is no change in the com-|take a better man than I am to/13,000 Windsor employes, Theodore! Employes affected by the layoff 
ported, business men have required |mercial property damage rate. figure that one out.” | J. Emmert, executive vice-president, | have been notified.” 
P ‘ar Registrations, 24 States f 1-1950 
ace e 6 
New Passenger Car Registrations, 24 States for June, 1951- 
| | | | | | | | | | | 7° 
| | | | | | | | | | |S | 5s “ 
Car registrations by states are | | fi | @ | | | | a | | Di > 3} 
released here weekly, as com- | | s w el | oe a 2 | | | | « i | } . = é e 
- | Ww c a | © | vy > | ! . > c ¢ = 
peed Sy S. t. Pun eprom | Fe 8 Eee Sislegisaia | ELElelazglalalelgidgiealFlglelelalsti¢iaz 
tives in state capitals. = 2 | 2 E Io 2 ¥ $ 05 = 3 2 2 s | 6 2 = $ u5| 2 $ 3 z 3 % 3 = 3 e 
5 a a = |S | € a z |22| 2 3 o Oo;e or ci xz Ziel < Siete i2 = FP > = 2 
9 States Previously ‘51! 1784) 1197) 3353) 7326; 13660! 9468) 254; 2590; 12212) 4119, 946, 10968; 2772) 3173; 21978 517, 486; 1003 7 7, 69 1292) 1536; 688) 1861 247, 244 54914 
Reported for June 50 1814) 1398, 3924 7234 14370; 13772, 391 362617789, 6427, _‘1152|_ 15465| 4166, 5079| 32289, 408, 1344) | 1752) 6} 70, 2366, 2793, (108!, 3328 438) ~—50| 76353 
idaho —~SOS 7 ‘5))75)S:té‘(2SC*dté«i'SSK 374, «326 10 89 425, 162 36 372, 108 s«146 824 34 16 50 I 72 78 26 «132 35 5 2022 
50 40 32 38) 101}, =u} tt] 9) 143 563,218 41; 567|__(136|__155 W117 4 31] Beh ee _ 81122) ~——«38|__—*89 2% |__—2390 
“uaa °° - ~ "Si, 365. 275, 603 1490 2733) 2032 46 401 2479 771, #179 2611; 551; 682 4794 120, 140; 260 I I 13, 261 «357, «125 766 59 5 11854 
‘50/403 332,713, 1566, 3014) 2487 67)—“584| 3138) 1006, 161) 3081; 795998 6041 45\ 328 |__373] Faas 8) 407, —-692|_—«180,—«*1576 94 8) 15532 
Maine SS” ~ ‘51, 55, +38, ~+II2) 260 465 287 ‘ 86 379,—«WI2I 21 414 80, 134 770 22 29 5! 1 1 5 37 48 20 71 18 1 1867 
50 3 83, 220 377, 773 506, —i4)_——«*148 668 215| 4656) 74) 204 1295 | 64 72 4 7 84,113 29, ‘146 33} 2} +322 
——a° ° — 5) 220. +«<422)+~«387|~=S«B77,-Ss«~iS2HSC*«i ‘i 41, 282 1512, 397 64 «1517, 352,36 2691 40; 120 160 5 5 1 143 #177 75 204 32 17 6628 
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New Commercial Car Registrations, 28 States for June, 1951-1950 


Truck registrations by states are 
released here weekly, as com- 
pleted by R. L. Polk representa- 
tives In state capitals. 
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Highways & Safety... 





Traffic Lessons Seen 
In Transit Strikes 


By Sam Sampson 

Staff Writer 

\ ETHODS used in 
heavy traffic during the recent 
transit strikes in Detroit and Wash- 
ington may result in “substantial | 
relief for parking and congestion | 
n all U. S. cities,” according to! 
Lou Holland, president of the 
American Automobile Assn. | 


The AAA, Holland said, has made | 
special studies of the two areas 
in relation to traffic load on the 
streets, parking facilities that were | 
provided during the emergency and | 
effect on the retail trade during} 
the transportation tie-ups. 

“With surprising ease,” Holland | 
said, “private passenger cars took | 
over the job of hauling some half- | 
a-million commuters normally de- 
pendent on mass transportation. | 
It is now clear that, with today’s | 
widespread car ownership, a tran- 
sit strike can cause many incon- 

veniences, but can no longer come 
anywhere near crippling the eco- | 
nomic life of a community.” 

Holland pointed out that in both | 
cities, traffic congestion was thought | 
to be nearing the point of “strangu- | 
lation” before the strikes. But dur-| 
ing the strike, he said, when major | 
arteries were subjected to about 40} 
percent more use, traffic moved on 
with reasonable ease. 

“In Detroit,” Holland stated, | 
“there was a citywide increase of 
38 percent in the morning and eve- | 
ning rush hour. Although mass} 
transportation facilities usually | 
carry 1,000,000 riders daily, absen- | 
teeism was only 1 to 6 percent! 
above normal in the first few days 
of the strike, and soon dropped | 


back to normal. 
* * * 


Capital Was Ready 
“( N THE other hand, retail sales | 
were adversely affected, with a/! 
decline of 12 percent being noted. | 
Downtown theaters were hit hard-| 
est by a 50 percent drop in box! 
office receipts. Grocery stores were 
seemingly not affected and, in the} 
main, the economic tempo of the | 
city was not interrupted.” | 
In Washington, the AAA presi-|} 
dent pointed out, officials took ad- | 
vantage of the lessons learned in|} 
Detroit, and had emergency meas- 
ures ready in advance of the strike. | 
Even so, he said, the first day’s 
confusion could not be averted. 
Main thoroughfares were clogged, | 
many workers were absent from 
work, and many more reported late. 

“By the next day, however,” 
Holland said, “car pools were 
working better, and some 425,000 
autos, 40 percent more than nor- 
mal, got into and out of the city 
with traffic conditions only a lit- 
tle worse than the usual daily 
scramble.” 

Holland said that the city utilized 
streetcar tracks for parking areas, 
and removed the time limitations 
on curb parking to provide free 
spaces. He said that parking lots 
and garages found business actu- 
ally below normal during the brief 
strike. | 


* . * 
Safety Shorts 
(OV: FORREST SMITH of Mis- 
F souri has appointed a 26-mem- | 
ber commission to study the prob- | 


$1,071,102 Sought 
In Floorplan Suit | 


ROSENBERG, Tex.—Ford Her-|} 
mansen, used-car dealer here, has 
sued Mossler Acceptance Co. for 


$1,071,102 for allegedly acquiring 
possession of Hermansen’s automo- 
biles by fraud. 

Hermansen’s petition said he had | 
for years borrowed money from the 
firm to be used in purchasing ve- 
hicles for resale, but that recently | 
confusion arose over the financial 
status of certain vehicles. | 
The finance firm, said Herman-| 
sen, demanded that he bring the} 
cars to a Houston lot so that they 
could be checked. Instead of being 
returned to him, Hermansen 
charged, the cars were put on the 
finance firm’s lot. 

Hermansen said some of the cars 
had already been sold by him to in- 
dividuals. 
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What Is It? 
Texas High Court Hears 


Jeep Debate 

AUSTIN, Tex.—Is a Jeep a pleas- 
}ure craft or a work horse? 
| In Texas, this has become a ques- 
|tion for the state supreme court, 
following disagreement between a 
| district court jury and the Dallas 
}court of civil appeals. 
| The case arose when a rural mail 


for commercial vehicles. a jearrier was hurt while driving a 
| Jeep. He carried an accident policy 


Julien H. Harvey, manager of the | e ee 
. |Dual Control Nash for Driver Training— | with Uatted Insurance Co. Inc. 60 


accident prevention bureau of the 
Assn. of Casualty and Surety Com-| Lester Buskist, of Buskist Nash Sales and Service, Jamestown, N. Y., presents the pay him $200 a month if injured 
panies, announced that Ned H.|keys to a dual-contro! Nash Statesman to Edward Bue, president of the board of|ina pleasure-type vehicle. 
Dearborn, president of the National | education. The car is being loaned to Bemus central school for its driver education The court has solemnly heard tes- 
Safety Council, will serve as chair- | course. Looking on (left to right) are Erby L. Powell, driving instructor; James Beal,| timony from the insurance com- 
man of the board of judges for the | of the Jamestown Auto Club; Fred Gerber, vice-principal and chairman of adult| pany that “if a Jeep is a pleasure 
1951 national high school driver | education, and Ralph Rhodes, principal. | vehicle, you can prove anything is,” 
education award program. Fifteen |}—————————— Ra Far Ss SE 7 = — | and from the mail carrier’s attorney 
prominent figures in highway safety | that less than 10 percent of drivers|year. In the last three years,|that “the company’s definition of a 
and education have been named to! whose licenses have been suspended | Cheney reports that 15,611 violators | pleasure vehicle would rule out a 
serves as judges... |for drunk driving receive their li-| have been apprehended, and that | Cadillac with a trailer hitch.” 

Chairman Joseph Y. Cheney, of|censes back before the expiration|only 1,333 licenses have been re- The court is expected to take 
the Florida parole commission, says!of the mandatory period of one| turned before they were due. ;}some time to make a decision. 


lem of highway expansion costs | 
and recommend fees to be charged | 
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OF SMOOTH, SURE 
STOPS! 


THE INDUSTRY'S 
FINEST POWER BRAKING SYSTEMS 





More than two and a half million installations have made 
Hydrovac the undisputed leader in the field of power braking. 
And now Bendix Products offers Air-Pak, an air-hydraulic unit 
similar in design and principle to the Hydrovac. Air-Pak 
changes air pressure into hydraulic pressure by means of two 
direct connected pistons, thus combining all the well proven 
advantages of hydraulic brake action with an air brake system. 


Products of twenty-five years of practical braking experience, 
these outstanding power braking systems offer faster, more 
positive and better controlled braking. And in both the vacuum 
and the air actuated units, brakes can be applied instantly by 
foot power alone—a safety factor of tremendous importance. 


Remember, regardless of size of vehicle or whether your 
preference is for vacuum or air brakes, for the industry's finest 
power braking systems be sure to specify Bendix* Hydrovac* or 
Bendix Air-Pak. R86. &. 5. PAT. OFF. 


BENDIX: tivisions SOUTH BEND 


Export Sales: Bendix International Division, 72 Fifth 
Ave., New York 11,N.Y. « Canadian Seles: Bendix- 
Eclipse of Caneda, Lid., Windser, Ontario, Canada 





Aviation conrenation 







Air-Pak 
air-hydraulic power 
brake unit 








Hydrovac 
vacuum-hydraulic 
power brake unit 
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Mogul Improves 


Pays Extra, Reports 
$1,614,043 Net 
Federal- Mogul has declared a} 
cash dividend of 50 cents per share | 
and an extra dividend of 20 cents} 
payable Sept. 10, to stockholders of | [ 
record Aug. 30. ; 
Net sales for the six months} 
ended June 30 aggregated $18,289,-| 7. 
756, and net earnings for the same | ry. 
period (after provision for income | fF ~ 
and excess profits taxes of $2,712,-| © 
900) totaled $1,614,043, equal to $2.89 
per share. 
In the corresponding period of | 
1950, net sales totaled $10,790,249 
and net earnings were $1,145,429 | 
of $730 RO .. This oi oeial ‘te os Pruck-Trailer Makers Meet in Chicago— 

per share. ; Left to right at the summer meeting of the Truck-Trailer Manufacturers Assn. in 
| Chicago are |. E. Solberg, chairman of the North Dakota Highway Users Conference; 
Chevrolet Dealers Elect |Harold F. Hammond, manager of transportation and communication department of 
° lthe U. S. chamber of commerce; Loren M. Jenks, civilian assistant to Gen. David J. 
Bass in Cleveland Crawford, commanding officer, Ordnance Tank-Automotive Center, Detroit, and E. J. 
Chevrolet Dealers Association of | \ucas, chief of the truck-trailer branch, motor vehicle division, National Production 

Cleveland has elected Ralph I. Bass | authority, Washington. The four were speakers on the two-day program. 
of Bass Chevrolet Motors, Inc., as| 
president; Paul K. Clark of Frankel | 
Chevrolet, vice-president, and An- 
oe aie ee jo Te Wilkes Hudson Co., automobile 
igen, head of Central Chevrolet,| dealership and garage, North 


was reelected treasurer. | Wilkesboro, N. C., owned by J. N. 





Be i a 
. _ . 


Osborne, was destroyed by fire of 
undetermined origin recently with 
a loss of $15,000, uninsured. The 
building, valued at $15,000, was 
owned by Buel Brooks. 


Wilkes Hudson Burns 
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On the Financial Front . 





Short Tota 


! Drops 


In 3 Auto Stocks 


By George Deery 
Associate Editor 
HE shorts still have substantial 
holdings in the automotive 
stocks but lightened their totals in 
four issues in the month ended 


L-O-F Net Gains 
To $11,298,670 


Sales of glass and plastic mate- 
rials by Libbey-Owens-Ford Glass 
in the first six months resulted in 
net earnings of $11,298,670, 
to $2.20 a share after provision for 
federal taxes of $19,458,281, or $3.78 
a share, it was reported by John D. 
Biggers, president. 

In the corresponding period last 
year earnings were $15,063,850, 
equal to $2.94 a share after taxes 
amounting to $10,614,410, or $2.07 a 
share. 


CCUMN TIN 


TRADE MARK 


Reduces driving fatigue and 


eye strain. Eliminates blinding 


glare. Shuts out sun rays... 


EASY ON THE EYES 
EASY TO SELL 


e The ALL STEEL exterior windshield visor 


keeps car cooler. 





e The visor with polished STAINLESS STEEL leading edge and end brackets 
e The visor that will custom fit HARD-TOPS and cars with one-piece windshields... 


¢ The visor that is fully ADJUSTABLE — one model will fit most cars 


SEE YOUR DISTRIBUTOR OR WRITE TO 






TRADE MARK 


PRODUCTS CORPORATION 


MICHIGAN CITY, INDIANA 






equal | 





July 13, according to the New York 
stock exchange. 

In a month which saw the ag- 
gregate for all issues rise to 
2,311,398, a gain of 74,392 shares 
over the preceding month, Gen- 
eral Motors again had the larg- 
est sum—79,661 against 80,290 a 
month ago in the automotive 
group. 

Packard's total declined to 7,460 
from 9,400, while the bears were 
reducing their portion of Stude- 
baker to 40,593 from 43,690 in the 
}exchange’s June 15 compilation. 

* +. * 

HE slightest increase was in 
- Chrysler to 42,874 from 42,028, 
| while Hudson stood at 25,016, com- 
|pared with 22,171 a month earlier, 
jand the Nash total was boosted to 
}14,125 from 12,515. Mack, the only 
truck maker to appear in the cur- 
rent compilation spurted to 3,041 
shares. In the previous report it 
was credited with 814. 

Fedders - Quigan declined to 
6.915 from 7,926 and the shortside 
in Gar Wood was cut to 12,300 
from 17,700. Goodrich gained to 
18,585 from 15,395, while Good- 
year, the only other tire company 
included, registered a slight gain 





to 6,172. In June, its total was 
6,055. 
Phillips Petroleum showed a 


sharp rise to 3,543 from 814. Sin- 
clair was listed for 6,190 against 
5,266, but Socony-Vacuum’s shares 
earmarked for the bears slid to 
40,593 from 43,690. 


Rates's Profit Off 
To $6,338,098 


Eaton Mfg.’s drop in net profit 
for the six months ended June 30, 
to $6,338,098 from $6,788,951 for the 
same _ period a 
year ago, was at- 
tributed to in- 
creased wages and 
higher material 
costs, as reported 
by Chairman C. I. 
Ochs. Profit per 
share for this 
year’s period was 
$3.54 against $3.79 
a year ago. 

First quarter 
income was $3,- C. I. Ochs 
286,257, or $1.83 a share. This com- 
pares with $2,776,689 in the cor- 
responding period a year ago or 
$1.55 a share. Second quarter sales 
of $49,816,257 exceeded any quarter 
in the firm's history. 





St. Louis Dealer Heads 
Explosives Firm 

A group of St. Louisians, headed 
by Jack H. Kennedy, Kennedy 
Chevrolet Co., has acquired control 
of the Shaped Charge Explosives 
Manufacturers, Inc., Martinsburg, 
W. Va. Kennedy has been chosen 
president of the firm. 


Another Dealer 
AATEC ELL 


Carlie. 
Guaranty 
oe 


HALL MOTORS 
DeSoto-Plymouth 


BROCKTON, 
MASS. 


WRITE OR WIRE 


The Carlife Guaranty 


We Clee 
Detroit 27, Mich. 


~ 


| 
% 








AUTOMOTIVE NEWS, JULY 30, 1951 23 


8 | | | aN | 
os ‘ 
eat 


Ps 





60 
re 
le- 


he 


ist 


Complete Package Supplies All Necessary Financing — Dealers get every- demonstrator, factory drive-away and wholesale plans down to the last detail of car 


thing they need with the complete CommerciaL Crepir package . . . from insurance, credit investigation, collection, adjustment and prospect follow-up. 


fit 


he 


Dealer control of financing 
helps prevent lost sales 


m- HEN a dealer controls his financing, as he does with the 
r- ° ° 

or complete ComMMercIAL Crepir PLAN, he eliminates the 
les » ‘ . - ‘ 

ta danger of outside influences endangering the sale. And he’s sure 


COMMERCIAL CREDIT 
CORPORATION 


of maintaining valuable follow-up contacts with the customer... 
contacts that « .n mean more profits from servicing, repairs and 


A subsidiary of Commercial Credit Company, Baltimore... 
Capital and Surplus over $100,000,000...more than 300 
offices in principal cities of the United States and Canada. 


future car sales. 
ed 
=! Write, wire or phone your nearest CommerciaL Crepir office 
‘es 
4 
en grow. Our representative will call at your convenience. 


today for complete details on how this plan can help your business 








COMMERCIAL 
CREDIT PLAN 
FINANCING LOANS 





Automatic Insurance Coverage Protects 


{sk Your Nearest Commercial Credit Office Over 300 Offices Provide Nationwide Service 





Customers —The minute your customer signs 
his COMMERCIAL CREDIT contract, his car is auto- 
matically insured against damage. Other benefits 
include Life Insurance Protection (not in Calif.), 
Personal Insurance and Bail Bond Protection. 


To See This Study — Our representative will be 
glad to call at your convenience with this helpful 
study of the time-sales market. Facts it contains 
may help you keep profits up, even though deliv- 
eries go down, Call or write today, 


ComMERCIAL Crepit’s wide facilities help speed 
credit checks to prevent lost sales due to unneces- 
sary delays ... offer prompt, efficient service on 
insurance, bail bond and other customer and 
dealer benefits, 








Lets get the Sunday Picture 


Straight! 


Rodey, there are three giant, national Sunday magazines—Metro, 
This Week and American Weekly. Few executives, surprisingly 


enough, have this Sunday picture straight. 


MOST BUSINESS MEN know that all three are delivered, along 
with a Sunday newspaper, to a number of leading American mar- 
kets. What most folks don’t know is that, except for this similarity, 


the three great Sunday magazines are completely different. 


IN PLANNING an advertising program, it will pay you to under- 
stand these differences. For the differences are great. And they 


are differences of kind as well as degree. 


First, there’s a basic difference in character. This Week and 
American Weekly are each edited and published in New York. 
Each is the same magazine in practically every newspaper* with 
which it is distributed. Metro, on the other hand, is individually 
edited and published in each of its cities. Metro, always and 
everywhere, is a local, home-grown Sunday magazine — not an 


“import.” Metro, alone, has tremendous /ocal character. 


THIS LOCAL CHARACTER gives Metro maximum local impact. People 
like best what they know best. And Metro gives them lots of local news 
and local pictures. People see themselves and their community mirrored 
in the pages of Metro, and they read it avidly, cover-to-cover. 


THIS LOCAL CHARACTER gives Metro greater cover-to-cover readership. 
In every post-war study of Sunday readership, in papers that carry two 
or three of the three Sunday magazines, Mighty METRO magazines 
have come out on top by a comfortable margin! 





THIS LOCAL CHARACTER gives the advertiser greater readership of his 


ads. Ads in Metro are better read because there is greater page traffic. 


There is also an important difference in circulation of the three 
national Sunday magazines. Mighty METRO has almost /a/f 
again as much circulation as either of the others. It has, in fact, 


the world’s largest magazine circulation: 


METRO. . 6 «© «© »© «© «+ « Over 14,000,000 
THIS WEEK Over 10,000,000 
AMERICAN WEEKLY Over 9,800,000 


According to latest A.B.C. circulation figures 


THIS TREMENDOUS DIFFERENCE in circulation brings up another im- 


portant Metro characteristic. Metro is an integral part of the Number | | 


One paper in city after city—the paper you invariably buy on a one- 
paper list. Don’t misunderstand. In certain areas, This Week and 
American Weekly are also delivered with leading newspapers. But in the 
nation’s top markets, neither comes near doing the job done by Metro! 


Another important difference lies in the advertising content of the 
three Sunday magazines. Metro, alone, is studded with local retail 
advertising. Shoppers look for good buys in Metro’s pages. . . and 
they’re in the mood to look at advertising. This retail advertising 


is a big Metro plus — it’s proof that ads in Metro pay off fast. 


EVERY WAY YOU LOOK ATIT, Metro gives you more of every- 
thing you want — more local impact, more readership, more cir- 
culation, more sa/es—than either of the other two leading 
Sunday magazines. And Metro is competitively priced! 


*THIS WEEK, as distributed by the New York Herald Tribune, contains many 
pages of editorial and advertising not carried elsewhere in the country. 


Mighty METRO is the Sunday magazine printed in gravure, locally edited and locally titled, 
that accompanies these great Sunday newspapers: 


CLEVELAND Plain Dealer 
DES MOINES Register 


ATLANTA Journal-Constitution 
BALTIMORE Sun 

BOSTON Globe and/or Herald 
BUFFALO Courier-Express 
CHICAGO Tribune 
CINCINNATI Enquirer 


INDIANAPOLIS Star 
LOS ANGELES Times 
MILWAUKEE Journal 


MINNEAPOLIS Tribune 

NEW ORLEANS Times-Picayune & States 
NEW YORK News 

PHILADELPHIA Inquirer 

PITTSBURGH Press 

PROVIDENCE Journal 


DETROIT News and/or Free Press 


ST. LOUIS Globe-Democrat 
and/or Post-Dispatch 


ST. PAUL Pioneer Press 
SEATTLE Times 
SPRINGFIELD Republican 
SYRACUSE Post-Standard 
WASHINGTON Star 


METROPOLITAN SUNDAY NEWSPAPERS, INC. 


Sales Offices for Metro Magazines and Metro Comics...NEW YORK 


CHICAGO - 


DETROIT + SAN FRANCISCO + LOS ANGELES 


a 


$$ —__ 
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Make METRO 
your SUNDAY 


BASIC BUY! 


OVER 14 MILLION CIRCULATION! 





26 


Senate Committee 
Hits Concentration 


Of War Orders 


WASHINGTON. The Senate 
Small Business committee voiced 
its disapproval last week over the 
fact that 10 large companies have 
been awarded 40 percent of the dol- 
lar volume of all defense contracts 
handed out since the start of the 
Korean war. 

Topping the list of firms involv- 
ing $23,800,000,000 worth of prime 
contracts awarded between July 1, 
1950, and June 1, 1951, was General | 
Motors, with $3,500,000,000. Ford | 
was second with $1,000,000,000. | 

The other eight companies in the 
top 10 were as follows: Boeing 
Aircraft Co., $960,000,000; Curtiss- 
Wright Corp., $840,240,000; Lock- 
heed Aircraft Corp., $674,300,000; 
Republic Aviation Corp., $549,040,- 
000; General Electric Co., $500,000,- 
000; United Aircraft Corp., $490,- 
000,000; North American Aviation, | 
$481,897,000, and Bendix Aviation | 
Corp., $475,000,000. 

The Senate committee, headed by | 
Sen. Sparkman of Alabama, called | 
this “a considerably higher concen- | 








At Golf Tournament in Toledo— 


Each two-man team at the Inverness invitational golf tournament at Toledo was | 


assigned a private car and driver. Pictured near a car furnished by Hertzfeld-Olds | 
ore (left to right): Marty Furgol, Pete Cooker, Jimmy Demaret, Jack Burke, Al Brosch | 
and Harold Hertzfeld. 


tration than during World War IL.” | Grit Names Agency 


“This trend of concentration of | ; ; 
stein ahd shim 9 a Seba | H. H. DuBois, Philadelphia, has 
defense contracts,” the committee | been appointed to handle the ad- 


Ad Manager 


declared, “must be immediately re- 5 oa ; 

; vertising of Grit 
versed and defense contracts spread | ton ‘al 4, ae | 
widely in industry to guarantee a/| rae” Se eee 
broad and growing industrial base, | : na = 
if this top-heavy imbalance is not More than 100,000 persons read AUTO 


to undermine our economy.” MOTIVE NEWS every week! 


GLOBE 
_ Frame-Kontact* 


HOIST 


provides greater accessibility 


Tes addi) "| 


*Trade Mark U.S. and 
Foreign Patents Pending 


A Globe Frame-Kontact Hoist gives mechanics more 
“elbow room” under the car... makes parts more 
accessible for repair, servicing, or replacement... 
lets wheels hang free . . . provides a completely smooth 
floor to facilitate movement of portable equipment. 
What’s more, the car is positioned merely by driving 
into the front wheel-wells. 


All this adds up to 


of passenger cars—more profit per job—with a Globe 
Frame-Kontact Hoist! 


For the complete story on Globe Hoists see 
your Globe jobber or write for your free copy 
of Globe’s new Shop Planning Guide (M-308). 


GLOBE HOIST COMPANY 1000 E. Mermaid Lane 
Philadelphia 18, Pa. 
(Factories at Des Moines, lowa and Philadelphia, Pa.) 











2 


The World’s Most Complete and Versatile Line of Lifting Equipment _ 


} 


automobiles 


Removal and replace- 
ment of an automatic 
transmission is done 
easily on the Frame- 
Kontact Hoist with 
the aid of a Globe 
type TD-140 Trans- 
mission Dolly. Time 
saving: 35°%. 


Rear spring shackles 
are removed and re- 
placed using portable 
dolly and axle fixture. 
Time saving: 36%. 


faster, easier, and better servicing 





Zo Muffler and tail pipe 
ing ree xg removed and re- 
Cia es placed. Ample room 






for mechanics to get 
at fittings. Time 
saving: 47%. 











“=<? BEST id 
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Affecting Factories and Dealers... 
Auto Advertising 


|print clause 
'future possibly read: “This is the 
| best, most beautiful and by far the 
. easiest riding car ever built, to say 
nothing of its outstanding economy, 
can get 
enough material together to build 


_leluded as another 
models have been added to the | 







By George Deery 
Associate Editor 

Will the 

in auto ads 


and will be sold if we 
one?” It is certainly hoped not. 
These clauses, however, have 
been increasing in elaboration in 
the past several months and rep- 
resent the car makers’ protection, 
come what may, if he can’t de- 
liver the model as specified or 
illustrated in the ads. Several 


| manufacturers readily admit that 
| this policy was inspired by their 
| legal departments. 


first wrinkle was 
fact that prices 


The 
down the 


|without notice, then trim was in-| 
Now | 


“out.” 


A few examples of how a 
Globe Frame-Kontact Hoist 
speeds undercar work 




















evolution of the fine-| 
in the 


to nail) The 
and | 
jequipment were subject to change | 






|list of things that might vanish 
| into thin air. 

The allusion to equipment came 
j out about the time that the spare 
|tire was banned. That particular 
|situation has changed, but it is 
|doubtful if “equipment” will be 
{dropped from the phrase, because 
| of ‘the clouded outlook. 

When AvtTomotive News surveyed 
ithe auto factories it found five 
lexceptions, but no assurance that 
| they would not take this measure, 
|save for one, which said that its ad 
|copy was so general in describing 
ithe line that there was no implica- 
ition that certain features were 
available. 


| of * 


| Record Breaker 

Chicago Tribune, which 
states it has published more ad- 
vertising than any other news- 
paper in the world in four of the 
five years since World War II, 
led the field again during the first 
six months of 1951 with more 
linage than it ever before has 
published in any half-year period, 
the paper reports. 

Between Jan. 1 and July 1 the 
Tribune published 22,155,287 lines 
of advertising which is a gain of 
843,643 lines over its previous six- 
month record, established during 
the first six months of 1950. 

The Tribune’s 1951 volume not 
only is more than double the 
11,032,844 lines which that news- 
| paper carried during the first six 

month of 1944, but also climaxes 

an unbroken succession of linage 


gains since that time. 
* + * 


|May Ad Total Gains 

May expenditures for national 
advertising were up 19 percent 
over May last year, but showed 
little change from April, 1951, 
according to Printer’s Ink. Total 
magazines gained 10 percent; 
outdoor, 11; business papers, 15, 
and television, 221. Radio de- 
clined 3 percent. 

Newspapers were unchanged 
from a year ago, however they 
registered a 4 percent decline 
from April. 


‘Knetzer Faces 


Aug. 1 Deadline 


ST. LOUIS. Federal Judge 
| Charles G. Briggle, Springfield, IIL. 
| has again given Robert L. Knetzer, 
| bankrupt Edwardsville (Ill.) dealer, 
|more time in which to raise money 
to pay off creditors. He was given 
| until Aug. 1 to pay the $127,000 he 
| owes. 
| Judge Briggle, after a conference 
| with Knetzer’s attorney, Saul Kohn, 
| East St. Louis, said he was hopeful 
{that full payment would be made 
| before the date set. 
Knetzer, who has been in and out 
|of jail since March, 1950, was re- 
|leased Apr. 9 by court order to 
j}enable him to raise funds to pay 
| debts totaling $250,000. He has been 
|granted several extensions of his 
“vacations” from jail to continue 
| his efforts to raise money. 





| Detroit Plymouth Dealers 


'Elect Mason President 
DETROIT.—James Mason, presi- 
| dent of Hodges Auto Sales in sub- 
|}urban Ferndale, was elected presi- 
| dent of the Plym- 
|outh Dealers of 
|Greater Detroit 
|last week at the 
| annual meeting of 
|the board of di- 
|rectors. Mason 
represents the 
local Dodge deal- 
| ers. 





Jack Rose, of 
Louis Rose Co. 
(DeSoto), was 
elected vice-presi- James Mason 
|}dent, and Dave Barnett, Barnett 


| Motor Sales (Chrysler), secretary- 
| treasurer. 


Howard Motor Co. 

| Howard Motor Co., W. Broad and 
|Bay Sts., Savannah, Ga., has an- 
}nounced the appointment of C. B. 
Sims sr. as service manager and 
H. T. Burnsed as body shop man- 
ager. 
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(Continued from Page 3) 


used-car | 























ish they’re reliable —they’re all that |thing. Every car in our 
an automobile should be if they | display represents an honest value. 
come from a good dealer. Used oe 
ao cars aren’t necessarily worn-out Af riendly Place 
lar cars, That again depends upon You are always sure of a courte- 
is the man with whom you deal. ous and friendly reception here. | 
= Here, in this shop, when a cus- Your questions will be answered | 
tomer comes in to trade a used car, honestly, frankly, and fully. Your | 
red which is fit only for the junk pile, visits will not oblige you in any 
ive we tell him so frankly. We want way whatever. You will not be| 
i none of such. If he wants to go ae i gorge | Wagstaff Looks Over a '29 Model— 
. ahead and trade anyway, we allow You will be oan to feel right at! On a recent visit to Colonial Motors (DeSoto-Plymouth), Philadelphia, J. B. Wagstaff 
ag him a junk price, and forthwith home. And we assure you that we | DeSoto vice-president in charge of sales, got behind the wheel of a 1929 DeSoto 
_. 29th Year— run his car straight to the nearest shall be mighty happy to talk aie reconditioned by Bob Lee, Colonial owner. The car is on display in the 
ore Stanley A. Stonier (left) has been hon-| junk yard. things over with you at any time | Colonial showroom. . oats ss ira cl en 
ored by Nash Motors in recognition of his even If you aren't ready to buy. Adds A Li 
29 years as a Nash dealer in Scranton, Value Measured (Dealer’s Firm Name) Piamacte Deters : Ss ppitances ; 
Pa. E. M. Christie, Nash Philadelphia zone f , (Street Address) oe c “dd a oe Inc., Pineville, | to Harold C. Bailey, manager, who 
h manager, presented Stonier with a clock By Benefits to You (Telephone Number) of handlis ed a new sideline, that | said the company will handle Frig- 
j- trophy. i een : ing appliances, according idaire and Maytag appliances. 
——————______ assnmasneawtansioensmse The value of anything that you eae ces 7 
es The back pages of every issue of AUTO-| buy can be measured only in the 
Le MOTIVE NEWS contain the WANT AD : : : 
ff Section. Others are profiting from AUTO- | 5€Tvice, satisfaction, health and 
st MOTIVE NEWS WANT ADS! Are you? happiness which it gives you. And 
€ that value is perhaps more evident ' . ° 
i in a used car than in anything else. Se ' 
i There isn't any way of estimating 
e in dollars and cents the good which 
8 | you can get out of a good used car. EF 
f | You are the best judge of that, and LL-} > 
> |you can form your conclusion only 
|by seeing what others are getting 
t Wi a Offered by those who wish 
e CARFOAM | Just look around you at your 3 ates Ghats cates th 
MAGNU friends in their cars. Then re- ea nag esate 
» member that more than two World's Finest Automobile Finish 
e times as many people buy used 
@ It costs you only 2'2 to 3'2 cents cars as buy new ones. 
per car. | And remember that here we MIRROR BRIGHT POLISH COMPANY East Coast Office: 
: ; loffer only such cars as we know PASADENA, CALIFORNIA 1830 Eye Street, Washington, D. C. 
| @ It gives a better washed car in | yin please you. There aren't any 
10-15 minutes. haphazard methods in this shop 
@ No chamoising. no guesswork—no taking of 
| . chances. Our repuation is at stake, 
| @ No waste motions. and we value that above every- 
@ No film. 
o 
@ Gives car washes that satisfy Auto Forum 
customers. (Continued from Page 4) 
ent to beat off the efforts of the 
fuzzy-minded theorists and noisy 
See pages 14 organized minorities. From per- 
to 16 of the | sonal experience, this is a state- 
Magnus Auto- ment of fact. 
motiveCleaning | Trade associations national in 
ve Handbook. Also character should have on _ their 
i. sami te di |executive staff men of outstanding 
r, tail in Bulletin ability, who possess" the greatest 
r, knowledge of the national economy 
y 39.1. as it effects business. These men 
n should not only know the econom- 





le ics of the business they represent, 
MAGNUS CHEMICAL COMPANY but the national economy as well. 


e iati 

' 97 South Avenue, Garwood, N. J. All trade associations on the na- 
. n Conado—Magnus Chemicals, Ltd., Montreal. tional level should coordinate their 
1 Service representatives in principal cities. efforts on all national legislation. 


le iia 
* ea * 


PAA (oF n Ts is the only way that we can 


hk A ie A ever hope to get out of the mess 
. Mw fin which we now find ourselves. At 
ithe present time the boards, com- 
|missions and bureaus in Washing- 
lton have their fingers at the throat 


' Eula WE Ag cones businessman in the United 
Brings v7) EIA TET) The taking care of our particular 


segment of the business of the 
. country is only a small part of the 
a Rie job. Every trade association execu- 
: ritte. 
wh 








y eam a 






THIS 
FREE BOOK 
SHOWS HOW 


tive, on the state and national 
level, should not delay in becoming 
an economic statesman, and he 
should cease being a bellboy for a 
small portion of the men making 
up the membership of his rarticu- 
lar organization. 

Trade associations must 
being social clubs who pass a few 
innocuous resolutions year after 
year. To take their proper place 
in the state and national econ- 
omy, every trade association 
executive must apply himself to 
long hours of study to the solu- 
tion of problems that have here- 
tofore been foreign to his posi- 
tion, and his organization, 


Any man you put on the business end of a 
Clayton Steam Cleaner can bring you $7.25 
profit for every hour you keep him busy. You 
can have proof of this statement FREE, by mail- 
ing the coupon. This amazing book shows you 
how steam cleaning can be made profitable by 
any car dealer, service station or reconditioning 
shop...in direct ratio to normal business vol- 
ume handled. Send coupon for your copy today. 


PARK CIRCLE MOTOR 
Chevrolet Dealers 
BALTIMORE, 
t MARYLAND 


cease | 








Clayton Manufacturing Company 





Wr wienrenantislinithesieenibiirnipsiaiensuiianian 


| 
When the trade associations of | | Box 550, El Monte. Californi 

the United States follow the sug-| Vr ee eee | 
a gestions set out, they will have an | eee ee ee ee cones | 

j . organization above political parties, | co ‘wing how steam cleaning can 
: The Carlife Guaranty above impractical theorists, above | Ve | 
organized minorities and will take | DAR ccemntensreceoenemnsiedaeianneiiegecactocenns | 
. - EPPA tlds their proper place in the economy | | ADDRESS x | 
of this country. | ar ~ ie | 
| 
| 


“"Tis a consummation devoutly | CLEANER 


to be wished.” Se a ee ee ee a a ee ee a ee ee om 


Detroit 27, Mich. 
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months of operation, it was re- 


Mechanic Plan pasted, 


Hailed by L-M 


DETROIT.—Dealer and _ public 
response to Lincoln-Mercury divi- 
sion’s “Registered Mechanics” pro- 
gram has been “phenomenal,” ac- 
cording to E. D. Longenecker, na- 
tional service manager. 


More than 1,200 dealers have 
adopted the system of registering|general sales manager for the 
mechanics, with 10,425 men listed at | Kaiser-Frazer division of Alexander 
the Detroit headquarters after two! Motor Co., Dallas. 


Sell the 
NEWS Readers 


is the individualized treatment giv- 
en by dealers’ service departments, 
in which the mechanic is identified 


customers’ cars. 


Alexander A ppoints Yudan 


and you sell the 
Whole Buffalo Market 


of over 1,400,000 
People 


285,000 


DAILY CIRCULATION 





BUFFALO EVENING NEWS 


EDWARD H. BUTLER KELLY-SMITH CO. 
Editor and Publisher National Representatives 


WESTERN NEW YORK’S GREAT NEWSPAPER 





Quantity 


PRODUCTION 


of 


GREY IRON CASTINGS 


a 


ONE OF THE NATION'S 
LARGEST AND MOST MODERN 
PRODUCTION FOUNDRIES 
34 
SOC SORT demo E12. 


Th WHELAND COMPANY 


FOUNDRY DIVISION 


MAIN OFFICE AND MANUFACTURING PLANTS 
CHATTANOOGA 2, TENNESSEE 





Principal feature of the program | 


by name with the work he does on/|¥ 


James Yudan has been appointed | — 








'Headed for Utah Test— 


Lt.-Col. Goldie Gardner, flanked by his 
technicians, Sydney Enever and Reg Jack- 
son, prepares to ship his world-famous 
| speed car, the MG Special, via the Queen 
Elizabeth to the Bonneville Salt Flats, Utah. 
| During Aug. 20-26, Gardner will go after 
a number of international speed record: 
on the Salt Flats. Gardner, who at the age 
lof 60 holds 22 international records, wil! 
assault records for Class F cars (1100-1500 
cc.), and expects the MG Special to 
achieve speeds of well over 200 m.p.h. 
He will be using a standard production 
MG engine, boosted with a supercharger. 


Jenkins Adds 
22 Records 
At Salt Flats 


BONNEVILLE SALT FLATS, 
Utah.—Ab Jenkins set out here to 
break 40 American and world land 
speed records and added 22 to his 
list of laurels before fumes and 
smoke from the overheated engine 
of his Morman Meteor III brought 
him to a halt. 

The 68-year-old speed king, bid- 
ding his farewell to racing, had set 
five world unlimited records, six 
|American unlimited records, five 
International Class A records and 
six American Class A records at 
| the finish. 

He set a new 100-mile record in 
the World’s Unlimited division of 
190.6 m.p.h. and was one-half lap 
away from the one-hour record and 
running at 141 m.p.h. when he was 
forced to stop. 

Cause of Jenkins’ trouble was a 
broken hose and leaking radiator 
which raised the temperature to 300 
degrees. Blinded by the smoke and 
fumes, he stopped and jumped from 
the two and one-half-ton Meteor to 
escape injury. 

Jenkins’ comment: 
outworn the car.” 

The new official records: 

World’s Unlimited and Interna- 
tional Class A (from. standing 
start)—50 kilometers, 179.85 m.p.h.; 
50 miles, 185.59 m.p.h.; 100 kilo- 
meters, 187.65 m.p.h.; 100 miles, 
190.65 m.p.h.; 200 miles, 191.54 m.p.h. 

American Unlimited and Amer- 
ican Class A (from flying start)— 
25 kilometers, 196.92 m.p.h.; 25 
miles, 196.69 m.p.h.; 50 kilometers, 
196.67 m.p.h.; 50 miles, 196.51 m.p.h.; 
75 kilometers, 196.56 m.p.h.; 75 
miles, 195.88 m.p.h.; 100 kilometers, 
196.07 m.p.h. 


Studebaker Speeds 
Cars to Alaska 


LOS ANGELES. —L. E. Minkel, 
sales manager of the Pacific divi- 











“At 68, I’ve 





sion of Studebaker Corp., who has] - 


just returned from a month’s visit 
to Alaska, announces that Stude- 
baker cars made in Los Angeles 
are soon to be shipped from Los 
Angeles harbor direct to Alaska, 
instead of being sent by rail to 
Seattle, as was formerly done. 

“The bottleneck in Seattle,” said 
Minkel, “due to military priorities 
at times, and also to time lost in 
transferring cars from rail yards to 
docks, has caused delays which 
Alaskan dealers strongly protest.” 

By boat and plane, Minkel visited 
the four Studebaker dealerships in 
Alaska. In Ketchikan, he tarried 
long enough to appoint a new deal- 
ership—Morris Oaksmith and Lew 
Stanley, partners. Minkel declared 
the Alaskan demand for new cars 
was “insatiable.” 


























"D1 Prices Up Slightly 


Return of Spare Tire Brings $15 to $30 Increases 
In Factory Billings to Dealers 






(Continued from Page 2) 


factory prices were raised 3% per- 
cent last March. The Herlong pro- | 
posal would restore discounts of 
all retailers to the levels prevailing 
between May 24 and June 24, 1950. 

Dealers lost approximately one 
percentage point from their dis- 
count totals as a result of the 
March action. NADA has been 
fighting hard to gain a Congres- 
sional guarantee of pre-Korean 
discounts as part of the new De- 
fense Act. 

The NADA campaign was effec- 
tive in dissuading OPS from trying 
a similar discount maneuver in 
June, at the time price increases 
were allowed on newly-engineered 
Chrysler V-8 models. 

Chrysler dealers received their 
full percentage markups on the 
New Yorker, Imperial and Crown 
Imperial price hikes. On July 13, 
when OPS certified price ceilings 
for the new Saratoga V-8 line, the 





traditional dealer markups were 
also granted. 
i: * He 

no passage of the Herlong 

amendment by voice vote kept 
alive the NADA plan to compel 
OPS action reinstating full dealer 
discounts. The Senate had refused 
to include the binding Dirksen 
amendment in its Defense Act on 
the ground its measure already 
would require OPS to “consider” 
pre-Korean retailer markups in fix- 
ing ceiling prices. 

But the Herlong clause is arbi- 
trary and would bring about the 
one percent addition to retail car 
prices as of Aug. 1, providing the 
new Defense Act is effective then. 

The first of the four industry- 
wide price shifts occurred last 
December with the freeze-and- 
rollback of Ceiling Price Regula- 
tion I. The next widespread ad- 
justment came when OPS allowed 
factories a 3% percent boost in 
March, succeeded by the move 
denying dealers full discount ap- 
plication on the higher wholesale 
prices. | 

NPA ordered removal of the 
spare tire in April, but it wasn’t 
until late May that OPS announced | 
the third industrywide fluctuation 


| 


Correction 
In the July 23 issue, AUTOMOTIVE 
News reported that Wel-Met Co., 
Kent, O., was building a plant at 
Salem, Ky. The new Wel-Met plant 
will be located at Salem, Ind. 
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BINDER for 
Automotive News 


NSWERING many requests from our 
+ readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 


and which we can recommend. This binder 
is covered with black Levant leather cloth, 
stiff sides, holds 26 issues of Automotive 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


|covering the NPA order and trim- 


ming retail prices to compensate 
for the absence of spare tires. 
Prior to the Chinese Communist 


linvasion of Korea last winter, in- 


dustrywide price changes had not 
been invoked in the auto industry 
since the mays of OPA. 


Wage Stabilizers 
Create Agency 


For Enforcement 


WASHINGTON.—Dr. George W. 
Taylor, chairman of the Wage Sta- 
bilization Board, announced last 
week the creation of a national 
enforcement commission for deal- 
ing with violations of the board 
regulations. 

At the same time, he announced 
the procedures by which the en- 
forcement matters would be 
handled by the commission and 
the board’s legal division. 

Taylor said that he felt that long 
strides had been made toward the 
revision of the national wage 
formula, and that a new policy 
might be announced in a “matter 
of weeks.” 

The enforcement commission will 
be composed of three members, he 
said, with Helen Humphrey, a Na- 
tional Labor Relations Board 
official since 1939, as chairman. He 
said the other two members would 
be named soon. 

Several thousand investigations 
were under way or planned now, 
according to Taylor. He said that 
investigations were being made in 
the tool and die, shipbuilding and 
construction industries. 


Federal Failure to Act 


On Hoover Report Hit 

WASHINGTON. — President 
Truman and Congress were tak- 
en to task last week by the 
Citizens Committee for the Hoo- 
ver Report for their failure to 
speed action on reorganization 
of the federal government. The 
committee said the present Con- 
gress has done almost nothing 
to enact the Hoover Commis- 
sion’s recommendations. 

It said that “President Tru- 
man has submitted only one re- 
organization plan to Congress 
during this session, an unhappy 
contrast with 1949 and 1950.” 
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Probe Uncovers ‘Favors’ at Detroit Tank Center .. . 





Defense Contract Scandal Bared 


(Continued from Page 2) 
months of helping Metro Engineer- 
ing obtain defense work, they made 
more money than Metro did, Al- 
though Metro was their sole client. 

According to Nathaniel C. Pat- 
ton, an auditor for the General Ac- 
counting Office, an agency respon- 
sible only to the President, the 
O’Haires got commissions of $37,715 
from Metro during the last half of 
1947. 

* * 2 

he linking of Chrysler Corp. to 

the hearing was done by Rep. 
Shelley (D., Calif.). Shelley said 
that, although all the witnesses at 
the Detroit hearing were from 
small business, there was definitely 
a big business tieup. 

“From the witnesses’. today,” 
Shelley said before the second day’s 
hearing started, “we expect to find 
a link with the Chrysler Corp.” 
However, no witness ever put 
Chrysler’s name on the record. 

A comedy note was injected in 
the hearing with the testimony of 
Ken Heavlin, a youthful looking 
partner with a crew haircut, in 
the Versatile Engineering Co. 

Heavlin said he expected to han- 
dle a “few million dollars” worth of 
defense work before the end of 
1951, and already had $800,000 on/| 
this year’s books. 
oa 


“drove me nuts”, more evidence about the way con- 
tracts are awarded at the tank 
arsenal. 

In Washington, Army Secretary 
|Pace was quoted as stating that a 
full-scale investigation of Gen. 
pany, he said. |Crawford was under way and that 

“Finally,” said Heavlin, “they | appropriate action would follow. 
were driving me crazy. I used the ae * 

Korean war as an excuse to stop it.”| [N THE wake of the House hear- 

Rep. Hoffman (R., Mich.) asked|* ing, Grissom asked the Wayne 
Heavlin if he had ever attempted | county (Detroit) prosecutor's office 
to find out what a competitor’s|to investigate $82,000 to $130,000 
sealed bid was on a defense con-| worth of auto parts, which Grissom 
tract prior to the time bids were|said he had paid for, but never 
opened. | a delivery. 

Grissom told Chief Assistant 
Prosecutor Ralph Garber that he 
was approached by a man who 
said he could get government 
contracts for auto parts, but 
needed financial aid. 


ment employes 
getting things wholesale. 

Heavlin got appliances, such as 
television sets, refrigerators, etc., 
for tank arsenal employes as a 
matter of goodwill for his com- 


” 


* * 
6¢PDLENTY of times,” said Heav- | 
lin. 

“Did you ever pay any more for| 
information on a_ sealed bid?” | 
asked Hoffman. | 

“I never paid any money,” said Grissom said he entered into an 

Heavlin, “because nobody could |arrangement whereby he would 
ever get me any information.” |buy parts for delivery to the tank 
| The hearings finally wound up/arsenal from a _ subcontractor, 
|with the House committee asking| An official of his company, Gris- 
the Federal Bureau of Investigation|som said, issued checks for the 





Fords Gather for Expressway Ceremony— 


As the ribbon was cut for the first portion of the new Edsel Ford expressway on 
Detroit's west side, Mrs. Edsel Ford and three of her children were pictured with city 
and state officials. The first section of the depressed crosstown highway is a two-mile 
stretch from the west city limits at Wyoming to Livernois. Started in January, 1947, the 
initial section cost $11,500,000 and consists of three lanes in each direction. The 
Edsel Ford Expressway is scheduled to reach the east Detroit limits by 1958 at a 
total cost of $110,000,000. Left to right, at the ribbon-cutting ceremony, are Mrs. 
Albert E. Cobo, wife of Detroit's mayor; Charles M. Ziegler, Michigan state highway 
commissioner; Mayor Cobo; John Denman, WJR news announcer; Benson Ford, Lincoln- 
Mercury general manager; Mrs. Edsel Ford; Don Leonard, state police commissioner; 





and the U. S. Treasury department | parts which were never delivered. 
to aid its investigators in gathering |He refused to identify the official. 





* . | 
OZING confidence, Heavlin, 
while blowing smoke _ rings 


from a cigaret, told how govern- 


3 GM Plants Get 
DPA Tax Aid; | 
One Is Denied | 


WASHINGTON. — The _ govern- 
ment last week awarded General | 
Motors tax benefits on three units 
of new construction but refused | 
the status to a fourth. The Defense | 
Production Authority authorized | 
the company to write off 75 percent 
of the cost of the three new units | 
in just five instead of the usual 20 
years, and deduct the amortization 
charges from the taxable income. 

The certificate of necessity was | 
refused to the $2,708,000 aluminum | 
casting plant at Jones Mill, Ark. In| 
compliance with DPA policy, no 
reason was given for the refusal. 

An aircraft manufacturing plant 
at Tonawanda, N. Y., estimated | 
cost of $21,000,000, an aircraft parts | 
plant at Flint, estimated cost of 
more than $15,000,000, and a plant 
for the manufacture of transmis- 
sion assemblies at Livonia, Mich., 
also estimated at more than $15,-| 
000,000, were approved by the DPA. 


Glenview Model Plane Meet 


CHICAGO. — The fifth annual 
model airplane contest at Glenview 
Naval Air Station under auspices 
of Chicago Plymouth dealers drew 
550 competitors. Factory officials | 
were on hand for the event. 








PUZZLED 


NEED INFORMATION 
IN A HURRY 


CONSULT YOUR 
AUTOMOTIVE NEWS 


EMG 


FOR THE ANSWER 


(There is still a limited supply of 1951 | 
Almanacs available at $2.50 per copy.) | 
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MANZEL TRANS-LIFT 


Transmission ¢ 
in position but 


William Clay Ford, company director; Inspector James Hoye, Detroit police traffic 
director, and Mrs. Walter B. Ford II, only daughter of Edsel Ford. 


Nothing Can Match TRANS-LIFT 


For Speed and Ease in Handling 
Automatic Transmission 


SEE HOW EXCLUSIVE ROTARY ADJUSTMENT SAVES TIME 
in aligning bolts, dowels, splines, driveshafts . . . compensates for 


variations in spring suspension, floor, or hoist. 
OTHER MAKES 
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} 
| PRICE $ 144 75 without adapter 
ONLY | 


Adapters for Fordomatic, Merc-o-matic, Hydramatic, 
Ultra-matic, and Dynaflow ..$13.00 each 
Powerglide .....2000+0++$16.50 


StUAODONOE cn dccccsenceseedts 


Order direct today (or write for 
literature) from 


ee 
‘ Je'll 





315 BABCOCK STREET 
BUFFALO 10, NEW YORK 


——— Factory authorized manufacturer and supplier 
of approved tools and equipment for servicing 
all Ford, Lincoln and Mercury Vehicles. 


 ——1<“~, 
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Report Covers 63 National, 


AUTOMOTIVE NEWS, JULY 30, 1951 


State and Local Grours .. . 





Breakdown of Association Dues 


By Bernie Thomas 
Associate Editor 
REATHES there as association- 
minded dealer with a financial 
mind so dead, who at “dues-pay- 
ing time,” never to himself has 
said: 

“I wonder how much dealers in 
other states have to pay to enjoy 
the benefits of their associa- 
tions?” 

Well, the answers can be gleaned 
from a report dropped around at a 
recent meeting of the Automotive 
Trade Assn. Managers in Detroit. 

The report is fairly complete, cov- 
ering in all, 63 associations—com- 
prised of NADA, 36 state groups, 24 
local and district groups and two 
in Canada. 

* * 

i REVEALS that only three of 

the 36 state associations charge 
any initiation fees, these ranging 
from $10 to $50. Only two state 
groups have a flat annual dues 
charge for all members. All others 
use a bracket system for determin- 
ing dues, based on units sold, dollar 
volume, etc. 

Nine local or district associa- 
tions have a flat charge, but the 
other 15 use the bracket system. 
Generally, fees for associate mem- 
bers in allied trades involve a flat 
rate. 

Only 10 state associations covered 
in the report have had the same 


Gary Dealer Offers 


Sale of ‘Flood’ Cars 

GARY, Ind. — While floods 
were sweeping through Topeka 
and Kansas City, automobile de- 
liveries were blocked from the 
factories to that area. Because 
of this, Grantham Auto Corp., 
733-51 Washington, was able to 
obtain seven transport loads of 
new cars, intended for western 
dealers. These new 1951 Dodges, 
Plymouths and Dodge trucks 
were offered to the Gary area at 
special lower prices and immedi- 
ate delivery, with or without 
tradeins. 





LE 
dues charges in effect for eight 
years or more. All the others have 
either raised or lowered charges in 
the postwar period. 

On the other hand, five state and 
three local associations reportedly 
plan to hike dues in the near fu- 


ture. 
s J * 


S FAR as assessments are con- 
cerned, no state association 
finds it necessary to levy any at all. 
However, six local groups do, for 
such things as National Dealer 
Week, industry advertising. auto 
shows, special meetings, social ac- 
tivities, etc. 

One local association makes an 
assessment in lieu of auto show 
income. 

Additional income is derived bv 
some dealer associations through 
the sale of lists, distribution of 
license tags, title filing services, 
group insurance, etc. 

Taking them in alphabetical or- 
der, here’s how the associations. 
covered in the ATAM report, collect 
from their members: 


Association Annual Dues 





ENS, sss ipeatcscncdsnvesanas $ 48 to $420 
Arizona ..............$1 per new unit sold 
Arkansas ..........................- 20 to $200 
Northern Calif. ............. $ 25 to $ 40 


Are 





Southern Calif. $ 25 
Connecticut 20 to $150 
Florida 25 to $300 
Georgia . 15 to $ 50 
Idaho 18 to $150 
Illinois . 12 to $ 75 
Indiana 10 to $150 
Iowa . 15 to $ 50 
Kansas ..... 15 to $150 
Kentucky 25 to $100 
Maine 25 to $ 50 
Maryland .. 25 to $100 
Massachusetts 35 to $100 
Michigan . 15 to $ 40 
Minnesota . 16 to $100 
NADA to $250 
New Jersey . 25 to $200 
New York 18 to $ 96 


25 to $100 
15 to $100 
$ 15 
15 to $100 
25 to $ 50 
25 to $100 
35 to $250 


North Carolina 
North Dakota 
ee 
Oklahoma ... 
Oregon ... 
Pennsylvania . 
South Carolina 


PRAPRRARRRRRAR RARRHRRRAHRHRRARNRRRHRARRBRA 
— 
oo 


South Dakota 15 to $ 35 
Tennessee . 35 to $200 
Texas 25 to $100 
Utah . 30 to $300 
Virginia ....... 24 to $120 
Washington . 10 to $150 
Wisconsin . $ 15 to $ 60 

Local and district associations 


charge as follows: 


Akron $600 maximum 
Brooklyn & 

Long Island . $ 50 to $125 
Buffalo $ 50 to $150 
Chattanooga, Tenn. $ 72 
Chicago  enieds .$ 75 to $150 
Chicago (Ford) $120 to $360 
Cincinnati ..$ 50 to $260 
Cleveland . ..75 cents per unit | 
Dallas $600 | 
Detroit $150 
Indianapolis .. steesens $100 
Kansas City .. $132 to $165 
Los Angeles ‘a $200 


Milwaukee .......... i $100 
New York City $ 50 to $300 
Pittsburgh . oh 85 to $150 
St. Louis ....... .....$ 60 to $180 
San Francisco . we $120 
IIE Sie seetecaasectscckuavctniusees $ 80 
Washington, D. C........... $ 10 to $ 50 


Some of the foregoing associa- 
tions charge initiation fees as fol- 
lows: Maine, $25 to $50; Massachu- 
setts, one share of stock at $10; 
Virginia, $12; Akron, $50; Cleve- 
land, $100; Columbus, $250; Dallas, 
$100; Indianapolis, $10; Kansas 
City, $100; Los Angeles, $75; St. 
Louis, $100 to $300; San Francisco, 
$100; Toledo, $12.50; Washington, 
D. C., $10 to $250. 

Some associations grant member- 
ships to allied trades at varying an- 
nual rates as follows: Connecticut, 
$10 to $100; Florida, $100 to $500; 
Illinois, $12 to $25; Kentucky, $50; 
New Jersey, $25; New York, $18 to 
$60; Pennsylvania, $25; South Caro- 


Business Loans Explained 


In Commerce Pamphlet 

WASHINGTON.—A pamphlet ex- 
plaining how private business en- 
gaged in the national defense effort 
can obtain government financial 
assistance has been issued by the 
Department of Commerce. 

The pamphlet, “Defense Loans for 
Small Business,” describes working 
capital assistance available from 
federal agencies. It explains that a 
defense contract does not in itself 
insure a loan from the government 
and outlines requirements for ob- 
taining one. 


You SELLING Cars... 


Or Giving Them Away? 


Now, more than ever before, every automobile 


salesman should have a copy of ... 


John O. Munn's 


“A Guide to Automobile Selling” 


Here's what an auto salesman says about this book: “I've been selling cars for 
the last five years, but | learned more about real auto selling in a few hours of 


reading John Munn's book than | did in the whole five years . . 


This book tells salesmen how to sell on the basis of product and dealer service 
rather than through overallowance. Every dealer should make sure that his sales- 
men are well-grounded in the ideas that this money-making, 64-page book 


sets forth. 


$3.50 per Copy, postpaid 


BOOK DEPARTMENT 


Automotive News 
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|lina, $50 to $250; Tennessee, $25; | 


| Texas, $25; Virginia, $100 “or over;” 
| Washington, $25 to $100; Brooklyn 
& Long Island, $50 to $100; Chatta- 


nooga, $72; Buffalo, $50 to $75; Chi- | 


cago, $75 to $150; Cincinnati, $25 to 
$50; Columbus, $50; Kansas City, 
$60 to $165; New York City, $100; 


Pittsburgh, $50; St. Louis, $48; To- | 


ledo, $13 to $80, and Washington, 
D. C., $10 to $20. 






New Battery 
Said to Work 
At 65 Below 


ANN ARBOR, Mich.—A light- 
weight storage battery which is said 





zero and maintain its charge for 
long periods has been developed by 
the University of Michigan Engi- 
neering Research Institute for the 
Army Ordnance corps. 

The battery is expected to have 


tary applications, according to 
Prof. L. L. Carrick and L. S. Ger- 
ber, directors of the research. 

The lightweight nature was made 
| possible by successfully lead plating 
| materials ordinarily corroded by 
| sulphuric acid, the researchers ex- 
plained. 

They said this made possible the 
replacement of large amounts of 
lead ordinarily used with alumi- 
num, brass, iron or copper, result- 
ing in a lighter but more powerful 
battery. 

The battery withstood tempera- 
ture tests, operating effectively 
from 165 degrees above to 65 de- 
grees below, they reported. 

Carrick and Gerber said that the 
battery will start cars which have 
stood idle all winter. This is due to 
the pure lead plating on a lighter 
metal base instead of lead anti- 
mony alloy now used to produce the 
grid core of standard batteries. 


3 Win New Posts 
In F. L. Jacobs 


Sales Division 


DETROIT.—Three changes in the 
sales department of F. L. Jacobs 
& Co. were announced last week 
by Rex Jacobs, 
president. J. F. 
Cahill, formerly 
sales manager, is 
now on the presi- 
dent’s staff doing 
special assign- 
ments. Clark E. 
Pardee, formerly 
assistant sales 
manager, has 
been promoted to 
sales manager. 

Traver C. Smith 











J. F. Cahill 


industry sales assignments. Previ- 
ously he had been assistant district 








Clark E. Pardee 


Traver C. Smith 


sales manager for Lincoln-Mercury 
in Detroit. 

He has had five years’ experience 
in automotive sales in the Detroit 
area. Smith is a graduate of Yale 
and served in the Naval Air Force 
during World War II. 


GE Repair Units Set 

To Aid Flood Area 
SCHENECTADY, N. Y.—General 

Electric Co. announced last week 

that it has mobilized 


restore public electric services in 
the Kansas City area as soon as 
flood waters permit. 

H. F. McCullough, manager of 
GE’s national group of service 
shops, stated that repair facilities 
|have been geared in Kansas City, 
| Houston, Dallas, St. Louis, Chicago, 
Cincinnati, Cleveland, Milwaukee 
and Minneapolis to help handle 
emergency floor repairs. 










wide commercial as well as mili-| 





its service | 
facilities in a 10-state area to help 


~ Dealers in the Limelight 





Detroit's Walker Retires— 





Clark, and C. J. Thompson. 


lowing, sponsored by automotive 
firms: 

Surrender of the French to the 
British, Buick; treaty between 
Chief Pontiac and the British, Pon- 
tiac; arrival of the Americans, Gen- 
eral Motors. 

The city’s first steamship “Walk- 
in-the-Water,” Kelsey-Hayes Wheel 
Co.; Michigan’s part in the Civil 
War, Lincoln-Mercury; replica of 
Fort Wayne, Ford; coming of the 
| nationalities, Kaiser-Frazer. 

* * * 
| CELEBRATION of Detroit’s 200th 

4 birthday, Hudson; early auto- 

motive production, Oldsmobile; 1909 


World War I (in two sections), 
Chevrolet. 
The “Roaring ’20’s,” Packard: 


two floats on influence, including 
nationalities, that made Detroit 
great, Chrysler Corp., and the 
250th birthday cake, Nash, which 
brought in Miss America for the 
affair. 

Scores of other floats and smaller 
displays rounded out the huge pro- 
cession, while the cast of costumed 
characters in the spectacle ran into 
the thousands. 

Events earlier in the week, while 
smaller, were nonetheless spectacu- 
lar. Secretary of State Dean Ache- 





Rambler Debut Marks Opening— 


| Coincident with the introduction of the Nash Rambler Country Club, Ed Mooney, 
to start a car at 65 degrees below | president of Ed Mooney Motors, Evansville, Ind., opened his new sales and service 
building in the heart of the city. Shown outside the building on opening day are 
(left to right) J. E. Lamy, central regional manager; R. J. Sanford, Cincinnati zone 
manager; H. C. Doss, sales vice-president, and Mooney. Mooney, who is a leader 
in local civic activities and youth development work, became a Nash dealer in 1945. 


Pontiac Dealer Advertising Group— 


Newly elected members of the advertising committee of the southern California 
Pontiac dealers club are shown as they met at Los Angeles with Ken Clark, club presi- 
dent. Committee members are, left to right, Lafe Utter; Chairman Emmet Faulkenberg; 


agricultural fair, Dearborn Motors; | 









| Dan Courtney, president of the Detroit Auto Dealers Assn., presented a gold clock, 
gift of the association, to Tom Walker, retiring Ford dealer, in honor of his completion 
of 50 years in the retail auto business. Left to right are: Paul Graves, executive sec- 
retary of the association; Walker; Courtney and Gil Schaefer, Walker's associate, 
pictured at the association's annual golf tournament. 





be 





Auto Firms Lead Punado 


mavgavsanenes ais For 250th Detroit Birthday 


| (Continued from Page 2) 


address at the city’s official birth- 
day banquet Tuesday. 

Ambassadors from England, 
France and Canada attended the 
event along with representatives of 
|}most of the free nations of the 
world. 

+ * * 
WO native sons were honored 
before the banquet. Watches 
and scrolls were presented to Joseph 
Dodge and Dr. Ralph Bunche. 

Dodge, president of the Detroit 
Bank, was honored for his work in 
rebuilding the shattered economies 
of Austria and Japan, and Dr 
|Bunche for effecting peace in Pal- 
estine. 

Other events during the week 
included a parade of a thousand 
boats of all kinds down the De- 
troit river; dedication of the De- 
troit Historical Museum, and is- 
suance of a commemorative 
three-cent U. S. postage stamp. 

Special musical and dramati 
programs were presented through- 
out the week, along with scores o! 
|other activities ranging from th: 
| laying of cornerstones for new civi 
| buildings to presentations of med- 
als to civic dignitaries. 

In addition to the speeches by 
President Truman and Acheso: 
|there was an address by Defens: 
|Mobilizer C. E. Wilson at a ban 


son delivered a major foreign policy | quet following the parade. 
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Detroit Opens 
History Museum 


On 250th Fete 


DETROIT. 


new building of the Detroit His-| 


torical Museum was held here Tues- 
day (July 24), the 250th anniversary 
of the city’s founding. 

A feature of the modernistic 
structure is the wing wherein is lo- 
cated the John and Horace Dodge 
Memorial Industrial Hall, a dona-| 


Dedication of the) 


_AUTOMOTIVE NEWS, 








tion of the Dodge family in mem-| Price Lowered on Humber Hawk— 
Reversing generally upward price trends, the Rootes group has announced a $200 | Calif., told the Senate Finance com- 


ory of the Dodge brothers. 


On opening day, the Industrial | reduction on the four-door Humber sedan model pictured above. Price reductions were |mittee that as purchasers of old- 
Hall featured five early-vintage au- | also announced on the Hillman Minx, the company said. Price cuts were made by the established businesses 


tomobiles—-a Dodge, Ford, Hudson, 
Oldsmobile and Packard—as well as 
Designer William B. Stout’s famous | 
Scarab car. 

Formal dedication of the build-| 
ing, which was televised locally, | 
featured speeches by J. Bell Moran, | 
president of the Detroit Historical 
Society, and former U. S. Sen. Pren- 
tiss M. Brown, board chairman of 
the Detroit Edison Co. 

Exhibits at the new museum will 
be flexible, officials said, and will 
emphasize the change in urban or | 
city life and give special attention | 
to the growth of services which the | 
city itself proviess its citizens. 


First N. Y. Treek Seale 


To Rise at Larchmont 

LARCHMONT, N. Y.—The first 
of a series of truck-weighing sta- 
tions to administer New York’s 
new truck mileage tax law will be 
built here. 

State officials announced that 42 
stations would be built at once and 
78 more are planned. They said | 


that $1,200,000 of the state tax de- | 
partment’s initial appropriation for | 


administration of the law was being 
made available to the public works 
Gopartment to establish facilities. 


Rootes group as the result of increased sales volume in the U. S. market. 


'Discount Amendment in Doubt... . 





21 Months 


on Loans 


Seen for Reg. W 


(Continued from Page 1) 


position, 18 months would not be 
really helpful while 21 would. 

3. If automobiles are to bear in- 
creased excise taxes—and that is 
likely—an extension of only three 
months over the present 15 would 
not afford adequate relief. 
many automobile dealers person- 
information on the harshness of the 
present credit terms. So it does 
seem at the 
from the FRB regulations will be 
voted. 

* * x 

*O FAR as the Herlong dealer- | 
7 discount amendment is. con-| 
cerned, there is grave doubt about | 
how far Congress will go in that 
particular field. As a matter of fact, 





Ferguson Names U mstead 

Layton Umstead has been named 
vice-president and general sales 
manager of H. M. Ferguson, Inc. 
(Mercury), Cleveland. 
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that proposal is second to none in 
importance to car dealers, and 
would seem to be thoroughly justi- 
fied, but it appears to lack the 
appeal to the national legislators 


inherent in the need of a working | 
man for a car to keep him on his| 


job. 


As for the proposed increases in " 
the federal automotive excise taxes, 


it is still a bit early to prophesy 
what will happen because the new 
tax bill, now in the hands of the 
Senate Finance committee, may go 


up or down from the $7.2 billion ap- | 


proved by the House. 

The Senate committee hopes to 
reduce it by a billion dollars, 
while the Administration and the 
signs of the times point to an 
increase to $10 billion. 

In either case, it appears that the 


automotive excises will stay about | 
-|160 miles over four-mile beach and 


where the House has put them 
10 percent on autos. 
* * * 

ERY likely there will be a new 

Defense Production Act ready 

for President Truman’s signature 

by tomorrow night (July 31). And 


it will authorize plenty of controls | 


for, after all, Congress, in the pres- 
ent emergency, will not let the 
country down. There are patriots 
on Capitol Hill fervid as any to be 
found elsewhere. 

Meanwhile, it looks like the re- 
tail automotive trade definitely 
will be released from the iron 
band of the FRB at an early date 
and maybe — just maybe — their 
historic discount will be restored. 

The Senate-House 


a race against time. The present 
law expires tomorrow, July 31, giv- 
ing the conference group only seven 
days—including Sunday—in which 
to adjust the differences between 
the Senate and House bills, 


the final bill, and for President 
Truman to sign it. 
. : ‘ 
iN AJOR points of difference are: 
1. The Senate bill would con- 
tinue price, wage, rent and credit 
|controls to Feb. 29, 1952, and indus- 
trial allocations authority to June 
30, 1953. The House bill extends all 
such authority to June 30, 1952. 
The Administration asked for a 
two-year extension. 
2. Both bills uphold the 10 percent 


Haulaway Guide 
DETROIT.—The National Auto- 
mobile Transporters Assn. has pub- 
lished a booklet outlining complete 
facts about the auto haulaway 
business. 





Most members of Congress know | 


ally and have had much first-hand | 


moment that relief | 


conferees be- | 
gan their work last Wednesday in | 


for | 
each branch of Congress to approve | 


|rollback of cattle prices, already in 
| effect. The Senate bill bars further 
| rollbacks of farm prices, but allows 
jlimited rollbacks of manufactured 
goods if increases in costs are 
|taken into account. 

3. Both bills allow rent in- 
creases up to 20 percent over 
1947 levels, and permit the Fed- 
eral Government to recontrol 
| rents in critical defense housing 
areas. 

4. The House bill requires that 
retailers and wholesalers must be 
| allowed, in price ceilings, their cus- 
| tomary percentage margins above 
jthe cost of materials, with the ex- 
lception of articles found by the 
|government to be in short supply. 
|The Senate bill contains no similar 
provision. 

5. The Senate bill lengthens the 
installment payment period for new 
and used automobiles, now 15 
months by regulation of the Fed- 
eral Reserve Board, to 18 months. 
\It specifies that a down payment 


|}of more than one-third may not be 
| ordered. 

* * * 
HE House bill goes further. It 
extends the payment period for 
new and used automobiles to 21 
months, keeps the down payment 
for new cars at one-third but eases 
|the down payment for used cars to 





| one- -fourth. 


Detroit Race 


(Continued from Page 2) 
Here are the brief results of the 
16 races to date: 
Feb. 11—Daytona Beach, Fla. 





|road course, Teague, Daytona 
| Beach, 1951 Hudson Hornet; Apr. 1 
Charlotte, N. C., 150 laps over 
three-quarter mile dirt track, Tur- 
ner, Roanoke, Va., 1951 Nash Am- 
bassador; Apr. 8—Mobile, Ala., 150 
laps over three-quarter mile dirt 
|track, Tim Flock, Atlanta, 1951 
|Oldsmobile 88; Apr. 8—-Gardena, 
Calif., 200 laps over half-mile dirt 
track, Teague, 1951 Hudson Hornet. 

Apr. 15 — Occoneechee speed- 
way, Hillsboro, N. C., 85 laps over 
mile track (race called due to 
rain), Fonty Flock, Hapeville, 
Ga., 1950 Oldsmobile 88; Apr. 22— 
Phoenix, Ariz., 150 laps over mile 
dirt track, Teague, 1951 Hudson 


| Hornet; Apr. 29—North Wilkes- 
boro, N. C., 150 laps over five- 
eights mile dirt track, Fonty 


Flock, 1950 Oldsmobile 88; May 6 
—Martinsville, Va., 200 laps over 
half-mile dirt track, Turner, 1950 
Oldsmobile 88. 

May 30—Canfield, O., 200 laps 
lover half-mile dirt track, Teague, 
1951 Hudson Hornet; June 10—Co- 
lumbus, Ga., 200 laps over half-mile 
dirt track, Tim Flock, 1951 Oldsmo- 
bile 88; June 17—Columbia, S. C., 
200 laps over half-mile track, Mun- 





|dy, Atlanta, Ga., 1951 Studebaker; 
June 24—Dayton, O., 200 laps over 
|half- mile banked asphalt track, 


Turner, 1950 Oldsmobile 88. 

June 30—Gardena, Calif., 200 laps 
over half-mile dirt track, Lou Fi- 
garo, Inglewood, Calif., 1951 Hud- 
son Hornet; July 1—Grand Rapids, 
Mich., 200 laps over half-mile dirt 
track, Teague, 1951 Hudson Hornet; 
July 8—Bainbridge, O., 100 laps 
over mile dirt track, Fonty Flock, 
1950 Oldsmobile 88; July 15—Hei- 
delberg, Pa., 200 laps over half-mile 
dirt track, Thomas, Sanford, N. C., 
1950 Plymouth. 
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Tax Law Treats 
Them Unfairly, 
New Dealers Say 


WASHINGTON. 


last week to put them on an equal | 


basis with their competition in the |Congress 


matter of paying taxes. 


Clarence Dixon and Phil Hall, 
both of Hollywood, Calif., and 
|Marvin K. Brown, San _ Diego, 


they _are 









jan employe of the 











Three West | 
Coast dealers appealed to Congress | that under the new 








31 


| forced to use a profits base that 


results in inequality. 

Dixon said that after 35 years as 
Don Lee and 
Hillcrest Motor Co., last year he 
bought the company’s Hollywood 
| franchise. 

“You can appreciate,” said Dixon, 

“what a shock it was to me to learn 


law (the ex- 
}cess profits tax bill enacted by 
late in 1950), my profit 


base was reduced to a figure just 


|a shade over 10 percent of what 


it would have been for the old 
owners.” 
Such a condition, Dixon said, 


leaves him with very little to pay 
for a business purchased largely 
‘on borrowed capital. 
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The Technique of 


AUTOMOTIVE SALESMANSHIP 
By W. K, BRAASCH 


Dean of Automotive Sales Trainers 


A BRIEF DIGEST OF THE FIELD-TESTED SALES PRIN- 
CIPLES USED IN TRAINING OVER 30,000 AUTOMOBILE 


THIS MANUAL CONTAINS DETAILED OUTLINES 
OF THE SIX TALKS FEATURED IN OUR 


AUTOMOTIVE SALES TRAINING CLINICS 


SIX OUTLINES IN ONE MANUAL 


No. 1—Nine Steps in Selling Automobiles. PRICE 
No. 2—Automotive Success Fundamentals, 

No. 3—Fifty Ways to Find Prospects. $1 00 
No. 4—Personality—the Key to Success. ° 
No. 5—Used Car Salesmanship. Postpaid 
No. 6—Organizing Your Sales Talk. 


W. K. BRAASCH, 332 S. MICHIGAN AVENUE 
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ADVERTISEMENT 








ALL-IN-ONE PLAN BUILDS 
DEALER GOODWILL 


and Stretches Ad Dollars Farther 


DETROIT, Michigan, July 30.—Making 
the most of your advertising outlay is a 
“must” these days for all forward-looking 
dealers. This should be especially clear in 
view of Treasury-Secretary John W. Sny- 
der's sanction of 
advertising expendi- 


tures as legitimate 
income - tax deduc- 
tions, coupled with 
the rulings by the 
Office of Price Stab- 
ilization that adver- 
tising costs can be 
used in determining 
new price ceilings. 


There is no question 
that advertising has 
arrived as a neces- 





H. N. Farrand 
|sary dealership cost of doing business. 


Many far-sighted dealers 
the U. S. A. have recognized the increas- 
ing importance of advertising. They are 
expanding their ad budgets in the knowl- 
edge that the furtherance of customer 
goodwill is a never-ending job. A deal- 
er's name and reputation will be forgot- 
ten unless they are constantly kept in the 
minds of the vast consumer public. Pro- 
motion is needed to safeguard his invest- 
ment in building and facilities. Yet, al- 
though Secretary Snyder estimates the 
costs only 29 cents, 
numerous dealers fail to spend it wisely 
and thus lose the benefit of the ‘cheap 
dollar.’ 

As dealers know, there are promotion 
schemes and there are promotion schemes. 
They run into the thousands and each one 
has its share of supporters and rooters. 
But UNTIL NOW, a new-car dealer has 
been unable to get anywhere a plan of- 
fering him the whole ball of wax. The 
all-in-one promotion designed to fit all 
parts into the whole to build dealer good- 
will through profitable channels and still 
cost the dealer less! Now, a dealer can 
subscribe to a one-stop package advertis- 
ing service, not just a one-time shot. 

The advertising - merchandising- 
training problems of the average 
new car dealer have been under 
study for six years by Herman Far- 
rand, Vice-President and General 
Manager of Farrand-Nadell, Inc., 
Detroit. He became convinced dur- 
ing his research that advertising 
agencies were missing a bet by fail- 
ing to offer dealers what Farrand- 
Nadell IS offering dealers—the 
whole package of advertising, mer- 
chandising, survey sales training, 
public relations and customer mail 
contact. That means EVERYTHING 
—a complete direct mailing service; 
intensive training programs for car, 


throughout | technique" 


truck and service salesman: dealer- 
level research on operational prob- 
lems; publicity in all available effec- 
tive media, and what have you. 

Farrand-Nadell, Inc., was established on 
this package principle shortly after the 
first of what has turned into a crucial 
year for dealers. Six well-known dealers 
representing three major factories have 
already subscribed to the first all-in-one 
system in the history of dealer promo- 
tions. In the short time of six months, 
Farrand-Nadell has put into operation a 
complete mailing plant for dealer-client 
use only. Mailing costs have consistently 
run 15 to 30 percent below prevailing 
costs for this work. The mail plant fea- 
tures modern Speedaumat equipment and 
an IBM selection and research system. 
Short, concise courses in “basic selling 
have been given to car, truck 
land service salesmen. Surveys have been 
worked up and mailed to dealer custom- 
ers and to prospect lists. These surveys 
have brought about re-evaluation of cli- 
ents' advertising budgets, eliminating 
needless outlay for promotions that bring 
no response and pointing up other ap- 
proaches that are more advisable in the 
individual case. But, whatever the serv- 
ice, Farrand-Nadell has it and will supply 
it in a goodwill package that helps the 
dealer realize the most from his adver- 
tising dollar. 

Last but not least, Farrand-Nadell offers 
a shopping service. Telephone calls, and 
personal “shopping visits'’ are made by 
“strangers to client dealers. Complete 
reports on the visits are submitted to the 
dealers monthly. 

All this, admittedly, is a big bite. 
As a result, Farrand-Nadell is ex- 
panding its operation on an exclu- 
sive franchise basis. If one dealer is 
signed in a particular territory, no 
competing dealer in that area is 
taken on. Aiding the member deal- 
ers still further, a nominal monthly 
service fee eliminates the need for 
large commissionable billings. 

There it is—the all-in-one promotion 
package that many dealers have been 
waiting for—the single phone number and 
address that will bring the dealer any 
thing and everything in the way of build- 
ing sales, service, profits and goodwill. 
It's all available at Farrand-Nadell, Inc., 
3123 E. Jefferson Ave., Detroit 7, Michi- 
gan. The phone number is LOrain 7-5214. 

One thing more: The amount you can 
spend for advertising with Farrand-Nadell 
is relatively unimportant. What really 
counts is your interest in properly mer- 
chandising and popularizing your good 
name. Farrand-Nadell can make a little 
go a long way... 
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But New Cars Slump . 


Used-Car Sales Show 
Surprising Gain 


(Continued from Page 1) 


in both fields and dealers report 
the going is tough and competition 
is becoming keener in disposing of 
new models. The Korean peace ef- 
fort is another factor that has 
slowed the turnover of inventories, 
dealers state. As one declared, “It 
is just a stoppage; everyone is 
waiting to see what develops. 
People will buy only what they 
actually need at the present time 
and the purchase of an automobile 
is an item that must await the 
settlement of the uncertainty of 
world conditions.” 

Dealers believe they are in for 
the toughest six months in the last 





dealers generally reported normal 
or slightly low stocks of used cars, 
but most used-car dealers admitted 
they were overloaded. 

New-car stocks vary with the 
line and location. Dealers with 
low-priced lines report stocks are 
short, while the rest of the trade 
apparently has more than enough. 

A unanimous opinion is that new- 

car sales now really have to be 
worked for. Not a single dealer 
contacted in the survey demurred 
on this point. 
* 








* 


OST of the dealers are opti- 
mistic about the future, how- 





L-M Winners Rewarded with Gala Trip— 


Winners in a "Big Wheel" contest among parts and service managers of Lincoln- | 
Mercury's Cincinnati sales district are shown as they left by air for a gala week-end | 


in Chicago. The free trip included a baseball game, ao theater party, a tour of the 
city, a lake cruise and a banquet where all winners were presented defense bonds. 
Of the 40 dealers entered in the contest, seven service managers and seven parts and 
accessories managers were winners. Shown left to right are: Louis Bodkin, Troy, O.; 
Ralph York, Owensboro, Ky.; Walter Miller, Middletown, O.; Chester Weatherly, In- 


dianapolis; Charles Maertz, Middletown, O.; James C. Julian, Hender:on, Ky.; Wm. A. | 


Spillman, Henderson, Ky.; M. E. Whitney, district parts and accessories manager, Cin- 
cinnati; Tom Canan, district service manager, Cincinnati; Floyd R. Scott, Bedford, Ind.; 
Fred W. Corwin, Bloomington, Ind.; Kenneth Adkins, Columbus, Ind.; M. R. Bell, field 
sales manager, zone B, Cincinnati; John Musick, Bluefield, W. Va.; Ed McWherter, 


ever, although all agree that good 
results will be obtained only by 
plugging hard at the job of selling. 

There were several reports of 
shorter profits in both new and 
used-car sales. Many new-car deal- 
ers are still giving customers the 
“long dollar” on tradeins. 


However, the practice of grant- 
ing liberal discounts of cash sales 
seems to be receding. A great 
many dealers stated that they 
had discontinued this practice al- 
together. 

Here are reports from the vari- 


ous cities: 
+ * a 


Buffalo 

HERE has been some slight im- 

provement in new-car sales in 
Buffalo since July 4 but the overall 
picture continues spotty. Used-car 
business has shown a substantial 
upturn, however, from the low 
levels reached in the spring. 

While new-car dealers say that 
unit sales are making a fairly good 
showing for this time of year, they 
complain that deals are far less 
profitable. Competition is very keen 
for new-car business and customers 
are shopping about from one dealer 
to another in quest of the “best 
deal.” 

A dealer in the medium-priced 
field made the most pessimistic re- 
port, indicating that the cheaper 
and most expensive cars may be 
faring best in the current market. 
He described new-car sales as “be- 
low normal” and sees little prospect 
for improvement during the next 


few months.—(George E. Toles.) 
* nt of 


St. Louis 

T. LOUIS new and used-car deal- 

ers report that prices have 
dropped on cars in both fields since 
July 4 and two reasons are ad- 
vanced. In the new-car field dealers 
claim there is too much inventory, 
cars are not moving and the 
market is dropping faster than the 
cut in production. 

In the used-car field July 4 is 
the date when sales usually begin 
to taper off in the St. Louis area. 
In this field dealers report that 
while prices are down they are 
not too much lower than the 
spring level but the used-car po- 
tential is much better than the 
new-car field. 

Sales are off and hard to make 


f 


























10 years, but confidently assert that 
if hard work is applied profits on 
inventories will be reaped, but not 
in the volume of other days. As 
one dealer pointed out the hard 
work referred to includes the whole 
organization, sales, parts and serv- 
icing.—(Sam X. Hurst.) 
+ - * 


Seattle 
SLIGHT downward trend in 
both new and used-car sales 
has been noted in the Seattle area 
since July 4 and the start of Kor- 
ean peace talks. 

New-car dealers have their used- 
car stocks in good shape, more on 
the minus than the plus side, but 
in the city as a whole there is 1 
great surplus of used cars, most 
lots being full. 

John Corcoran, president of the 
Independent Car Dealers Assn. of 
Seattle, reports drops of $50 to 
$100 on used cars since July 4. 
Sales have slowed up, he said, 
and a continuance of this trend 
is expected in the coming months, 


although a fairly steady price 
structure is anticipated. 
Korean peace talks have made 


“no difference” as far as public re- 
action is concerned, declared Cor- 
coran. “It’s economic,” he said, 
“and a matter of supply and de- 
mand. The buyers’ market is here. 
The ‘spread’ at wholesale is nar- 
row, now, too.” 

Most new-car dealers reported 
their used-car stocks were low, but 
in balance with the pace of sales. 
New-car activity was likened to 
that of a good prewar year, with 
plenty of work necessary to turn 
up buyers.—(D. M. Trepp.) 


* * * 


Chicago 

-yEALERS here expressed various 
reactions last week on new and 
used-car sales trends since July 4 

as well as the market outlook. 
They said in most instances that 
used-car sales have been more en- 
couraging than those of new cars 
and expressed surprise that the 
new-car market has not been better. 


Offsetting these factors, they 
said, are worries among potential 
car buyers over present taxes 
and the Administration’s fight 
for higher taxes. 

Used-car prices have been firm 
and in some instances higher than 





Buffalo Oldsmobile Dealers Make Fall Plans— 


Production and sales plans for the fall season were recently outlined to this group 


of Oldsmobile dealers of Buffalo and vicinity by J. F. Wolfram, general manager of 
Oldsmobile, and G. R. Jones, general sales manager. The meeting is one of a series 
to be carried on throughout the nation. Left to right, seated, are H. S. Nielsen, Nielsen 
Oldsmobile, Inc., Buffalo; J. B. Manarina, J. B. Manarina Motors, Tonawanda; A. Tra- 
passo, Trapasso Oldsmobile, inc., Niagara Falls; Wolfram; Jones; D. T. Bogart, Buffalo 
zone manager; M. P. Ballard, M. P. Ballard Oldsmobile, Inc., Lackawanna, and S. 
Spector, Spector-Genesee Motor Sales, Syracuse. Left to right, standing, are H. H. 
Streng, Streng Oldsmobile, Inc., Buffalo; F. L. Foerster, asst. zone manager; E. E. Tun- 
more, Tunmore Oldsmobile, Inc., Buffalo; H. W. Fincher, Fincher Motors, Inc., Rochester; 
D. W. Vanderhoef, Bonenblust and Buckman, Rochester; S$. W. Miner, S. W. Miner 
Motor Corp., Buffalo; and L. F. Carlson, executive assistant to the general manager and 
director of public relations and advertising. 


Hopkinsville, Ky.; Walter Rust, Clarksville, Tenn., and John E. White, Portsmouth, Oo. 


before July 4, except where whole- 
saling offers are concerned. New- 
car dealers are hesitant over sell- 
ing their used cars to used-car 
specialists, feeling that they can 
get better prices by direct sales to 
the public. 

As for Korean peace negotiations, 


they were said to have resulted in | 


some buying interest for the reason 
many young men who had expected 
to be called into military service 
new feel they may not be needed.- 
(Mel Adams.) 


+ * * 


Denver 

( PINION is divided here as to 

whether there has been a 
change in the new and used-car 
market since July 4. There are 
those that say things are about the 
same as before that date, while 
others state they have experienced 
a slight ebbing in demand. 


Prices are about the same in the 
used-car field. Sales, however, have 
dropped well below what they were 
a year ago at this time. 


There has also been a decrease 
in new-car sales. Most dealers 
say that this was due to the fact 
that they have caught up with 
their back orders and the market 
has changed to a buyer’s market. 
Government restrictions on time 
payments also are a contributing 
factor. 

There are prospective new-car 
buyers that are watching the Kor- 
ean peace efforts with the hope 
that if war ends government re- 
Strictions will be lifted. This will 
enable a certain class of prospects 
to purchase new cars on more lib- 
eral time-payment plans. 

Dealers here feel confident that 
they will continue to sell new and 
used cars, but it will take a big 
increase in sales effort. The boom 
sales following the end of World 
War II, they realize, have passed, 
and they are making their future 
plans accordingly. — (Ira R. Alex- 


ander.) 
* x + 


Birmingham, Ala. 
~ALES of new cars in Birming- 


“’ ham since July 4 have shown} 
according to| 


a marked decrease 
dealers. One dealer declared that 
his sales of new cars for the 10 
days following the holiday were the 
lowest since 1946 but that his sales 
of used cars were holding up. 

On the whole the market for new 
cars is considerably down and vari- 
ous reasons are being advanced for 
the slump. One opinion is that buy- 
ers bought during the last part of 
June cars that would not have been 
purchased until July. 

The reason given for this was 
that rumors of controls and pro- 
duction cutbacks led buyers to 
feel that a shortage of new cars 
was imminent, This idea was 
strengthened by the fact that 
sales of new cars in June were 
ahead of May. 

Sales of used cars, however, have 
held up and prices are relatively 
firm. Sales of ’49 and ’50 models 
which command a higher price 
have been slow and cars in the 
older brackets have been very slow. 
The best demand is for cars from 
1946 to 1948. 

There has been no marked re- 
action to the Korean peace talks. 
The consensus among dealers here 
as to future business is that de- 
mand for both new and used cars 
will soften during the rest of the 


summer but they are hopeful that | 


| fall business will be better if new- 
car shipments hold up. This area 
'is scheduled for millions of dollars 
jin defense contracts and dealers 


jexpect this to have a good effect. | 


| —(Stuart Riddle.) 


* * x 


Boston 
| X\}EW-CAR sales in this area have 

4‘ picked up since the Independ- 
}ence Day holiday, according to the 
majority of dealers. 

Most of the increase has been 
accounted for by cars in the low- 
priced bracket, however. Dealers 
handling these lines report sales 
going well for this season of the 
year. 

Used-car inventories, particularly 
|of late models, are still high, most 
jdealers said. The 
prewars is good with prices close 
to book ceilings. 

Late models are selling for as 
much as 10 to 15 percent below 
ceiling prices, and even at those 


|figures, the demand is _ light. — 
(Harry Stanton.) 
cad * * 
Austin, Tex. 
ISCOUNTING the “scare - in- 


spired” sales totals achieved in 
June, July and August of last year, 
new and used-car sales in Texas 
have been moving along at a pace 
roughly equal to that of 1950, a 
check of dealers reveals. 

New-car activity has been about 
the same as that of a “normal” 
month last year, most dealers said. 
Since July 4, the market has tap- 
ered off slightly, but no more than 
most operators expected. 

Used-car sales have followed a 
similar course. Naturally, unit 
sales of new and used cars have 
been considerably below the to- 
tals achieved in the summer 
months last year. 

Still, dealers feel that a “healthy” 
market is in prospect provided that 
hard work is expended to bring in 
the customers. Used-car prices have 
stepped up slightly since the holi- 

day, but the level is pretty much 
the same as it was in May and 
June.—(E. E. Gentry.) 
* 7 * 


New York 

| @ ALES of both new and used cars 
| in the New York area have been 
|very sluggish since the Fourth of 
| July, according to the majority of 
| dealers. 

Despite the fact that fewer auto- 
|mobiles are being made, inventories 
|of new cars are up and immediate 
delivery can be had on any car 
except Cadillac. Some dealers have 
|/as Many as 25 new cars on hand. 

Used-car sales have been only 
slightly better than those of new 
cars. Because of the large volume 
of defense plant workers who 
find cars a virtual necessity to 
get to work, there is a steady 
demand for good used cars of 
| the °46 through °’49 vintage, and 

prices of these have remained 
firm as a result. Prices of ’50 
and ’51 cars have not been as 
firm as the older models, for the 
same reason that sales of new 
cars continue slow. 

Dealers are advertising heavily in 
local newspapers and are making 
strong efforts to improve business. 
There is a general consensus that 
there is a large pent-up demand for 








cars, but this demand will not be 
released until Regulation W is 
eased. 

There is no indication that the 


market for late | 


inevitable seasonal letdown which 
traditionally follows July 4 has been 
any worse this year than it has 
|been in previous years, so the 
|seasonal factor cannot be blamed 
\for the slowness of sales. People 
want to buy cars, dealers claim, 
|but the majority of them cannot 
|buy under present credit restric- 


| tions.—(Bernard Brown.) 
> * > 


Los Angeles 
WEAKENING market for new 
cars and a fairly strong de- 
mand for used cars describes the 
|automobile selling situation in the 
|Los Angeles area since July 4. 

Expanding building programs in 
the surrounding area coupled with 
the resurgence of the aircraft in- 
dustry as a result of defense con- 
tracts have combined to _ keep 
demand for used cars at a healthy 
level. 

Of course, unit sales of used 

| cars are not at the levels of a 
year ago. New-car sales are like- 
wise far under last year’s sum- 
mer figures. Credit controls have 
proved an effective block to any 
substantial improvement in new- 
ear activity. 

The used-vehicle market has been 
bolstered by the influx of new 
| workers in the area, most of whom 
are prospects for used cars rather 
than new ones. 
| One suburban used-car dealer 
jnoted: “This area is not in line 
| with many other places because de- 
|fense work increases the market 
|for used cars. Folks are coming 
'in from other parts of the country 
land most of them do not have a 
|great deal of money to spend, yet 
the first requisite of a defense job 
|is almost always a car. This means 
/our market here will hold up in 





spite of rising overhead.” —(H. K. 
| Branson.) 

> & ¢ 
Detroit 


EW-CAR sales have taken quite 
a slide in Detroit since the 
|'Fourth of July, the majority of 
|dealers are agreed, and used-car 
sales haven’t been much better, 
although some exclusive used-car 


|dealers reported business fairly 
brisk. 
Used-car prices have softened 


somewhat, most dealers said, al- 
though the decline has not been 
abrupt. Retail prices have held firm 
with the pre-holiday level. 

Stocks of used cars are high, 
but most dealers appear to be 
unconcerned about this since they 
think that relaxation of credit 
terms will stimulate the market 
sufficiently to make this no prob- 
lem. 

New-car stocks of dealers han- 
dling low-priced entries are gener- 
ally lean. On the other hand, cars 





in the medium-priced bracket are 
in plentiful supply and immediate 
delivery is the rule, not the excep- 
tion, in the city. 

Regarding the future, most deal- 
ers expect the new-car market to 
continue to decline. Used-car vol- 
ume will probably take a jump, if 
credit is relaxed, but few dealers 
expect the improvement to be of 
lengthy duration.—(Bob Gordon.) 





Wins Roadeo in Dodge— 


Walter R. Cline, a driver for Ellis Truck- 
ing Co., Indianapolis, proudly holds the 
first place trophy he won in the 1951 
Indiana truck roadeo against eight other 
district champions in the tractor single- 
axle semi-trailer. More than 12,000 per- 
sons saw him drive a Dodge JA-128 (2'- 
ton) truck to victory over the difficult 
course at the Indiana state fair grounds 
and win the right to represent Indiana in 
the National truck roadeo in Chicago in 
October. 
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For Aircraft Engine Work— 


Chevrolet's proposed million-square-foot expansion in the Buffalo area is shown 
here in relation to existing plants in suburban Tonawanda, N. Y. The Chevrolet-Tona- | 
wanda plant (see arrow and dotted line, upper left) is to be expanded by a 360,000 | 
square-foot addition. Other new construction will include a 370,000 square-foot Chevro- 


let foundry (center) and a 230,000 square 
will be used in the manufacture of Wright 


-foot Chevrolet forge plant (lower right). All 
R-3350 aviation engines for the Air Force and 


AUTOMOTIVE NEWS, JULY 30, 1951 


‘Week’s Total Steady at 122,704... 


(Continued from Page 1) 
two-week shutdown, also blamed 
| on material shortages, and isn’t 
| scheduled to reopen until Monday 

(Aug. 6). Meanwhile, Hudson 

workers have quit reporting for 

work at all at that plant due to 

a dispute over production stand- 

ards. 

The same kind of labor dispute 
closed the Dodge main plant in De- 
troit a good part of last week. 

* + * 
O FAR, the auto industry’s third- 
quarter (1951) road has been a 
rough one, and indications are that 
it may get even rougher. Manufac- 
turer’s attempts to get more effi- 





Navy. These engines will be assembled and tested in the Chevrolet Aviation Engine |ciency out of workers in order to 


division (upper right) where Chevrolet built 60,766 Pratt & Whitney aviation engines | offset 


in World War Il. 


Chevrolet Plans 
Huge Expansion 


At Buffalo Plant 


DETROIT.—Chevrolet will build 
1,000,000 square feet of new build- 
ings in the Buffalo area to provide 
additional manufacturing capacity 
needed for the production of Wright 
R-3350 aviation engines for the Air 
Force and Navy, T. H. Keating, 
general manager, announced last 
week. With the new construction, 
Chevrolet will be operating more 
than 3,000,000 square feet of plants 
in the Greater Buffalo industrial 
area. 

Three new building projects are 
planned on the present site of 
Chevrolet operations in Tonawanda. 
The new construction will be on 
Chevrolet-owned land, between its 
Tonawanda Manufacturing division 
on River road, and the government- 
owned Chevrolet Aviation Engine 
division on Kenmore Ave. 

Included in the expansion will be 
an addition of 360,000 square feet 
at the back of the present Chevro- 
let - Tonawanda Manufacturing 
plant, and two separate new build- 
ings. One of these will be a new 
Chevrolet foundry of approximately 
370,000 square feet, in which cast- 
ings will be made for aviation en- 
gine production. 

The other new building will be a 
Chevrolet Forge plant of approxi- 
mately 230,000 square feet, also 
needed on the aviation engine con- 
tract. 

Construction will begin as soon 
as construction contracts now un- 
der negotiation are completed. 


F ‘ed Picks Chiefs 
For K.C. Air Plant 


DEARBORN. Membership of 
the organization which will direct 
operations of the new Ford division 
Kansas City aircraft plant is an- 
nounced by L. D. Crusoe, general 
manager of the division. 

The plant, now under construc- 
tion, will be under direction of the 
division’s defense production opera- 
tions. Manager of the new plant, 


which will build wing sections for | 


B-47 stratojet bombers, will be B. 
W. Rose, who until recently was 
manager of the Ford division as- 
sembly plant in Memphis. 

Ben D. Mills, who has been man- 
ager of the production program- 
ming and control department of 
Ford division manufacturing opera- 
tions, will become assistant man- 
ager of the new plant. Production 
manager of the new plant will be 
Alfred D. Weir, formerly chief in- 





dustrial engineer with Fairchild 
Aircraft Co., Hagerstown, Md. 
Auto Stocks 

July duly 1951 

25 18 High Low 
Chrysler 68% 67 82% 6516 
Crosley 234 2% 5% 2% 
GM 48% 48% 54 46 
Hudson 133, 14 20% 12% 
K-F 4% 454 8% 4% 
Nash 18 18 22% 17% 
Packard 4% 4% 6% 4% 
Stude. 26% 26% 35% #«£.26% 
Willys 8% 8% 12 7% 
Average 21.79 21.58 


Compiled from reports of trading on the 
Y. Curb and N. Y. Stock Exchange. 
a 


increased costs caused by 
lower volume, probably will cause 


Dodge, Hudson Lose Output . . . 


Crackdown Fails 
To Halt Wildcats 


(Continued 


signed mainly to curtail wildcat 
strikes and “safeguard the inter- 
ests of DeSoto workers whose jobs 
were constantly threatened by irre- 
sponsible actions of a small mi- 
nority.” 
* + * 

yy Ae tees, who only a week 
4 earlier had warned Chrysler 
Corp. about alleged speedups, de- 
nied that the DeSoto move con- 
stituted UAW sanction of existing 
production rates. 

“The policy of the 
explained, “is to authorize strike 
action against unwarranted in- 
creases in production standards 
wherever such action is shown to 
be justified and the membership 
votes approval. 

“That policy applies to the De- 
Sete plants as well as to any 
other, but the work stoppages at 
DeSoto have not been taken in 
compliance with the union con- 
stitution.” 

The administrator named to run 
Local 227, Ed Cote, exonerated of- 
ficers of the local from responsi- 
bility for the work stoppages. Cote 
|has the power to fire union stew- 
ards and suspend members, without 
recourse to trial board hearings. 

Dodge Main trim employes struck 
|in protest against suspension of 
|two workers charged by the man- 
jagement with laxity on the job. 
Earlier the membership of Dodge 
Local 3 rejected an appeal by local 
officers in favor of a _ plantwide 
strike. UAW international repre- 
sentatives had asked the Dodge 
workers to vote against a walkout. 
* * + 

UDSON still was being plagued 

daily by a dispute over final- 
|assembly output standards. The 
plant was being forced to close 
after only three hours of work 


union,” he 


tests by final-assembly workers 
against a layoff of 94 of their col- 
leagues. 

No new meetings between Hud- 
son officials and Local 154 officers 





were scheduled last week by state | 


mediators. Local 154 has called on | 
lthe UAW international executive 
|board to approve formal strike 
action. 


At a mass meeting of Hudson 
|workers last week, UAW officials 
reported the company was in line 
|for a defense contract but advised 
|their audience to take on new jobs 
|if possible. Union speakers accused 


|Hudson of provoking the daily 
|work stoppages because it had a 
big backlog of “hard-to-sell” 1951 
models. 

Hudson executives said they 


knew nothing of the defense con- 
tract report made by the UAW. 
The company declined comment on 
the production and employment 
issues. 

A breach-of-contract suit ask- 
ing $1,000,000 damages was filed 
| against the UAW last week by 
Ainsworth Mfg., Detroit auto 
parts supplier. Ainsworth charged 
in a Federal District court state- 
ment that its workers had con- 
ducted a strike without use of 





/each morning, as a result of pro-| 


from Page 1) 


contractual grievance procedures 
and minus the approval of the 
UAW executive board. 


Besides the $1,000,000 “extraordi- | 
nary” damages, Ainsworth sought | 
$100,000 for each additional strike | 


day, plus interest and costs. The 
suit was lodged under the Taft- 
Hartley law and was the first filed 
by a company in the current spree 
of wildcat strikes. 


dating UAW bargaining rights for 
the workers at Ford’s forge plant 


mous decision was based on the 
fact that national CIO executives 
had not signed non-Communist af- 
fidavits when the UAW organized 
the Canton plant. 


Obituaries 


Boyd Shafer 
MONTICELLO, Ind. 
of Shafer and Co. (Chrysler-Plymouth), 
and in business longer than any other car 
dealer in White county, died July 20 at his 
home following an extended illness 
* 


Frank G. Oberle 
CHICAGO.—Frank G. Oberle, 44, divi- 
sional sales manager for American Bosch 
Corp., died at his home here July 16 
* * 


Harry C. Nash sr. 
PORTSMOUTH, Va.-—Harry Cooper Nash 
sr., 73, who had been associated with the 
automobile business here for more than 30 
years, died July 16. 
* 





* * 
Herbert H. Foster 
DETROIT.—Herbert H. Foster, 47, gen- 
eral purchasing agent for Lincoln-Mercury, 
is dead 
* * * 
George F. Smith 
BALTIMORE. George F. Smith, 86, 
sales representative of Heller Brothers Co., 
died May 23 at his home here 
* * * 


Edward J. Remer 


CLEVELAND.—-Edward J. Remer, a} 
| Cleveland automobile executive and sales- | 
man for 30 years, died July 20 following a | 


| three-week illness. Mr. Remer was a sales- | 
j}man for Whyte Chevrolet Co. until his | 
death | 
* * * 
Sam Watkins 
| Ei. PASO, Tex.—-Sam Watkins, 61, one 
of the oldest Buick dealers in the country 
}and president of Watkins Motor Co,, died 
| here July 16. Mr. Watkins entered the auto- 
deal- 


| mobile business in 1916 with a Buick 
ership at Deming, N. M. 





Two Operations— 


In the foreground, production § con- 
tinues on Kaiser and Henry J models at 
K-F's Willow Run plant, while the back- 
ground shows milling and fabricating ma- 
chines for C-119 aircraft production. The 
“iron fence" is visible which separates the 
two operations. 





* + aa | 
N WASHINGTON, the NLRB} 
jolted the labor world by invali- | 


in Canton, O. The board’s unani- | 


Boyd Shafer, owner | 


sporadic shutdowns during’ the 
period. 

Still, there is every reason to 
hope that the industry will turn 
out the 1,200,000 cars pro- 
grammed by the government's 
material restriction orders. 
Supplies are adequate at a good 

many plants to turn out their shares 
of the total. Where they are not, 
makers have been promised by 
NPA that supplies will be expedited 
in order to avert more layoffs. 

Copper poses the most serious 

supply problem at those plants 
where shortages exist. For this rea- 
son, auto makers fear that NPA 
may announce further car output 
cuts for the fourth quarter of this 
year, especially if there is defense 
work around to absorb dislocated 
workers. 


* + * 

HERE is no hope of any impor- 

tant increase in copper produc- 
tion for months. Meanwhile, mili- 
tary demand for the scarce metal 
|is scheduled to increase. 
| According to Steel magazine, 
|manufacturers of autos, refrigera- 
|tors, washing machines and other 
|durables will get 15 percent of the 
|nation’s steel supply in the closing 
months of this year. 

This, presumably, would be 
enough for such makers to main- 
tain production at current NPA 
levels. It has long been rumored 
that NPA would include autos 
under its Controlled Materials 
Program after Oct. 1, but no esti- 
mate had been made about what 
| portion of material the industry 
might expect to get. 

Under CMP, auto makers report- 
edly will also be allocated enough 














| 
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July Output Below Hopes 


copper and aluminum to operate 
at levels prevailing in the third 
quarter of this year. 
* * * 
EANWHILE, Steel _ reported 
that mill books for most steel 
products are filled to the limit of 
set-asides ordered by NPA for Sep- 
tember, and in some cases through 
October and November as well. 


Olds Produces 
750,000 ‘Rockets’ 


LANSING.—The 750,000th Olds- 
mobile powered by the Rocket 
eight-cylinder engine came off the 
assembly line Thursday at Lansing. 
The Rocket was introduced 2% 
years ago. 

J. F. Wolfram, general manager 
of Oldsmobile, declared that car 
manufacture at Lansing has been 
reduced because of government re- 
strictions on materials from 86 new 
ears an hour to 68. 





Rootes Group Cuts 


Prices in Canada 

OTTAWA. — Rootes Motors, 
Ltd. (Canada), has announced 
new price reductions on all mod- 
els. The Hillman Minx sedan is 
reduced by $100, convertible by 
$200, estate car by $100, the 
Humber Hawk, $300; Sunbeam- 
Talbot sedan, $320; convertible, 
$354, and the Rover sedan by 
$475. 

The company stated that price 
cuts were aimed to fight infla- 
tionary trends. 





Car, Truck Output Estimates 


By Automotive News 
PASSENGER CARS 


(U. S. PRODUCTION ONLY) 























Week Week Jan, 1 dan, 1 
Ended Same Ended duly, to to 
July 28, Week, duly 21, 1951 July 29, duly 28, 
1951 1950 1951* to Date 1950* 1951* 
CHRYSLER 19,904 36,167 20,503 76,967 513,689 787,664 
Chrysler 3,614 4,702 596 13,008 71,380 109,152 
DeSoto . 2,202 3,649 2,120 8,275 53,051 72,562 
Dodge 3,276 9,985 4,161 18,877 144,707 209,938 
Plymouth 10,812 17,831 10,626 36,807 244,551 396,012 
FORD 21,026 32,348 20,237 78,313 927,011 751,780 
Ford 16,205 25,502 15,800 60,212 715,625 582,627 
Lincoln 584 743 593 1,998 20,365 17,384 
| Mercury 4,237 6,103 3,844 16,103 191,021 151,769 
GENERAL MOTORS 44,180 70,138 42,772 162,553 1,747,545 1,449,793 
Buick 7,175 13,067 7,204 28,699 315,029 260,420 
Cadillac 2,050 3,014 2,034 7,761 57,551 63,899 
Chevrolet 23,524 34,767 21,989 80,968 877,050 720,582 
Oldsmobile 5,222 8,568 5,301 20,856 228,465 184,177 
| Pontiac “ 6,209 10,722 6,244 24,269 269,450 220,715 
| KAISER-FRAZER 998 3,562 983 3,777 53,574 71,456 
Frazer j ID sxivriscrsers : 
Kaiser 998 3,562 983 3,777 43,619 71,456 
CROSLEY 60 140 70 245 3,846 3,523 
| HUDSON 401 3,904 391 1,542 88,701 = 74,781 
NASH 2,032 5,431 3,400 5,482 122,844 96,715 
PACKARD dengantes * vekia 1,434 3,975 31,941 50,086 
STUDEBAKER ; 4,665 3,822 4,331 13,987 167,687 141,371 
| WILLYS-OVERLAND} 547 1,237 449 996 20,491 17,737 
Total Cars, U. S. 93,813 156,749 94,570 347,787 3,677,329 3,444,906 
FIncludes station wagons and Jeepsters. *Revised. i. ne 
COMMERCIAL CARS 
(U. S. PRODUCTION ONLY) 
Week Week Jan, 1 Jan, 1 
Ended Same Ended duly, to to 
July 28, Week, duly 21, 1951 July 29, July 28, 
1951 1950 1951* to Date 1950* 1951* 
CHEVROLET 9,598 11,215 7,627 31,592 290,299 282,797 
CROSLEY 12 3 16 43 232 422 
DIAMOND T 140 119 158 495 3,382 4,855 
DIVCO 100 108 89 311 2,589 2,742 
DODGE 3,133 3,921 3,162 11,751 48,723 99,854 
| FEDERAL 74 46 74 265 971 1,440 
FORD 6,198 6,365 6,046 22,561 206,543 204,045 
GMC 2,002 2,173 2,082 8,005 63,027 77,874 
INTERNATIONAL 3,016 2,957 3,052 11,408 70,644 98,746 
MACK 300 271 300 1,046 6,268 9,733 
REO 301 220 306 1,021 2,712 9,018 
STUDEBAKER 1,115 624 1,068 4,065 29,732 27,932 
WHITE 318 847 7,617 9,479 
WILLYS-OVERLAND 2,544 960 2,272 4,816 23,409 49,493 
MISCELLANEOUS 358 189 358 1,360 5,633 9,215 
Total Trucks, U. S..... 28,891 29,171 26,928 99,586 761,781 887,645 
Total Cars, Trucks, 
U. 8S. 122,704 185,920 121,498 447,373 4,439,110 4,332,551 
Total Cars, Trucks, 
Canada 7,212 9,442 7,027 27,394 225,602 267,930 
Grand Total 
Cars and Trucks, 
U. S. and Canada 129,916 195,362 128,525 474,767 4,664,712 4,600,481 








*Kevised. 
Drive, Sterling, Nash, etc. 


Miscellaneous includes Autocar, Corbitt, Marmon H., Brockway, Four-Wheel 
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Stronger Likelihood of Enactment Now .. . 





Freight Absorption Bill Back 


WASHINGTON. The right of 
producers to absorb freight and to 
meet competitive prices in good 
faith is a legislative issue that 
again faces Congress. The Senate 
has agreed to consider a bill to this 
effect on Aug. 2, while a House 
subcommittee is considering a com- 
panion measure. 

In the last Congress, a bill as- 
suring the right of freight ab- 
sorption was passed, but was 
vetoed by President Truman. 
Since that time, however, the Su- 

preme Court decided the Standard 
Oil case, which, sponsors of the 
legislation say, carried out the in- 
tent of the vetoed bill. Therefore, 
they say, it is proper for Congress 
to enact S. 719, to write the effect 
of the Supreme Court decision into 
law and thus avoid a possible court 
reversal in the future. 

The measure frequently has been 
called the “basing point bill” but 
Sen. McCarran, chairman of the 
Senate Judiciary committee, objects 
to this characterization. He says 
that this reference to the bill is 
misleading since the question of 
legality of basing points has long 
been settled. 

S. 719 amends the Clayton Act by 
adding at the end of Section 2 the 
following: 

“In any proceeding involving an 
alleged violation of this section, 
it shall be a complete defense to 
a charge of discrimination in 
price or services or facilities fur- 


Ford Producing 
Prop Shafts in 
Chicago Plant 


CHICAGO.—Actual production of 
propeller shafts and certain other 
parts for Pratt & Whitney recipro- 
cating engines is a reality at the 
plant being operated here by Ford, 
according to Maynard T. Murray, 
general manager. 

Reporting on the rapid progress 
being made in readying the plant 
for defense work, Murray said that 
about 6,500 people are now on the 
payroll; 3,400 of the required 6,200 
machine tools have been installed, 
and about 4,000 of the more than 
9,200 operations have been tried out 
in the machining area. 

Murray said that Air Force regu- 
lations prevented him from giving 
the date when the plant will be in 
full running order, but the project 
nas reached approximately’ the 
halfway point. 

In Pittsburgh, Westinghouse an- 
nounced a contract of more than 
$3,000,000 for electrical apparatus 
to be installed in the new alumi- 
num production plant of Aluminum 
Co. of America at Wenatchee, 
Wash. 

Canada’s defense production de- 
partment announced a $12,280,000 
order to General Motors Products, 
Ltd., Oshawa, Ont., for cars and 
trucks and a $4,800,000 order to 
Chrysler Corp. of Canada, Ltd., 
Windsor, for new vehicles, repairs 
and parts. 





nished for the seller to show that 
his differential in price, or his 
furnishing of greater service or 
facilities, was made in good faith 
to meet the equally low price of, 
or the equally extensive services 
or facilities furnished by, a com- 
petitor; provided, that a seller 
shall not be deemed to have acted 
in good faith if he knew or should 
have known that the lower price 
or more extensive services or fa- 
cilities which he met were in fact 
unlawful.” 

The Senate Judiciary committee 
said that the primary purpose of 
the bill is to conform statutory 
law to the interpretation of Section 
2 of the Clayton Act, as amended 
by the Robinson-Patman Act, as 
laid down by the Supreme Court 
in the Standard Oil of Indiana case 
on Jan. 8, 1951. 

The committee report added that 
the enactment of the bill will end 
the freight absorption controversy 
in so far as it is involved in inter- 
pretation of the Clayton Act. 


The committee says that enact-| 


ment of the legislation would be 
of great value to business in re- 
affirming the right of competition. 

Members of the Judiciary group 
say that businessmen have repeat- 
edly urged enactment of legislation 
as a means of strengthening the 
system of private competitive en- 
terprise. There have been assertions 
that a law is vitally needed to over- 
come anti-business interpretations 
by the Federal Trade Commission. 

Sponsors of the legislation say 
they are confident that President 
Truman will sign the bill if it 
reaches him, since the objective 
is to write into statutory law an 
interpretation of the Supreme 
Court. 

However, there is strong opposi- 
tion. Among those opposing the bill 
in the Senate are Kefauver of Ten- 


nessee’ and Long of Louisiana, 
Democrats. 
Meanwhile, the Federal Trade 


Commission sent a spokesman to 
urge the House not to approve the 
bill it has under consideration. 
The FTC’s position was outlined 
by Commissioner Spingarn, who in- 
dicated that while the commission 


} 
| 





might favor some legislation on the | 
subject, it believed the House bill | 
and even the slightly narrower bill| seyicg -MANAGER—We want the best 





Metal Requests Due 


For Fourth Quarter 

WASHINGTON. — Manufac- 
turers of consumer durable 
goods were reminded last week 
by the NPA that they have until 
July 31 to file applications for 
fourth-quarter allotments of 
steel, copper and aluminum. 

While these manufacturers are 
not operating under the Con- 
trolled Materials Plan, informa- 
tion on their requirements is 
needed so that effective distri- 
bution of steel, copper and alum- 
inum can be developed if it is 
decided to include consumer du- 
rables under CMP in the fourth 
quarter, the NPA said. 
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Chevrolet's Sign in Detroit— 
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Chevrolet, Campbell-Ewald and Walker & Co. were on hand for the inauguration of 
the biggest outdoor sign of its kind in Michigan, a semi-spectacular, 34 by 77-foot 
structure at Second and West Grand Bivd., Detroit. While H. T. Ewald, head of the ad 
agency, H. E. Crawford and |. X. Sarvis, assistant general Chevrolet sales managers, 
look on, W. G. Power (second from left) Chevrolet advertising manager pushed the 


switch that illuminated the five-foot neon 


letters that are set in the second largest 


Chevrolet trademark in the world. In addition to the king-sized letters and a 15-foot 
clock, the sign contains a 1,024-square-foot message panel. 


GENERAL 
Experienced 


reported by the Senate Judiciary 
committee went too far. 

He told the committee the com- 
mission opposes Section 1 of the 
bill in its entirety and recom- 
mended its deletion. He said this 
section, which would amend the 
Federal Trade Commission Act, 
“seems to create an exemption 
for any practice, short of a com- 
bination subject to the Sherman 
Act, which is carried on through 
the meeting of a competitor’s 
price and it would very clearly 
prevent both the commission and 
the courts from considering the 
practice in the light of particular 
conditions and of what is found 
to be a specific and substantial 
public interest.” 


“We can see no reason for such 


creating a specific exemption for a 


whole host of other intrinsically 
proper commercial practices,” he 
continued. “The 

continued. 
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|Sells Dodges Like Hot Cakes— 


Tony Montani, sales manager of the commercial department of John Ramp, Inc., 


Indianapolis, is selling a large volume of Dodge trucks through use of a novel sales 


idea. He and his truck salesmen drive trucks to call on customers. The trucks are the 
an enactment, any more than for| models they hope to sell, and each truck carries a sign giving down payment and 


In addition, each truck carries literature describing that 


model and giving all specifications. Sales Manager Montani (right) is pictured making 


commission has/@ sale to Ira Blackwood, who was interested in the payment figures carried on the 


miniature poster board in a Y2-ton pickup and who asked for additional information. 


CLASSIFIED WANT AD DEPARTMENT 


Reaching an estimated 100,000 readers engaged in all branches of the automotive industry from Maine to 


California. Low Rates: 


EIGHTEEN CENTS (18c) PER WORD for each insertion. Cash in advance. Position 


Wanted Ads accepted at half-rates to encourage this classification for the benefit of our employing read- 


ers. Count initials and groups of numbers as one word. Ads may be signed with your full name and address 
at regular rates, but if signed ‘Box No. ...... _ in care of Automotive News, Detroit 26, Mich.'' add One Dol- 
lar ($1) per insertion for address and extra service as replies are forwarded, unopened, the same day 
received. Display Ads: $9.80 per inch, per insertion. 

WANT AD DEPT., AUTOMOTIVE NEWS, PENOBSCOT BUILDING, DETROIT 26, 








Kindly Acknowledge 
Advertisers availing themselves of this 
Want Ad Section are requested to ad- 
vise all respondents if and when their 
wants have been fulfilled. A post-card 
will do and your courtesy will help 
us maintain the present high regard 
which this department enjoys. 


AUTOMOTIVE NEWS 





HELP WANTED 





that money will buy. We are willing to 
pay top dollars for the right man. This 
is a successful metropolitan Philadelphia 
Big Three dealership. Our final selection 
must have a very successful background 
as a service manager in a large dealer- 
ship with executive ability, knowledge of 
auto and truck repair problems and an- 
swers, customer follow-up procedures, 
Ford experience preferred, willingness to 
put long hours into the job to get re- 
sults. All replies acknowledged promptly 
and confidentially and an interview will 
be arranged in a minimum amount of 





time. Box 5267, c/o Automotive News, 
Detroit 26. 

GENERAL MANAGER — SERVICE DE- 
PARTMENT: A large volume General 


Motors dealer located in Philadelphia 
needs a man with the experience and 
ability to supervise a high volume serv- 


ice and parts departments and body shop, 
preferably one who is presently employed. 


Salary and bonus plan. Write complete 
detail in first letter to Box 5279, c/o 
Automotive News, Detroit 26. 


NEW CAR SALES MANAGER, experienced 
in Oldsmobile price range. Age 30-45. 
Must be sober, hard worker, qualified to 
do volume job, train and work salesmen. 
For the right man, a chance to make 
more money than you have ever earned 
before. Ours is an old establishment in an 
ideal set up, located in a fast growing, 
good business city, with ideal year around 
climate. Present sales manager taking his 
own deal after having been with us 
eleven (11) years. Send small photo with 
application. Steel City Oldsmobile Co., 
Inc., Birmingham, Ala. 

BUSINESS MANAGER-Accountant, Los 
Angeles area volume new car dealer. 
Permanent position to man with auto 
experience, capable of handling  insur- 
ance, financing, collections, etc., in addi- 
tion to regular office supervision and 
accounting. Write particulars, including 
references, to Box 5295, c/o Automotive 
News, Detroit 26 

ONE OF DETROIT’S largest Mercury deal- 





| 





ers wants a capable service manager, 
preferably with Ford or Mercury experi- | 
ence. The man we want must be able to | 
handle a large service department him- 
self. Incentive plan whereby the right 
man can make money. Box 5299, c/o} 


Automotive News, Detroit 


POSITION WANTED 
To encourage this classification for the 
benefit of our employing readers, Position 
Wanted ads are accepted at half regular 
rates, namely: 9 cents per word for each 
Insertion. Cash in advance. (Half-rate 
does not apply to display ads in this 
section.) 


26. 


















MANAGER or sales 
sales manager for former 
400 car Buick dealer in metropolitan 
area, desires to locate in N.Y.C., Bronx, 
Westchester or Long Island. May consider 
other locations. Familiar with all phases 
of operation. Age 26, married, draft ex- 
empt. Box 5280, c/o Automotive News, 
Detroit 26. 


manager, 


| 


erably on 
Automotive News, Detroit 26. 


POSITION WANTED 





SERVICE MANAGER with more than 
twenty years experience as Cadillac fac- 
tory service representative, Cadillac-Olds- 
mobile and Lincoln-Mercury service man- 
ager. Box 5281, c/o Automotive News, 
Detroit 26. 

GENERAL MANAGER, 30 years as top 
executive large volume dealership. Will 
show proof of ability to direct all de- 
partments and phases of dealership, Ex- 
perienced in factory relations. Prefer 
location in or within 100 miles New York 
City. Available August 15th. Box 5282, 
c/o Automotive News, Detroit 26. 


PARTS MANAGER: Currently employed as 
parts manager for Kaiser-Frazer distrib- 











utor, but having spent the past seven- 
teen years in Ford parts (the last 3 
years as parts manager). I am wishing 
to get back in the field that I know. 
Box 5283, c/o Automotive News, De- 
troit 26. 

USED CAR MANAGER for small dealer- 


ship in southwest. Graduate of General 
Motors Institute. Know all phases of the 
business, Excellent references available. 
May want to invest in business. 28 years 
old, married, 2 children; steady and de- 
pendable, Coming to southwest in August 
or September. R. E. Irish, 1415 Forest- 
view Ave., Mentor, Ohio. 


GENERAL OR SALES MANAGER'S posi- 
tion desired with G.M., Chrysler or Ford 
dealer in metropolitan New York city, 
Long Island, Westchester or immediate 
vicinity. Am presently connected with one 
of the largest Chevrolet dealers in New 
York city as assistant general manager, 
used car manager, truck manager and 
used car appraiser, Can furnish the fin- 
est of references covering twelve years’ 
experience which will substantiate com- 
plete knowledge of every phase of opera- 
tion, Forty years of age, married, three 
children and exceedingly reliable. Box 
5211, c/o Automotive News, Detroit 26. 


GENERAL MANAGER, Will also consider 
part ownership. Experience has been in 
large volume operations. Very familiar 
with all phases of factory and retail op- 
erations. Age 40, married, Can furnish 
best of references from previous associ- 





ates. Box 5297, c/o Automotive News, 
Detroit 26. 
SUCCESSFUL USED CAR DEALER with 


excellent past record in new car selling 
wishes position with future in California, 
Nevada or Arizona. Willing invest money 
if needed. Young, married. Church, bank, 
finance company references. Box 5268, 
c/o Automotive News, Detroit 26. 
MANAGER AVAILABLE. 19 years with 
Packard, know all phases new and used 
car merchandising. Prefer to buy into; 
prefer South. Write Box 5269, c/o Auto- 
motive News, Detroit 26, for record, 





ENGLISH AUTOMOBILE ENGINEER 


Now proceeding U.S.A., age 37, fully quali- | 


fied in all technical and practical branches 
of manufacture, sales, service, testing and 
tuning, and expert on British and Continental 
high-speed road and racing cars, will be glad 
to hear from any American organization who 
can utilize his services. For full details, please 
write Box 5291, c/o Automotive News, De- 
troit 26. 








G. M. DISTRICT MANAGER 


Wants better position—wholesale or retail. 10 
years with General Motors. Age 36, married, 
children. Accounting business management, 
sales background. Need 10,000 and up—pref- 
incentive basis. Box 5273, c/o 











ted B 


DEALERSHIP AVAILABLE 


DEALERSHIP IN FLORIDA, handling in- 
dependent, City of 38,000, excellent busi- 
ness, making good profit, Will sel for 
invoice of parts, accessories, equipment 
which will run around $29,000, exclusive 
of used cars. Box 5271, c/o Automotive 
News, Detroit 26. 


DEALERSHIP. Now handling Dodge, 
Plymouth cars and trucks. Located in 
lake region close to Twin Cities. A small 
but profitable deal. 1950 sales $153,000. 
Will sell parts and equipment at inven- 
tory. Large well equipped building for 
long term lease or sale. Ill health and 


other interests reason for selling. Call 
or write owner, V. A. Nulton, Chisago 
City, Minn. 


WELL LOCATED, conveniently arranged 
100 car agency, now handling Nash. Ad- 
joining used car lot, Texaco service sta- 


tion, in heart of Oklahoma wheat belt. 
Near large air base. Nearly new build- 
ing. Good lease, reasonable rent. $6,224 


service business last month, Will sell all 
or half interest. Partner wants to devote 
time to other business. Box 5272, c/o 
Automotive News, Detroit 26. 


DEALERSHIP, now handling Kaiser-Fra- 
zer, Willys franchise city of 85,000. Min- 
imum investment required. Cundey’s, 31 
Exchange St., Binghamton, N, Y. 

DEALERSHIP now handling popular inde- 
pendent make located in prosperous Mid- 
west agricultural town of about 8,000. 
1950 gross business $360,000. Attractive 
lease. $7,500 plus cost inventory. I start- 
ed this business from scratch five years 
ago and am now ready for a much big- 
ger deal. Address Box 5289, c/o Auto- 
motive News, Detroit 26. 

NOW HANDLING Chevrolet-Buick combi- 
nation, Missouri town of 25,000, grossing 
$2,000,000 yearly, Long established but 
new building, Owner retiring, Also Buick 
franchise, Missouri town of 8,000, Busi- 
ness grossing $350,000 per year. McHugh, 
Inc., Realtor, Long Building, Kansas 
City, Mo. 

DEALERSHIP, now handling Ford—120 
unit franchise. Southern Michigan. Good 
farming and small industrial community 
of 3,000; trade area 10,000, Box 5293, 
c/o Automotive News, Detroit 26. 


FOR SALE—Dealership in eastern Iowa 
town, rich farming community—now have 
Studebaker franchise. Two year old ce- 
ment block building leased for five years 
Large used car lot, spacious showroom, 
body shop and mechanical department 
Parts accessories, office and shop equip- 
ment. Priced to sell at $35,000. Owner 
moving to Arizona. Box 5294, c/o Auto- 
motive News, Detroit 26. 


132 UNIT CONTRACT in southwest, now 
handling Ford. Books show it will pay 
out in two years, Present owner taking 
larger contract. Box 5264, c/o Automo- 
tive News, Detroit 26. 


DEALERSHIP WANTED 


DEALERSHIP WANTED — Ford, GM, 
Chrysler or Studebaker in city of not 
less than 20,000. Preferably west or mid- 


west. An all cash transaction. Replies 
confidential, Box 5238, c/o Automotive 
News, Detroit 26. 


ONE OF THE BIG THREE in Midwest 
or Southwest. Factory approval assured 
Ample capital available. Four partners 
thoroughly experienced in all phases of 
the automobile industry. Replies confi- 
dential. Write Box 5270, c/o Automotive 
News, Detroit 26. 


‘‘BIG THREE’’ medium size franchise in 
midwestern city. Interested in complete 
or partial ownership. Age 40. Past experi- 
ence in management of volume opera- 
tions. Box 5296, c/o Automotive News, 
Detroit 26. 
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DEALERSHIP WANTED 


YEALERSHIP WANTED. Penna., Mary- 
land, Southern Jersey or Delaware, Ford, 
Chevrolet, Pontiac or Buick; 100 to 300 
units. Have experience and factory ap- 
proval in these makes; adequate capital, 
ready to do business. Replies held in 
strict confidence and will be acknowl- 
edged. Please give full particulars. Box 
5275, c/o Automotive News, Detroit 26. 


HALF INTEREST: Two experienced young 
men want to invest capital and time. Both 
have proven sales records in new and 
used cars and trucks. Any make or loca- 
tion considered. Presently with large New 
York city dealership. Strictly confiden- 
tial. Box 5253, c/o Automotive News, 
Detroit 26. 


DEALERSHIP WANTED. Lincoln-Mercury 
(480-750 units) or Ford (600-1000 units) 
dealership, either metropolitan area or 
large single dealership city. Experience, 
capital, etc., will meet factory require- 
ments. Replies held in strict confidence. 
Box 5255, c/o Automotive News, De- 
troit 26. 


i 
WANTED TO BUY—150 up ‘‘Big Three’’ 
dealership in Illinois or North Missouri, 
Would consider half interest or manage- 
ment of larger place in good town. Box 
5298, c/o Automotive News, Detroit 26. 


SASH FOR YOUR Chevrolet or Ford deal- 
ership. 25,000 population or larger. Maxi- 
mum bonus for your goodwill. Factory 
approval assured. Eleven years’ experi- 
ence in management of large dealership, 
selling 200 new cars and trucks monthly. 
Replies strictly confidential. Complete 
references furnished promptly, Box 5288, 
c/o Automotive News, Detroit 26. 

CHRYSLER, GENERAL MOTORS _ or 
FORD products, in or within 150 miles 
New York City. 200 to 400 car franchise, 
Have capital and background for fac- 
tory approval. Replies in confidence. Box 
5284, c/o Automotive News, Detroit 26. 

GM OR STUDEBAKER in town over 20,- 
000. Prefer Ohio through Wisconsin. Fac- 
tory approval assured, Can meet capital 
requirements. Replies strictly confiden- 
tial, Box 5285, c/o Automotive News, 
Detroit 26. 

WANTED: FORD DEALERSHIP fifty to 
one hundred miles of Chicago, city of 
10,000 to 25,000. Give details. Box 5286, 
c/o Automotive News, Detroit 26. 

G.M. DEALERSHIP WANTED. 50 to 100 
car contract in Ohio, Indiana, Illinois. 
Box 5292, c/o Automotive News, De- 
troit 26, 

SS 


DEALERSHIP WANTED 
FORD OR G.M. 
200 OR MORE UNITS 


Cash or one-half interest for retiring owner. 
Factory Approval. - 
Box 5300, c/o Automotive News, Detroit 26 


—_————— 


DEALER SERVICES 
LET US HELP YOU organize your deal- 
ership: accounting, parts service depart- 
ments. Box 5287, c/o Automotive News, 
Detroit 26. 


INVENTORY SERVICE 


Parts Accessories 
Large and Small Dealerships 


Inventories taken, price extended and sum- 
marized within 24 hours. Expert partsmen do 
all the work. Accurate, unbiased and confi- 
dential. Inventories accepted by all account- 
ants and by the government. 


ALLIED INVENTORY CO., INC. 
6750 Stony Island Avenue, Chicago 49, Illinois 
MUseum 4-3500 
224 E. 38th St., New York 16, N. Y. 
Murray Hill 2-0064 














INVENTORY SERVICE for all auto deal- 
ers—our crews consist of parts man in- 
ventory specialists for your kind of fran- 
chise, Our inventories are unbiased and 
used to buy or sell dealerships. We are 
nationally recognized for fine workman- 
ship. Phone, wire, write Bill Talbot, Tal- 
bot’s Automobile Dealers Inventory Serv- 
ice, 124 South Woodward, Birmingham, 
Michigan, or 4690 Newport, Detroit. 
Phone Midwest 4-5355. 








INVENTORY SERVICE 


Parts and Accessories Depts. 
Full-time experts. No pickup, part-time help; 
confidential and unbiased. Certified reports. 
Also special buy-sell service. Experienced 
organization —in business since 1939. Free 
booklet on Parts Department operation sent 
on request. Call or write for service details. 

Automotive Inventory Service Co. | 
9900 Freeland, Detroit 27, Mich. WE 3-6449 








BUSINESS OPPORTUNITIES 


AGENCY NOW HANDLING PLYMOUTH- 
CHRYSLER. Profit $40,000 year, can in- 








crease; large attractive brick building; 
modern equipped; complete price includ- 
ing stock, fixtures, property $100,000; 


busy Ohio city; sell to qualified buyer. 
Apple Company, Brokers, Cleveland, Ohio. 
AUTO PARTS—GAS STATION, Sales over 
$42,000 year; Ohio city; main highway; 





USED CARS FOR SALE 





THE TUESDAY SALE — 11:30 A. M. 


FORT WAYNE 
AUTO AUCTION 


—DEALERS ONLY— 


(In the Heart of the Nation) 


Phones: E :23; 


Open all night, Monday night 
No Reservations 


WEBSTER-MARKER MOTORS, INC. 
324 W. Main St. Ft. Wayne, Ind. 





—AUTO— 
AUCTION 


—At— 


HORSEHEADS, NEW YORK 
EVERY FRIDAY 


DANVILLE, PENNA. 
EVERY WEDNESDAY 


You will always find real action at 


both these auctions. 


R. D. WEST, PROP. 
Jos. E. Johnson Tex Rickard 


Auctioneers 


ATTENTION DEALERS ! ! 
SPECIALIZING IN THE SALE 
OF EX-TAXIS 
Excellent Bodies—Good Motors 
1 to 500 
Plymouths-Fords-Chevrolets 
Buy Now At Low Prices 


THE R. A. AGENCY 
54th and Lindbergh Boulevard 
(Below Woodland Avenue) 
Philadelphia 43, Pennsylvania 


MORRIS FREEDMAN, Mgr. 
Saratoga 7-2300 Sherwood 7-1700 
Herbert J. Cole 
Evergreen 2-0400 


ATTENTION 
DEALERS 


One Owner Trade In's 


WE WHOLESALE 
OUR CARS 


a. F 


HUTCHERSON, 
INC. 


Lincoln-Mercury Dealer 


35508 Michigan Avenue 
Wayne, Michigan 


AUTO AUCTION 


TIM ANSPACH 


"Midway", Stop 20 
Albany-Schenectady Road 
ALBANY, N.Y. 

(For Dealers Only) 

EVERY MONDAY... 12 NOON 
Member of N.U.C.D.A. and N.A.A.P.A. 








fully equipped; complete stock; nice build- 
ing with suite above; also service garage; 


PARTS WANTED 








sell with property. Apple Company, Bro- 
kers, Cleveland, Ohio. 

BUSINESS FOR SALE | 

BODY AND FENDER SHOP. Fully equip- | 


Ped and stocked including ‘‘Bear’’ and 
%-ton pickup. Established 11 years, do- 
ing good business, good reason for selling. 
Foreman will stay if desired. 15 car 
space, Building leased. Neon sign, Brady 
Body Works, 485 Summer Street, Sche- 
nectady, N. Y. 


USED CARS FOR SALE 





KEN SCHAEFER'S 


|WANTED FOUR (4) tires and tubes 34x4. 


Reed's Garage, Bent Mountain, Va. 








PARTS FOR SALE 


FOR SALE 1—666375 rear axle housing for 


Studebaker two ton truck, special dis- 
count. Reed’s Garage, Bent Mountain, Va. 





—Attention— 
Dodge—Dealers 


HEADLIGHT RIMS 


The Only Indiana For 1951 Dodge. Replaces original part No. 
AUTO AUCTION 1345670. Engineered and built to precision 
standards. First quality chrome guaranteed. 


In Continuous Operation Since 1943 
EVERY THURSDAY 
Dealers Meet at the Cross-Roads of America 
INDIANAPOLIS, INDIANA 
: Art Grandi, Auctioneer 
915 N. Illinois St. Phone Lincoin 5383 








2020 West 45th St. 


Your cost $1.92. Shipped open account. Pre- 
paid. 


CLEVELAND GRILLE GUARD CO. 











Cleveland, Ohio 





PARTS FOR SALE 





Genuine Oldsmobile Parts 


Largest parts wholesalers in the middie west. 
Shipments made promptly. 


GREBE OLDS 
3400 S. Kingshighway 
St. Louis 9, Mo. 





—Attention— 


FORD—DEALERS 


(replacement parts) 


HEADLIGHT RIMS 


Engineered and built to precision stand- 
ards. First quality Chrome guaranteed. For 
all models from 1940 thru 1951. 


GRILLE MOULDINGS 
Right and left center grille bars and grille 
rings for 1949-50 models. 
Immediate delivery on the above items at 
Factory's prevailing prices as of Jan. Ist, 
1950. Refer to your original part No. 
when ordering. Shipped open account. 
Prepaid. 
CLEVELAND GRILLE GUARD CO. 
2020 West 45th St. Cleveland, Ohio 








CROSLEY PARTS 
Shipped Anywhere. Call—Write—Phone 
SERVICE MOTORS 
“LARGEST CROSLEY DIST. IN THE EAST" 


581 Hempstead Turnpike Elmont, L. I., N.Y. 
Floral Park 4-3300 








BODY PARTS 50 PCT. OFF LIST 


932589 Door Shell R F 40 Dodge, DeSoto & 
Chrysler. 

932590 Door Shell L F 40 Dodge, DeSoto & 
Chrysler. 

937495 Door Shell R F 41 Dodge, DeSoto & 
Chrysler. 

943943 Door Shell L F 42 Dodge, DeSoto & 
Chrysler. 


1151-905 Roof Panel Assy. 46 to 48 DeSoto & 


er Club Coupe. 


766278 Trunk Lid Assy. 39 Plymouth Std. 
849875 = ~ ** 40 Plymouth & Dodge 
849876’ "40 DeSoto & Chrysler 
937639 os ” "41 Dodge, DeSoto & 
Chrysler. 
312 si 4 "42 Plymouth 
992316 ~ a "42 Dodge, DeSoto & 
Chrysler. 


The above you can buy 50% from List Price. 


BRAUBAKER MOTORS, INC. 
1060 Lititz Pike, Lancaster, Pa. 
DeSoto—Plymouth. Phone 2-2119 


Oldsmobile 
Parts 


24-HOUR DELIVERY SERVICE 


te 
WRITE — PHONE — WIRE 


for USED CARS 
WHOLESALE 


Late Models at Two Big 
Locations 


Gage & Drummy, Inc. 


21710 WOODWARD AVENUE 
DETROIT 20, MICHIGAN 
JORDAN 4-6332 


GENUINE LINCOLN- 
MERCURY PARTS 
$100,000 Stock 


Freight prepaid on orders over $100 net. 


Prompt delivery and Express service. 


ENSLEN & WELTER MOTORS, INC. 
5920 HOHMAN AVE. 
HAMMOND, INDIANA CALL SHEF. 8105 











BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 


Wholesalers: We are Quantity 
Shippers of All General Motors' 
Parts . . Same Day Service 
On Mail Orders and Inquiries. 


All Shipments on C.O.D. Basis 


ROBERTSON BUICK CO. 


“EDGE OF THE LOOP” 
1000 S. Wabash Avenue 
CHICAGO 5, ILL. 

All Phones WAbash 2-1030 








PARTS FOR SALE 








PONTIAC 
PARTS 


Most complete stock in Midwest 
Try Us for All GM Parts 


SHIPPED ANYWHERE — SAME DAY 


Write—Phone—Wire 
FRANKLIN-WEBER PONTIAC 


6101-25 N. Clark St. 
Chicago 26, Illinois 


Direct Phone Ambassador 2-7117 





TUCKER CARS and parts. Frame body 
and front and rear hoods. $300 motors, 
high frequency coils 5,000 R.P.M. Schlipf 
Auto Sales, Metamora, III. 


TRUCKS FOR SALE 


FOR SALE: 1951 Chevrolet 1 ton, Mont- 
pelier side aisle delivery truck. Almost 
new—save $600. Doran Chevrolet, Inc., 
Ypsilanti, Mich. 


AUTO TRANSPORT for sale, 1948 Chevro- 
let with new motor, A-1 tires, air brakes 
and mechanical handling system trailer. 
Sacrifice—$3,350. S. T. Bass, Box 1748 
or Phone 3-3586, Shreveport, La. 





SHOP EQUIPMENT FOR SALE 


COMPLETE GARAGE equipment worth 
$12,000, Sell for $7,000 and include new 
car dealership. Cundey’s, 31 Exchange 
St., Binghamton, N. Y 


5 USED, lighted parts merchandisers, rea- 
sonable. Practically new paper baler, cost 
$175, sell for $100. Write: Carl Emmons, 
Capitol City Pontiac Co., 235 S. Grand 
Ave., Lansing, Mich. 


ACCESSORIES WANTED 





We Pay 


for surplus 


CHRYSLER PARTS, ENGINES, 
& ACCESSORIES 


FOR Plymouth, Dodge, 
DeSoto & Chrysler Cars 


ACT QUICKLY !! 


DEXTER MOTORS 
PARTS DEPT. 


Ist Ave. & 98th St. N.Y.C., N.Y. 
SAcramento 2-7600 


BUSES FOR SALE 


TWO 1951 48-PASSENGER Chevrolet school 
buses (new), reasonably priced. Box 5290, 
c/o Automotive News, Detroit 26. 








BUSES FOR SALE. Late model used and 
new school buses, 36, 48, 54 and 60 pas- 
senger. National Bus Sales Co., , 101 
Swan St., Philadelphia 4, Pa. BAring 

- 5. 





MISCELLANEOUS 


FOR SALE 


Cushman electric offset motor, 
1% H.P.; 230 volt, 1.5 amperes. 


Crocker-Wheeler electric motor, 


1 H.P., 230 volt, 4.1 amperes, 
r.p.m. 


D.C., Y% H.P., 110 volt, 60 cycle. 
Write S. PINKIS 
310 Marquette Bida. 


Detroit 26 








MISCELLANEOUS 





|/ENGINE REBUILDING — Crankshaft 
grinding and metalizing. John P. Hughes 
Motor Co., Inc., 800 Commerce S8St., 
Lynchburg, Virginia. 





| STOLEN—1951 Cadillac, 61 
Motor No. 516133124, light grey color 
with bluish grey top, black tires. Any 
information, call or write Bert Ogden, 
Phone 195R, Weslaco, Texas. 


REWARD 


for recovery of 


STOLEN AUTO 


1947 Chevrolet sport sedan, light blue (re- 
paint), engine No. EAM 182050 or information 
leading to recovery of same or whereabouts 
of one Andrew Duffy. Description: 5'8'', 45 
years old, 180 pounds, reddish complexion, 
mixed gray and brown hair—last seen driving 
above auto on July 6, 1951 in Washing- 
ton, D. C. May have gone to Miami, Florida; 
Newark, N. J., or California. He was em- 
ployed as salesman for us until time of dis- 
appearance. Home town is believed to be 
Newark, N. J. Frequents bars and taverns. 
Wire or Phone collect 


AUTO MART, INC. 
3465 Benning Rd., N.E., Washington 19, D. C. 


club coupe. 








WHERE TO SELL YOUR 
OBSOLETE OR SURPLUS 
FORD AND L-M PARTS! 


WHERE TO BUY THOSE 








HARD-TO-FIND FORD AND 
L-M PARTS YOU NEED! 


Subscribe for this long-needed nation- 
wide Ford, Lincoln-Mercury and Ford 
Tractor parts service. Where to sell 
those obsolete dust-collectors. Where 


to buy the parts you require. Over 
20,000 parts already listed. Write for 
full information. This Service costs as 
little as 27 cents a day. 


“We bring buyer and seller together” 


NATIONAL PARTS CLEARING 
HOUSE SERVICE 


166 Larch Ave., Teaneck, New Jersey 





AUTOMATIC BRAKING 
TOW BAR 


Complete with controlled steering 

Guide Cables and 54 

Brake Hook-up S 45 
ALL TYPES TOWING EQUIPMENT 
FOR AUTOMOBILES AND TRUCKS 


QUICK-TOW BAR 
Bumper-to-Bumper Unit... . $17.50 
WE STOCK PARTS 


Protecto Covers Carrying Bags 
Safety Chains 


TOW BAR SALES CO. 


pennies Factory Distributors 


AN 3-88) Nite | MU 4-840! 
DE 2-0700 DO 3-8373 
40 South Clinton St., Chicago 6, Illinois 








FOR SALE 


3—83!1 Maxim Snowplows 
I—9541 Maxim Snowplow 
for Passenger Car or Pickup 
I—Vacuum & I—Hydraulic Control 
for 9615 Maxim Plow 
All at 55% off list 
I—Slightly used 8311 Plow at 75% off 


Freight-paid east of St. Louis for job lot sale. 


TRUCK BODY AND EQUIPMENT, INC. 
Box 236, Watertown, Massachusetts 
Tel. 4-8822 








New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [_] 
for which check is attached ["] or send bill [_] 





AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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FOR ORIGINAL EQUIPMENT...FOR REPLACEMENT... 


Som ey nO 


MD-50 STEEL OIL RING | i CHROME-FACED RINGS 
The only ring with the Full-Flow Spring |" ' For triple mileage 
nha te > +h |4| Latest Scientific development to fight 


sADLY TAPERED Ah 
ann : HEAT, FRICTION 
QUT-OF-ROUND BORES ‘| CORROSION, ABRASION 


Forty years of leadership testify to the quality of Sealed Power Piston Rings, Pistons, and Cylinder 
Sleeves—preferred in both original equipment and replacement fields. Sealed Power Rings are used 
as original equipment by manufacturers of over 80% of all passenger cars. Furthermore, Sealed Power 


is the leading producer of piston rings for automatic transmissions. 


Sealed Power Piston Rings 


SEALED POWER CORPORATION ° MUSKEGON, MICHIGAN 








